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A company’s material assets are reckoned in dollars. Its in- 
herent strength is reckoned in time, and only time can prove its ability 
to meet and to survive conflagrations, panics and hard times. Every 
trial and critical situation for 120 years has made the “Pennsylvania 
Fire” stronger. Always it has met its obligations one hundred 
cents on the dollar. 


Born in 1825 on Independence Square, Philadelphia, this January 
26th marks the 120th Anniversary. On the threshold of its 12lIst 
year the company looks forward with confidence to the future, 
resolved to maintain the traditions of the past and the prestige of the 
present, secure in the loyalty and support of its agents, without 
whom there could have been no real progress. 


THE PENNSYLVANIA FIRE 
INSURANCE COMPANY 


[Established 1825 on Independence Square, Philadelphia, and on the same site ever since] 
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PASSENGERS 
AIRLINE TRAVEL 


EACH $1000 DEATH AND DISMEMBERMENT $1.20 | DEATH AND BLANKET 
FIRST 500 BLANKET MEDICAL .... . 2.00 lm NT — 
EACH 100 ADDITIONAL BLANKET MEDICAL .40 i 

EACH 5 WEEKLY INDEMNITY 50 5,000 500 


PRIVATE PLANES 


EACH $1000 DEATH AND DISMEMBERMENT $3.60 
FIRST 500 BLANKET MEDICAL .- 500 
EACH 100 ADDITIONAL BLANKET MEDICAL 40 
EACH 5 WEEKLY INDEMNITY 1.00 


ADDITIONAL COVERAGE 


EACH 
EACH 


100 BLANKET MEDICAL 
5 WEEKLY INDEMNITY 





This Page is a reproduction of a 4-color Poster 
which is available for Indemnity Agents’ use in 
promoting Air Travel Accident Insurance. The 
Agent’s name is imprinted if 10 or more are 


RATES ° - AVIATION ACCIDENT INSURANCE 


CIVILIAN PRIVATE PILOTS AND STUDENTS 


EACH $1000 DEATH AND reel $5.00 


RATES FOR OTHER TYPES OF FLYING ON REQUEST + MINIMUM PREMIUM $10.00 


YOUR NAME 


Guilemnity Sussrance Company of NORTH AMERICA 






PILOTS 








AIRLINE PILOTS, COMMERCIAL PILOTS AND INSTRUCTORS 
DEATH AND BLANKET 
COST DISMEMBERMENT =— MEDICAL cost 
$10.00 $1,0 $500 $10.00 
20.0 2000 500 15.00 
30.00 3,000 500 






ADDITIONAL COVERAGE 
EACH S1O00DEATH AND DISMEMBERMENT $10.00 
100 BLANKET MEDIC 70 
3 WEEKLY INDEMNITY 






. 2.00 





oosbe 40 CH 
- 100 EACH 
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requested. Are you selling Indemnity Insurance 
Company of North America Aviation Accident 
Insurance? If not, get in on the ground floor! 
The Air Age has begun! 
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Urges Investigation 
of Alleged 
Insurance ‘Evils’ 


Accusations of Critics 
Should Be Confirmed or 
Exploded, Schmidt Says 


NEWARK — Insurance buyers are 
concerned with the criticisms of the 
way in which the insurance affairs of 
the country have been conducted and 
since because of both the persistency 
and seriousness of many of the accusa- 
tions, as a group they think they should 
be either confirmed or exploded, A. M. 
Schmidt, insurance manager Johns-Man- 
ville Corp. and vice-president American 
Management Association in charge of 
the insurance division, New York, told 
the Essex County Insurance Agents As- 
sociation. Buyers have been just as vo- 
cal along this line as any other group 
and that is all the more reason for them 
to find out if their criticisms are jus- 
tified, he said. Reviewing the more im- 
portant of the so-called “evils.” Mr. 
Schmidt listed them as: The lack of 
adequate progress under the existing in- 
surance system in the matter of loss 
prevention; cost of insurance; difficulty 
in getting the kind of insurance cover- 
age desired; adverse comments on in- 
surance rating organization and proce- 
dure. 

The problems of an insurance buyer 
and an agent are very. similar. For 
any number of corporations, the agent 
acts as the buyer and cooperation be- 
tween them is essential. As insurance 
manager for a large corporation, he said 
it is his duty to know that he is ob- 
taining the proper insurance coverage at 
the right cost. With industry operat- 
ing seven days a week, 24 hours a day, 
it is essential that losses be kept to a 
minimum. This means larger payrolls 
and greater concentration of values in 
factories, buildings, equipment and in- 
ventories. This increases the cost of in- 
surance and if investigation proved that 
premiums were excessive, the insurance 
manager and his agent would be on the 
spot. With the growth of supervision, 
setting up of more exacting financial 
standards, improvement of rating meth- 
ods, and the stabilization of rates under 
statutory regulation, the various 
branches of insurance now comprise 
numerous companies offering indemnity 
so sound that there is little choice 
among them, he declared. 


Replacement Theory Fallacious 


If there were no losses, there would 
be no need for insurance. Too many 
people have lost sight of the goal which 
this suggests. By eliminating prevent- 
able losses, automatically the demands 
on insurance can be curtailed. Insur- 
ance does not actually replace values 
lost through injury or destruction of 
Property and life. The first concern 
Should be the conservation of economic 
values and this can only be done 
through intensive and effective loss 
Prevention measures. 

“I do not visualize a loss free coun- 
try, but I am firmly convinced that a 
diligent campaign to curb destruction 
of property and life would yield hand- 
some dividends,” he said. “A success- 
ful solution will not necessarily reduce 
National insurance requirements. On 
the contrary, the need for protection 
might be as great, but the expense of 

(CONTINUED ON PAGE 31) 


N.A.1.A. Passes 
19,000 Mark 
in Membership 


Membership in the National Associa- 
tion of Insurance Agents officially went 
over the 19,000 mark this week through 
the addition of 18 new members from 
the South Dakota association. Leonard 


F. Whelan, Greenwich, Conn., is chair- 
man of the N.A.I.A. membership com- 
mittee. 

J. B. Wickstrom of Edgemont, S. D., 





L. F. WHELAN 


a town of only 1,000 population, was 
the 19,000th member. 

Although no goal has been officially 
set this year, the National association 
should reach 20,000 member agencies in 
1945, Mr. Whelan said. Every assistance 
is being given state membership work- 
ers by territorial chairmen of the mem- 
bership committee and National asso- 
ciation headquarters. 

Mr. Whelan said that a national mem- 
bership month will be held in May, dur- 
ing which it is expected that all state 
associations will concentrate on their 
particular membership objectives. 


Robinson Deputy of 
Ohio Department 


COLUMBUS—Walter A. Robinson, 
actuary of the Ohio insurance depart- 
ment, has been named deputv superin- 
tendent of insurance by Walter Dressel, 
who was named superintendent by Gov- 
ernor Lausche last week. Mr. Robin- 
son has been with the department 35 
years, the last 25 as actuary, and is 
widely known and respected among in- 
surance men. C. T. Werner, who was 
his assistant, has been named actuary. 
Mr. Robinson succeeds Ray S. Bates, 
who has been with the department 12 





years. Mr. Bates was chosen deputy 
superintendent to succeed J. Roth 
Crabbe, when the latter was named 


superintendent upon the retirement of 
John A. Lloyd. 

Superintendent Dressel also has 
named Lester. McDaniels of Forest as 
financial officer to succeed Thomas L. 
Woods of Steubenville. 


McCORMACK RENAMED IN TENN. 


NASHVILLE—Governor McCord 
has reappointed James M. McCormack 
as commissioner of insurance. Com- 
missioner McCormack received his first 
appointment six years ago at the be- 
ginning of the term of Governor Cooper. 
Prior to that he was vice president of 
C. R. Weir & Co., Memphis. 


Wis. Agents, Bankers 
Confer on Financing 


Plan to Be Worked Out 
for Full Cooperation 
Between Two Interests 


MILWAUKEE—Officers and mem- 
bers of the executive committee of the 
Wisconsin Association of Insurance 
Agents met here with officials of the 
Wisconsin Bankers Association for a 
frank discussion of mutual problems re- 
lating to insurance and financing of au- 
tomobiles, airplanes, household appli- 
ances, building remodeling and other de- 
ferred payment projects after the war. 
According to Jack Rowland, Racine, 
state president, the slogan adopted is 
“Borrow Money from Your Banker; 
Carry Your Insurance with Your Insur- 
ance Agent.” 

Common grounds of mutual interest 
to banker and agent were established. 
The meeting brought out that the bank- 
ers definitely do not want to go into 
the insurance business; that financing 
and insurance should be handled locally; 
that the agents must work out some 
plan so as to give the bankers full pro- 
tection at fair rates; that agents must 
cooperate among themselves, and that 
agents should let the buying public 
know that the banks are interested in 
financing automobiles and similar com- 
modities. In the near future the Wis- 
consin association hopes to submit to 
the bankers association a state-wide plan 
for their consideration. Acceptance 
would greatly benefit the agents by get- 
ting a large amount of automobile busi- 
ness back on their books. There has 
been much clarification in the under- 
standing between the banks and the in- 
surance agents as the result of the joint 
meeting, Mr. Rowland said. 

Expanded activity of the Wisconsin 
agents group, as outlined at the annual 
meeting here in October, included a 
plan to employ a full-time secretary and 
enlarge the association work. Progress 
has been made in this direction, the first 
step having been the adoption of a new 
schedule of dues to finance the proposals 
when adopted. Already five men have 
been interviewed for the position of full- 
time secretary. 

The new schedule of dues is on a slid- 
ing scale, including both state and na- 
tional dues, and based on fire, casualty 
and surety premiums of the member. 
The schedule is as follows: $10 on pre- 
mium income up to $10,000; $20 up to 
$20,000; $30 up to $30,000: $50 up to 
$50,000; $100 up to $100,000; $150 up to 
$200,000; $200 on over $200,000. Each 
member determines his own classifica- 
tion. Some changes may be made in this 
schedule, possibly at the next annual 
meeting after a year’s trial which will 
establish its practicability. 


Underwriters Adjusting 
Holds Annual Meeting 


Earl Gibbs, western manager of Bos- 
ton and Old Colony was elected a vice- 
president of Underwriters Adjusting at 
the annual meeting in Chicago. He 
takes the place of Vice-president F. W. 
Doremus of American. A. Jochen, 
western manager of American, replaces 
Mr. Doremus as a director. T. A. Petti- 
grew was reelected president; Harold 
Pettigrew, secretary-treasurer; K. C 
White, assistant secretary-treasurer, and 
H. A. Clark, western manager of Fire- 
men’s, was reelected a vice-president. 

President Pettigrew reported that 
during 1944 Underwriters Adjusting 
handled a greater number of fire losses 
and the volume of loss was up. That was 
also true of marine and automobile but 
windstorm losses were fewer in number 
and less in volume. 


Good Auguries 
for New Federal 
Compromise Bill 


Senate Judiciary Group 
Reports Favorably—O’Ma- 
honey Hints Acceptance 


WASHINGTON — The McCarran- 
Ferguson bill, representing compromise 
and agreement of state insurance com- 
missioners and practically all branches 
of the insurance industry, was ordered 
favorably reported by the Senate judici- 
ary committee Monday afternoon. 

Senator Revercomb, West Virginia, 
made the motion to report, which was 
put by Chairman McCarran and carried. 


There was no roll call, but the vote 
was understood to be unanimous. 

McCarran said no other motion was 
made; that the O’Mahoney bill was not 
voted on. 

“O’Mahoney is for this bill,” he said. 


No Objection Heard 


There was some discussion of insur- 
ance legislation after the committee 
vote, but no objection, it was said. 

The only change made by the com- 


mittee-in the bill was to insert the 
words “agreement or” before “act of 
boycott, coercion or intimidation” in 


section 4-B. This would render the 
Sherman anti-trust act not inapplicable 
to such agreements or acts. 

That Attorney General Biddle will 
“go along” on the McCarran-Ferguson 
compromise agreement measure was in- 
dicated by administration Senators, al- 
though McCarran had previously said 
that Biddle was opposed to it. 


O’Mahoney Gives Way 


While certain insurance interests ob- 
jected to section 4-B of the O’Mahoney 
bill, providing for advance state ap- 
proval of rates, agreements, etc., O’Ma- 
honey took the view that that section 
was in the interest of the insurance in- 
dustry. If the industry did not want 
the section, O’Mahoney indicated that 
would be satisfactory to him 

Administration Senators were said to 
be so pleased with the progress made 
in the industry, as represented by the 
compromise bill, with the general rec- 
ognition of the necessity for legislation, 
and the spirit of give and take said to 
have been manifested all around, that 
they were not disposed to press the 
O’Mahoney bill. 


Report Filed Tuesday 


McCarran filed with the Senate 
Wednesday the committee report recom- 
mending S.340 before he left for the 
west to be absent two or three weeks. 

At the suggestion of O’Mahoney, the 
judiciary committee agreed there should 
be set up a regular standing sub-com- 
mittee on insurance. Industry represen- 
tatives believed this indicated that more 
insurance legislation may be contem- 
plated following S.340. 

Since O’Mahoney made the sugges- 
tion, if the usual Senate procedure is fol- 
lowed, he would become subcommittee 
chairman. 

McCarran’ s absence indicated oe 
delay in getting action on the bill, 
customarily a member reporting a bill 
handles it on the floor. 

If this is the way things work out in- 
dustry representatives will be disap- 
pointed, because they had been hoping 

(CONTINUED ON LAST PAGE) 
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S.E.U.A. Case 
Back of Many 
Dineen Proposals 


Extensive Legislative 
Program Advanced by 
N. Y. Department 


NEW YORK—The Southeastern 
Underwriters Association decision looms 
up as the common denominator of much 
of the New York department’s lengthy 
legislative program, particularly the 
more important bills. It shows up in 
two general ways. First, Superintend- 
ént Dineen is clearly aiming at giving 
permissible rate-making procedures the 
protection of the Supreme Court’s 
Parker vs. Brown doctrine that con- 
certed actions that would be illegal if 
individuals or corporations undertook 
them on their own do not violate the 
anti-trust laws if sanctioned or required 
by the state. Second, whether the gen- 
eral strengthening and refining of the 
state’s regulatory power, which is 
sought in many of the bills, grew out of 
the S.E.U.A. decision or not, the result 
should be to minimize any complaint 
that state regulation, in New York at 
least, is not doing its job and should 
be superseded by federal control. 

The proposed amendments to section 
187, which would bring inland marine 
business within the scope of the state’s 
rating laws, is the outstanding example 
of the first type of legislation. ‘In his 
accompanying memorandum, ‘Superin- 
tendent Dineen pointed out that marine 
business is not subject to rate regula- 
tion and as far as ocean marine is con- 
cerned Congress gave a special exemp- 
tion permitting companies to cooperate 
without being in violation of the anti- 
trust laws. However, he said that in- 
land rates should be regulated, that 
where there are class rates or rating 
plans these should be filed, also where 
the volume is limited or there are spe- 
cial risks it should be possible to justify 
the. rates that are charged. 


Socony Vacuum Case 


He referred to the Supreme Court de- 
¢ision in the Socony Vacuum case to 
the effect that cooperative price fixing 
is illegal per se but said that the Parker 
vs. Brown case would permit the inland 
marine underwriters to act in concert 
on rates if they had departmental ap- 
proval and that the bill would give pro- 
tection to the state, the insurers and the 
public by legitimatizing cooperative rate 
making procedures. 

Somewhat the same _ considerations 
seem to apply in the proposed amend- 
ment to sections 181 and 182. The first 
would require insurance rating organi- 
zations to provide a hearing for mem- 
bers or subscribers for their governing 
committee or similar body on questions 
of their rights, privileges or obligations 
and would give the insurance superin- 
tendent the right of reviewing and re- 
scinding or modifving these provisions. 

The second does the same for insur- 
ance service organizations. The effect 
of both these bills would be to make 
actions by these organizations tanta- 
mount to acts of the state and hence not 
illegal under the anti-trust laws. Sim- 
larly, the bill providing for a new sec- 
tion 184 would remove any possible 
contention that rating organizations take 
cooperative action on rejecting proposed 
changes in coverage, rules, rating plans 
or anything else without the department 
being able to do anything about it. 

_ This new section would require rat- 
ing organizations and insurers to file 
with the department rates and rating 
information and would permit the su- 
(CONTINUED ON PAGE 12) 


Eagle Star Manager 
Is Soon to Retire 








HARRY G. CASPER 


Eagle Star, which recently withdrew 
from the United States for fire and 
allied lines, has arranged for the retire- 
ment of Harry G. Casper, its United 
States manager, on a very satisfactory 
basis. Mr. Casper is currently engaged 
in winding up the operations of his of- 
fice, which will take from 60 to 90 days. 


Start Formation of 
Midwest Insurance 
Buyers Group 


Preliminary details in the formation 
of an organization of those who man- 
age the insurance departments of large 
assured in the midwest were completed 
at a meeting this week in Chicago. The 
election of officers and the first pro- 
gram will be held’ Feb. 20, and the 
third Tuesday of each month tentatively 
was set for subsequent gatherings. 

A committee was appointed to draw 
up a constitution.and by-laws, consist- 
ing of M. G. Erickson, Quaker Oats 
Co., chairman; R. S. Bass, A. E. Staley 
Manufacturing Co., Decatur, IIl., ex-of- 
ficio; Arthur Murray, Container Cor- 
poration; R. E. Snodgrass, International 


Harvester; N. S. Morris, Jewel Tea 
Company, Barrington, Ill, and T. J. 
Sullivan, assistant secretary Inland 
Steel. The nominations committee is 
composed of | Wamsley, Borg- 
Warner Corporation, with Don L. 
Powell, U. S. Gypsum; Harvey Yar- 
mak, Chicago Mail Order Co.; Mr. 
Erickson, and A. L. Kirkpatrick, in- 


surance editor of the Chicago “Journal 
of Commerce,” who was temporary 
chairman of the meeting as members. 
The temporary program committee is 
headed by Mr. Wamsley. 

The sentiment of insurance buyers 
was that they should have a midwest 
organization. that the program should 
be a combination of talks by authori- 
ties on various insurance lines supple- 
mented by discussion, and that affiia- 
tion with a national organization should 
be left for future action. The general 
opinion was that the group should not 
permit itself to become a pressure or- 


ganization with political .tinge or for 
the purpose of securing special ad- 
vantages. 





Neel Before Pittsburgh Club 
PITTSBURGH—Commissioner Neel 


of Pennsylvania addressed the Insur- 
ance Club of Pittsburgh at its meeting, 
marking the tenth anniversary of club 
sponsorship of insurance education. 





A “must” for every A. & H. man’s 
library —“Planned Salesmanship,” by 
— $3.00 from National Under- 
writer. 


Ask Congress to 
Define Area of Its 
Commerce Powers 


LANSING—A resolution, requiring 
concurrence of both houses to memori- 
alize Congress to “designate the limits 
beyond which the Congress and admin- 
istrative agencies of the United States 
shall not go in exercise of the power 
given to Congress to regulate interstate 
commerce,” has been introduced in the 
Michigan legislature by Senator Nichols. 
Although insurance is not mentioned, 
the resolution, of course, is pertinent to 
the current insurance situation. 

“Whereas, such increasingly liberal 
interpretations have been put on the 
‘commerce clause’ by the Congress and 
the courts,” the resolution states, “to 
the extent that it is said now to extend 
to anything ‘affecting interstate com- 
merce’ and such liberal interpretations 
have led to encroachment by adminis- 
trative boards of the United States upon 
the rights of the states . . .,” making 
“it extremely difficult for all who are 
engaged in trade that ‘affects interstate 
commerce’ .”. It is noted that this 
situation has created a “state of uncer- 
tainty” resulting in “chaotic conditions 
in intrastate trade and commerce.” The 
resolution would place the legislature 
on record as requesting that, in view of 
these conditions, the Congress “so re- 
define its powers under the interstate 
commerce clause as to prevent further 
encroachment upon rights of the states 
and te ameliorate the chaotic conditions 
under intrastate commerce as now con- 
ducted.” 


Sims Writes to Congressmen 


Commissioner Sims of West Virginia, 
who has taken a lone wolf position on 
federal legislation, has sent a message 
to Congressmen urging that they move 
with extreme caution “and not pass any 
laws which will provide a _ loophole 
through which these insurance compa- 
nies can continue their monopolistic and 
price fixing operations.” He said he fa- 
vors a law which will force all insur- 
ance transactions into the hands of the 
states for regulation undeg whatever 
laws have been adopted. He estimated 
that 40% of the value of all property 
in West Virginia is covered by fire in- 
surance that is written outside of the 
state in “interstate commerce,” and that 
the West Virginia regulations have 
been evaded. 


25-Year Man 








James E. Guy has completed 25 years 
with America Fore and was guest of 
honor at a dinner 
given at Chicago. 

Vice-president E. 
A. Henne presided 
as toastmaster and 
welcomed Mr. Guy 
into the ranks of 
the “Old Guard.” 
He presented Mr. 


Guy with a wrist 
watch and a gold 
lapel button. 

Mr. Guy was 


employed by Fidel- 
ity-Phenix to. or- 
ganize the automo- 
bile department 
which he supervised until the consoli- 
dation of managements of the America 
Fore companies in 1925. For a short 
time he was field superintendent of the 
combined automobile departments and in 
1927 was promoted to manager of the 
automobile departments. 

Previous to his association with 
America Fore Mr. Guy was connected 
with Royal. 

He is a past president of the Automo- 
bile Superintendents Club and _ past 
most loyal gander of the Illinois Blue 
Goose. 





James E. Guy 


K. S. Ogilvie’s Base 
for Norwich Union 
Changed to Chicago 


NEW YORK—To facilitate contact 
with field men and agents in the west- 
ern department and promote closer con- 
trol of operations and further develop- 
ment of business in that territory, the 
Norwich Union group is transferring 
General Agent K. S. Ogilvie to Chicago 
Feb. 1, where he will be in charge of 
the western department with full ex- 
ecutive authority and will represent the 
companies’ membership in various su- 
pervising and service organizations in 
that territory. 


Started in Western Field 


At the same time, Mr. Ogilvie, who 
has had supervision at the home office 
over western and _ southern territory, 
will relinquish supervision of the south- 
ern department, which for the time be- 
ing will be under the direction of execu- 
tives in the New York office. In Chi- 
cago Mr. Ogilvie will have his head- 
quarters in the Norwich Union office, 
A1161 Insurance Exchange Building. 

Mr. Ogilvie began his insurance ca- 
reer as a special agent in Kansas and 
Missouri with Royal in 1920 under Wil- 
liam M. Frink, then agency superin- 
tendent in the Royal’s western depart- 
ment and now U.S. manager of Norwich 
Union. In 1923 he went with North 
British as a special agent in Missouri 
and in 1927 joined Norwich Union as 
state agent in Missouri. 


General Agent Since 1936 


Norwich Union in 1930 placed him in 
charge of the Chicago office and he held 
that position until 1936, when he went 
to the home office in New York as gen- 
eral agent for western and southern de- 
partments. Mr. Ogilvie was born in 
Lincoln, Neb. and was brought up in 
Topeka, Kan. He has two sons in the 
armed forces. Sgt. Richard Ogilvie, a 
tank commander in the European the- 
ater, was recently wounded but is re- 
covering. Cpl. Robert Ogilvie is in the 
marines and is serving in the Pacific 
theater. 


Retaliatory Law 
Repeal Asked by 


Garrison of Cal. 


SAN FRANCISCO—Repeal of Cali- 
fornia’s retaliatory tax law and other re- 
taliatory provisions is being sought by 


Insurance Commissioner Garrison in 
legislative proposals which he will 
sponsor. These laws are operative only 


where a foreign state imposes discrim- 
inatory taxes or burdens upon foreign 
insurers, in which event the same dis- 
criminatory taxes or burdens are im- 
posed upon insurers of such state do- 
ing business in California. “Grave 
doubt now exists, however, as to the 
validity of laws imposing discriminatory 
taxes or burdens on foreign insurers in 
view of the likelihood of their being 
construed as uriduly burdening inter- 
state commerce,” the commissioner 
points out. The commissioner there- 
fore feels that California, as proof that 
in its desire to retain state supervision 
and taxation of insurance it has no in- 
tention to unduly burden interstate 
commerce, should repeal these retalia- 
tory laws. 


Lintala Heads Mutual Club 


Tauno M. Lintala of the Mill Mutuals 
has been elected president of the Mu- 
tual Insurance Club of Columbus, suc- 
ceeding W. A. Loar, Motorists Mutual. 
K. J. Gibney, Republic Mutual, is vice- 
president, and B. Gruner, Pioneer 
Mutual, is secretary-treasurer. The club 
has been active for 16 years. 
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O'Mahoney Appears 
Before Washington 
Insurance Club 


Wyoming Senator 
Claims to Be Free 
Enterprise Champion 


WASHINGTON—“The time is here 
when such a bill can be passed and 
signed,” Senator O’Mahoney of Wyom- 
ing told the Insurance Club of Wash- 
ington at its monthly luncheon meeting. 
He was referring, generally, to a meas- 
ure similar to that proposed by the state 
insurance commissioners, or his own 
bill. The senator said the National As- 
sociation of Insurance Commissioners 
suggested legislation “seemed to have a 
lot of merit in it.” 

He said he had discussed it with the 
Attorney General and the commission- 
ers. Discussions finally terminated, 
O’Mahoney said, in the President’s let- 
ter to Senator Radcliffe “in which the 
President said he would be willing to 
sign such a bill.” 

_ “There is no hidden trick in the bill I 
introduced,” the Senator declared, “no 
covert purpose to go around the corner 
and do something not disclosed on the 
face of things. The cards are on the 
table. We should not, with respect to 
insurance, set a precedent we know 
would be evil in other industries . . .” 
referring to the proposal for complete 
anti-trust law exemption for insurance. 

The temporary national economic 
committee never studied fire,” said 
O’Mahoney, adding with a_ twinkle, 
maybe that was an oversight. Fifteen 
companies control 75% of life insur- 
ance company assets. There is con- 
centration in the fire group.” 


Opposed to Regimentation 


“I am as much opposed to regimen- 
tation by government as any business 
leader in the world,” he said at another 
point, “and I know there is nothing to 
be gained by the people of the United 
States if we permit a system to grow 
up in which regimentation is promoted 
by some segments of industry.” 

The nation can choose between free 
enterprise, private monopoly or state 
control, O’Mahoney declared. “We 
don’t want state control here, nor pri- 
vate monopoly ; we want free enter- 
prise.” That would open the door of 
opportunity to 11 million boys in the 
armed forces, he claimed. Interfering 
with that opportunity, he concluded, 
would be a condition of non-competi- 
tion, agreements to divide territory, to 
fix premiums and commissions. 

At the conclusion of his speech, Sena- 
tor O’Mahoney was greeted with ap- 
plause from the standing audience, and 
President Ralph Lee gave the senator 
assurance of the club’s cooperation. Lee 
had introduced O’Mahoney as the “man 
on the hill looking out for the inter- 
ests of the insurance business.” 

The senator expressed the view that 
the “long battle” over insurance legis- 
laion had been due to “misunderstand- 
ing.’ He said: “Insurance should 
understand that people come first; your 
business is to protect people from loss. 
If insurance is to prosper, people must 
Prosper. The better off people are, the 
more business insurance does.” 


Insurance and Aviation 


Discussing modern air transportation 
miracles and the claim that any place 
on earth can be reached by plane within 
100 hours, he said: “How about the 
msurance policy on the plane? Is that 
commerce? Is not there an interlock- 
ing there? No question about it.” 

(CONTINUED ON LAST PAGE) 


Rauh Heads 


Cincinnati Agents 


CINCINNATI—Frederick Rauh has 
been elected president of the Cincinnati 
Fire Underwriters 
Association and W. 
H. Alexander vice- 
president. Mr. Rauh 
is president of the 


Frederick Rauh 
agency, which was 
organized by his 
grandfather 75 
years ago. He 
Started in the 
agency under his 


father, Louis Rauh, 
in 1926 after grad- 
uating from Wil- 
liams College. 

Mr. Rauh has 
served on the governing committee of 
the agents’ association for four years. 
He was vice-president last year and gen- 
eral chairman of the committee in charge 
of the mid-year meeting for the Na- 
tional Association of Insurance Agents 
until it was abandoned. 

Walter Alexander, secretary and trus- 
tee of the M. L. Alexander agency, 
represents the third generation in his 
agency. The firm was founded by his 
grandfather in 1889. His father, H. M. 
Alexander, is president of the agency 
now. Walter Alexander graduated from 
Armour Institute. He has served the as- 
sociation for many years in various ca- 
pacities. For six years he has been 
chairman of the educational committee. 
He is president of the Underwriters Sal- 
vage Corps. Last year he was general 
chairman of the Chamber of Commerce 
fire prevention committee. 

In addition to the newly elected presi- 
dent and vice-president, the governing 
committee of the association this year is 
G. B. Maggini, Gustav May, H. O. Roth 
and D. A. Streit. 


Mutuals Pay $1,130,590 on 
N. E. Hurricane Losses 


BOSTON—The 23 companies in the 
Mutual Fire Insurance Association of 
New England already have paid $1,130,- 
590 on claims arising from the Septem- 
ber hurricane in New England, and it 
is estimated total loss payments will 
be about $1,600,000, according to R. C. 
Baker, executive vice-president of the 
association. Of 24,552 claims received, 
19,301 have been settled in the four- 
month period since Sept. 14. Adjusters 
estimate the outstanding claims aggre- 
gate $479,480, majority of which have 
not been settled, Mr. Baker said, be- 
cause policyholders who owned sum- 
mer homes in the stricken area were 
not immediately aware their property 
was damaged and are late in filing 
claims. By far the largest part of the 
$1,600,000 will go to property owners 
on Cape Cod and in southern Massa- 





Frederick Rauh 


chusetts. Eastern Rhode Island and 
northern Connecticut are next, with 
scattered claims from other sections 


of the eastern seaboard. 

The 1944 blow was not nearly as 
severe as that in 1938, he said. The 
average loss last year was $59, or 45% 
less than the $112 average in 1938. How- 
ever, the number of claims last year 
was 500% greater and the dollar loss 
to the companies 300% more. 





K.O. 10% Off Premises in Del. 


The new No. 1 dwelling form is ille- 
gal in Delaware because of the 10% off 
premises cover, Attorney General Kel- 
loran has ruled. He announced his de- 
cision in addressing a meeting of the 
Delaware Association of Insurance 
Agents at Wilmington. 





F. R. Bell of Charleston, state na- 
tional director of the West Virginia As- 
sociation of Insurance Agents, made a 
visit to Chicago. 





Income Tax Records build good-will. 
Write National Underwriter for samples. 


Losses Increase in Size 
1944 Windstorm Claims Down Slightly, 
Other Lines Up, Western Adjustment Reports 





A reduction in the number of wind- 
storm losses accounted for a slight de- 
crease in the total number of losses 
handled by Western Adjustment in 1944 
as compared with 1943. Otherwise, 
losses in each of the other important 
categories showed an increase. 

At the annual meeting of directors 
of Western Adjustment, officers were 
reelected, J. C. Harding, Springfield Fire 
& Marine, president; E. A. Henne, 
America Fore, vice-president; R. A. 
Sellery, secretary-treasurer; R. R. Lip- 


r 


eo 





R. A, SELLERY 


pincott, and J. H. Burlingane, Jr., assist- 
ant secretaries-treasurer. Mr. Sellery 
is general manager and Messrs. Lip- 
pincott and Burlingane assistant general 
managers of Western Adjustment. 


1944 Total Was 286,462 


The total number of losses in 1944 
was 286,462, compared with 295,888; fire 
losses, 98,984 in 1944 against 94,357 in 
1943; automobile, 56,306 against 54,372; 
windstorm, 112,664 against 128,920; in- 
land marine, 18,341 against 17,897, and 
aircraft, 167 against 342. 

After a quiet beginning the year rap- 
idly became an active one. Fire losses 
increased in number and size and fol- 
lowed throughout the year in unbroken 
succession. Windstorm losses got under 
way in April in Peoria and Wichita and 
continued through September with se- 
rious damage to 22 cities in the organi- 
zation’s territory. Inland marine work 
grew. Greatly increased sums were 
involved in fire losses. There were diffi- 
culties in getting together with insured; 
troubles arose from new policies and 
new forms. ‘Automobile losses, which 
apparently touched bottom in 1943, 
started upward for a reason not alto- 
gether clear but perhaps the result of 
too much use. 


More Larger Losses 


As in previous years, the report brings 
out, losses under $1,000 accounted for 
nearly 86% of the total number. How- 
ever, losses in the upper brackets, $5,000 
to $50,000 and $50,000 and above, were 
more frequent than ever before and 
involved far larger amounts with a con- 
sequent increase in loss ratio. 

In dollars of loss, the two upper 
classes, $5,000-$50,000 and above $50,000, 
represent about 40% of the total. Some- 
what more than 1,300 losses in the 
$5,000-$50,000 class developed $16,500,000 
in losses and there were 123 fires of 
$50,000 and up, with claims of close to 
$19,400,000. 

As heretofore defense plants and metal 
workers set the pace due principally to 
lack of maintenance and overloading. 


There were 29 losses aggregating $4,- 
868,600. Other losses by line were: 

Manufacturers of petroleum products 
and mining industry, four losses, $643,- 
000; brewing, distilling and allied indus- 
tries, three losses, $393,700; depart- 
ment stores and other mercantile and 
office risks, 20 losses, $1,730,400. 


Rosenbaum Loss $2,158,000 


Also, rubber manufacturers and kin- 
dred products, five losses, $826,700; grain 
elevators and cereal products, nine, $3,- 
026,700, with the Rosenbaum elevator 
loss in South Chicago estimated . at 
$2,158,000, one of the major disasters of 
the year; paper mills, printing plants and 


textile manufacturers, four, $529,000; 
public utilities and railroads, eight, 
$1,020,600. 


Also, fuel and builders’ supply deal- 
ers, four, $509,400; chain stores and mail 
order, three, $192,500; theaters, hotels 
and clubs, eight, $1,028,600; packing 
plants and dealers in food stuffs, four, 
$798,300; schools and public buildings, 
six, $391,400. 

Also, woodworking plants and fur- 
niture factories, nine, $1,078,800; paint 
and chemical plants, seven, $2,336,700. 
One of the latter was for $1,578,600. 

The big catastrophes of the year was 
the Cleveland fire, Oct. 20, the report 
continues. In this loss the East Ohio 
Gas Company elected to reimburse those 
whose property was destroyed and used 
company adjusters to establish value 
and loss. Ali told more than 700 insured 
claims resulted, most of which have been 
settled without loss to the underwriters. 


U. & O. and Rental Difficulties 


A large number of the big losses in 
1944 involved serious use and occupancy 
and rental problems. Not too many 
were for a long period of time because 
insured still seemed to possess the know 
how where war materials are concerned, 
and they did many surprisingly good 
jobs. However, the report states, priori- 
ties and actual shortage of. basic raw 
materials proved exceedingly difficult to 
handle in certain cases and were expen- 
sive besides. 

Coinsurance penalties, while not as bad 
as in some previous years on occasions 
were quite stiff in both U. & O. and 
property damage losses. It is apparent, 
the report points out, that there is still 
work to be done to bring insurance up 
to value and full protection for insured. 

Lack of help, transportation problems, 
and scarcity of materials continue to 
make large losses slow to move and 
dificult to conclude. Many are still in 
the open files and are, of course, more 
expensive to adjust. The organization 
has 204 of its staff in service, and other- 
wise has lost manpower. The report 
emphasizes some of the salvage head- 
aches that arose in 1944. 





AUTOMOBILE 





Ceiling prices, scarcity of products and 
labor, made adjusting in the automobile 
field in 1944 perplexing. The demand 
for pleasure and commercial cars and 
trailers exceeded the supply and has 
made it more difficult to agree on values 
in constructive total losses. However, 
stabilization in market prices created by 
OPA ceilings has proved helpful, the 
report states. 

Perhaps the most important adjust- 
ment.problem today owing to age and 
maintenance of cars is the elimination 
of accumulative damage and items due 
solely to wear and tear. 

The salvage and subrogation depart- 
ment in 1944 on 2,412 losses aggregating 
$505,012 made recoveries amounting to 
$302,750, and on 1,095 salvage cases 
$162,372 was recovered. 

Western Adjustment in 1944 had ap- 

(CONTINUED ON PAGE 15) 
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Pennsylvania Fire 


Observes 120th 
Anniversary 


On Jan. 26 Pennsylvania Fire of the 
North British group, is observing its 
120th anniversary. It was founded on 
that date in 1825 with a capital of $200,- 
000 subscribed in equal shares by 100 
men, among them being many whose 
names are well known in the history of 
Philadelphia. The charter was perpetual. 

The office of Pennsylvania Fire was 
established at 134 Walnut street, where 
it has been ever since, though the 
number now is 508-510 Walnut street. 
On Jan. 11, 1838, the Walnut street 
property was acquired, and the present 
front of the building was erected, in 
white marble, of Egyptian architecture, 
probably the only example now exist- 
ing in the city. 

Although fire insurance covering the 
contents of buildings, including mer- 
chandise, furniture, etc., had been writ- 
ten by Philadelphia companies for 30 
years, this was the second Pennsyl- 
vania company organized to insure fire 
risks in general, unassociated with ma- 
rine underwriting, so limited was the de- 
mand for insurance of this kind. 


Branches Out 


The new enterprise was received with 
decided favor by the investing public, 
and the company branched out at once 
into fire underwriting, advertising for 
business. It also went afield and solicited 
applications for insurance, offering to 
make the policies either permanent or 
limited. This was the beginning of the 
expansion of the fire insurance business, 
which was destined to take the lead in 
its race with marine underwriting. 

James Y. Humphreys received per- 
petual policy No. 1, dated March 7, 
1825, covering a brick house and card 
factory at 86 South Front street, Phila- 
delphia, for $2,000 at 24%. 

The first loss occurred June 30, 1825, 
when, under policy No. 22, the company 
paid $1,350 on a $2,000 policy. Total 
claims paid to date aggregate more than 
$99,039,000: 

The last installment of the subscribed 
capital stock of Pennsylvania Fire, 
amounting to one-half of the total sub- 
scription, was not called until early in 
1837, at about the beginning of the 
panic of 1837. At the close of 1845 assets 
amounted to $581,436. 


Early History 


In the great Philadelphia fire of 1850 
the company lost only $15,000. Although 
it had not yet attempted an agency bus- 
iness, its policies were well distributed. 
It was not until 1867 that the company 
undertook to extend its business through 
establishing agencies in other states. In 
1863 capital was increased to $400,000. 

The company escaped the great fire 
in Chicago in 1871, but suffered heavily 
in the Boston fire of 1872, where total 
losses were $550,880. Its policy of 
prompt loss settlements led to a heavy 
increase in the company’s business, and 
by the close of 1873 it had a net sur- 
plus of $121,538. 

In the Baltimore conflagration of 1904, 
the company was called upon to pay 
losses totalling $375,000, and in the San 
Francisco fire of 1906 approximately $4,- 
000,000 on 2,687 claims. Claims were 
settled promptly. 

The company’s policy has always been 
one of sound underwriting and conser- 
vative investment. As of last June 30 as- 
sets were $17,257,022 and surplus to pol- 
icyholders $9,761,582. 





Seek Cal. Policy Change 


LOS ANGELES—Two bills have 
been introduced in the California legis- 
lature relative to the California standard 
fire policy, the first providing for the 
deletion of the fallen building clause 
and the other making some amendments 
of lesser importance. 


Need Automatic U. 
& O. Cover at New 
Storage Locations 


War conditions, which have forced 
many assured to handle their stocks, 
particularly of raw materials, on a 
“catch as catch can” basis, have created 
a use and occupancy problem which is 
bothering many agents and_ brokers. 
These firms can no longer acquire stock 
under an orderly schedule, but must get 
it when and as they can and are fre- 
quently forced to store this property 
wherever they can get space. Under 
the rules in most localities, there is no 
automatic coverage under use and oc- 
cupancy forms for newly acquired loca- 
tions and thus the assured must notify 
his agent and the agent must endorse 
the policy at once for complete protec- 
tion. 

A use and occupancy contract covers 
interruption of business only when 
caused by fire or other insured peril at 
a location listed in the form. Obviously, 
a fire at a place of storage which the 
assured has rented in an emergency, de- 
stroying some scarce material, could 
cripple a .firm’s operations. The ‘assured 
would not be protected, however, unless 
the new location had been added to 
those listed under the use and occu- 
pancy form. For this reason, many 
agents and brokers have been urging 
some form of automatic coverage at 
newly acquired locations, but, so far, 
without success. 


Believe Position Justified 


What irks agents and brokers about 
this situation is the fact that, first, these 
same assured are getting automatic cov- 
erage on the property itself under In- 
terstate Underwriters Board, single 
state and other reporting forms, and, 
second, in most cases there is no in- 
crease in the use and occupancy rate 
when the new location is added by en- 
dorsement. They realize that assured 
are busy enough without being expected 
to notify their insurance men the in- 
stant stock is placed in a new location. 
They cannot understand why automatic 
coverage, with the obligation to report 
the new locations in 30 days, is feasible 
for property damage insurance and not 
for business interruption. To make it 
all the more indefensible, they point out, 
a new location usually increases the 
possible liability of the company as to 
property damage insurance, but seldom 
does a new place of storage increase 
the aggregate use and occupancy lia- 
bility. 


Welsh and Burford Join 
Dyke Agencies, Little Rock 


WICHITA—Tom E. Welsh, assist- 
ant secretary of Wheeler-Kelley-Hagny, 
Wichita, has resigned to join the Dyke 
interests at Little Rock in an executive 
capacity. He has been with Wheeler- 
Kelly-Hagny for seven years. With his 
brothers, S. F. and Bill, he went to 
Kansas City, to open the Travelers 
branch office there. Tom had charge of 
the claim department. S. F. was cashier 
and Bill was casualty special agent. S. 
F. is now manager of Metropolitan Life 
at New Britain, Conn., and Bill is a 
member of the Mann, Barnum, Ker- 
dolff & Welsh agency in Kansas City. 

Later Tom Welsh spent six years 
with the old Oldroyd agency at Arkan- 
sas City, Kan., returning to Kansas 
City as an independent adjuster and 
later with Massachusetts Bonding there. 

At Little Rock Mr. Welsh expects 
to devote most of his time to the Smith- 
Reid-East local agency, which also has 
a branch at Fort Smith, but will also 
be affiliated with the Dyke & Co. gen- 
eral agency, both being controlled by 
the Dyke interests. 

Tom M. Burford, for several years 
western Missouri and Kansas state 
agent of Employers Fire with headquar- 
ters in Kansas City, also has joined the 
Dyke & Co. general agency as state 
agent. 





Ill. Brokers Amend 
By-Laws, Hear Fire 
Policy Discussion 


The Insurance Brokers Association of 
Illinois at the quarterly meeting this 
week voted to sponsor legislation similar 
to the Ferguson law in New York, 
which prohibits a financial institution 
or lending agency from requiring that 
insurance on mortgaged real property 
be written through any particular agent 
or broker. The association also amended 
its by-laws to provide that any mem- 
ber in default in dues for 30 days may 
be suspended after 10 days notice and 
expelled by the directors 20 days from 
then. A. W. Ormiston, a director, who 
reported on both proposals, explained 
that the latter step was advisable be- 
cause of possible complications under 
the bond the association maintains on 
its members. Under the old by-laws, 
a minimum of 130 days from date of 
default was required before expulsion. 

C. O’Connor, editor “Fire, Casu- 
alty & Surety Bulletins” and associate 
editor of THE NATIONALs UNDERWRITER, 
discussed the 1943 New York standard 
fire policy in detail, pointing out that 
the late Julian Lucas, past president 
National Association of Insurance Brok- 
ers, was one of the leading figures 
in developing it. An open discussion 
followed, with the members strongly in 
favor of the new contract, which is ex- 
pected to be presented to the Illinois 
legislature at this session. 

F Bracken, membership chair- 
man, reported that 30 more members 
have been secured and asked for co- 
operation in the work of his committee. 
There was considerable discussion as 
to whether to hold monthly meetings 
or to continue with quarterly sessions, 
with the members finally leaving the de- 
cision up to President G. A. Seaverns 
and G. M. Proctor, program chairman. 





Agents Are Urged to Sell 
Business Interruption Cover 


LOS ANGELES — “Nearly every 
store, factory and other business greatly 
needs business interruption insurance,’ 
Gene E. Groff, special agent of North 
America, told the Insurance Forum of 
Los Angeles. Agents who are learning 
how to sell the cover are cashing in 
with many sales, he declared. 

There are three steps in learning how 
to sell business interruption or use and 
occupancy insurance. The first is to 
study the nature of all loss due to busi- 
ness interruption; the second to study 
an insurable loss of the same kind; the 
third to study rates, forms and cover- 
ages. Most agents take the third step 
only and at once encounter trouble. 

Mr. Groff emphasized that such in- 
surance indemnifies for loss of earnings 
due to fire or other peril, and said: 
“Such earnings, if not cut off by the 
fire, would have gone to profits, ex- 
penses, payroll and to foster good will. 
The latter cannot be insured because 
of the difficulty of fixing the measure 
of loss, but the others can be covered. 

“Business interruption insurance is a 
two-trip policy, ie.; you usually have 
to call twice on an insured to sell it. 
The first time you merely ask for the 
information desired. Then you go back 
to your office and determine the best 
coverage. On the second trip you make 
the sale. To ask an executive for the 
information on the first call may be 
disastrous. It is best to ask the book- 
keeper first, and then go to the execu- 
tive later. 

“In business interruption insurance we 
have a new concept of the contribution 
clause. With one exception, in speci- 
fied time forms, it.is not based upon 
the coverage provided.” 





Lt. (j.g.) George L. Hampton, former 
Kansas state agent of Phoenix of Hart- 
ford, has reported to the west coast 
sound school for additional training in 
submarine tactics after finishing a pre- 
vious school at Miami. 


O’Connor Predicts 


Post-War Emphasis 


on Personal Lines 


CLEVELAND—In his talk before 
the Insurance Board of Cleveland this 
week, J. C. O’Connor, Chicago, editor 
“Fire, Casualty & Surety Bulletins” of 
THe NATIONAL UNDERWRITER, said that 
all signs point to great emphasis on 
the sale of personal insurance lines in 
the postwar period. He cited examples 
of large agencies and brokerage firms 
developing personal accounts depart- 
ments and of large non-agency carriers 
shifting their emphasis away from big 
business lines to solicitation of personal 
business. 

Signs also point, Mr. O’Connor said, 
to a general leveling of many compet- 
itive factors. Both companies and pro- 
ducers are being forced to broaden their 
lines, while rate reductions and interest 
cuts are reducing the margin for com- 
missions and forcing participating car- 
riers to lower their dividends. The gen- 
eral broadening process will probably 
cause specialists to lose much of their 
advantage in particular fields. The polit- 
ical situation will call for extremely 
careful judgment on the part of agents, 
as they will have to steer a close course 
in the direction of laws which help 
professionalize the business and at the 
same time will not backfire by being 
unduly restrictive or exclusive. 

Following the Cleveland board’s cus- 
tom of recognizing its senior members, 
President Henry Frankel introduced C. 
A. Benner, senior partner of Benner & 
Co. Mr. Benner entered the business 
in 1891, with the old American Insur- 
ance & Security Co. He joined the late 
W. G. Wilson, Aetna general agent, 
in 1903 and held several important 
positions, eventually becoming Mr. Wil- 
son’s personal assistant. When Mr. 
Wilson died in 1935, the Benner agency 
was organized to take over the local 
business of the Wilson office. 

C. A. Collier, new trustee of the 
Ohio Association of Insurance Agents 
for the Cleveland district, and George 
C. Roeding, Cincinnati, Ohio manager 
of THe NATIONAL UNDERWRITER, 
introduced. E.- O. Pierce, St. Paul F. 
& M., president Cleveland Field Club, 
invited the agents to attend the field- 
men’s party Feb. 5. 


Shank Is Now Board 
Chairman of 
N. W. Mutual Fire 


SEATTLE—Corwin S. Shank, one of 
the founders who has served the North- 
western Mutual Fire and its affiliated 
companies as general counsel for 44 
years, has been named board chairman 
to a J. H. Edwards, who has re- 
tire 

Alfred E. Rode succeeds Mr. Shank 
as general counsel and vice-chairman. 
He has been assistant general counsel. 
J. D. Cook will succeed him in that post. 

R. R. Forbes, assistant vice-president, 
for many years in charge of the com- 
pany’s lumber business, has been ele- 
vated to vice-president. 

Ruth Richards, the first woman in the 
history of the company to receive an 
official title, was named assistant secre- 
tary of Northwest Casualty. W. E. 
Schnoberger, manager of the accounting 
department, was advanced to assistant 
secretary of Northwestern Mutual. 








James L. McKenzie, formerly a part- 
ner in the J. B. and J. L. McKenzie 
agency, Cleveland, Tenn., has been com- 
missioned a first lieutenant in the marine 
air corps at Santa Barbara, Cal., where 
he is assistant ordnance officer. 


Lt. Robert E. Baxter, who is in the 
infantry in France, has been wounded. 
Before entering service he was an un- 
derwriter in the home office of Central 
Manufacturers Mutual of Van Wert, O. 








Janua 








January 25, 1945 HieNATIONAL UNDERWRITER 











before 
id this 
editor 
ins” of 
id that 
isis on 
ines in 
amples 
» firms 
depart- 
‘arriers 
mm big 
ersonal 


r said, 
ompet- | 
d pro- | 
n their 
nterest 
r com- 
gz car- 
le gen- 
obably 
f their 
2 polit- 
remely 
agents, 
course 
1 help 
at the 
being 


’s cus- 
mbers, 
ced C. 
iner & 
usiness 
Insur- 
he late 
agent, 
ortant 
r. Wil- 
n Mr. 
agency 
> local 


of the 
Agents 
George 
anager 


one of 
North- 
filiated 
for 44 
airman 
1as re- 


Shank 
lirman. 
ounsel. 
it post. 
sident, 
> com- 
on ele- 


in the 
ive an 
secre- 
W. E. 
yunting 
sistant 
1. 





a part- 
Kenzie 
n com- 
marine 

where 


in the 
yunded. 
an un- 
Central | 
ert, O. | 











at Re —— 
lateness 2 oh ak aah otinain canine 
: é 
i 


As a rule, wounded men talk very little. They’ve learned 
to ‘take it.” Many live in a secret, silent world of 
pain—but they know. They know and are grateful. 
They remember the horrors of that last battle...They 
remember the Red Cross worker bending over them... 
the plasma... 

Then, the hospital, with all their precious lives be- 
fore them . . . Their gratitude for the innumerable 
small, but vitally important comforts brought to them 
by Red Cross Nurse’s Aids and Gray Ladies is 
expressed by eyes grown bright—or a simple 
“thanks.” 








Only a few of us can actively serve the Red Cross in 
the far-flung battle areas, but there is something we 
can all do no matter where we are. We can humbly 
share our blood...We can divide our time...We can 
give our money...We can and must help. 

Make an appointment at your nearest blood donor 
center today... Join the hosts of Americans on the 
home front who are helping to make the Red Cross 
contribution in World War II the greatest mass effort 
of mercy the world has ever known... We must 
all deserve that «thanks” of our fighting men who 
have given so much for us. 


This is the tenth of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 


FIRE ° AUTOMOBILE ° MARINE 
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Adjuster Warns a Danger 


in Large Increase in 
Building, Dwelling Values 


A. B. Jones, manager of Western 
Adjustment, in discussing “Today’s Re- 
placement Costs and Values” at the 
annual installation banquet of the As- 
sociated Fire Insurance Agents & Brok- 
ers of St. Louis, said that the most 
significant condition found by adjusters 
today is the lack of sufficient insurance 
on buildings and real estate of all kinds. 

The successful manufaturer, merch- 
ant, or business man keeps an accurate 
record of the current value of raw 
materials, merchandise, machinery and 
equipment because he is constantly re- 
placing them and therefore is aware 
of the difference in cost between 1932, 
1939 and 1945. But building and dwel- 
lings seldom require replacement, he 
said, and as a consequence too few 
business men and others realize that 
bricks, concrete, lumber, plumbing and 
heating, electrical work and elevators, 
roofing, painting and decorating, all are 
individual items and must be purchased 
separately. 

Buildings and dwellings have increased 
in cost in the same proportion as other 
items, he said, and labor, which may 
be as much as 60% of the total re- 


placement cost of the building if it is 
destroyed, constitutes the biggest reason 
for higher costs. He cited the shortage 
of skilled labor, and said that from 
10 to 124% has been added to the 
cost of fabricated steel because of the 
additional time required to do the same 
work in comparison with 1939. 

In 1932 the cost index figure was 
140, he said. Today it is 237. He added 
that in the St. Louis district for some 
buildings such as large apartments, ho- 
tels and office buildings the cost increase 
between 1932 and 1945 is 69% and from 
1939 to 1945 it was 22%; for commer- 
cial and factory type buildings 1932 
to 1945, 62%, and 1939 to 1945, 18% ; 
while for dwellings and residences in 
that area the increase between 1932 and 
1945 was 48% and 1939 to 1945 32%. 

The general average difference in 
skilled labor costs between 1932 and 
1935 was 66c per hour, and between 
1939 and 1945 24c. For common labor 
the increase was 48c and 32c per hour, 
respectively. 





Commercial Fire of Atlanta, whose 
outstanding business had previously been 
reinsured in National Union, has been 
merged into J. M. Harrison & Co. of 
Atlanta which sponsored the company 
as a specialist in automobile finance busi- 
ness. All liabilities under Commercial 
Fire policies have now expired. 





achieve renown devoted his 





Pcie ago the clock- 
maker who wished to 
ingenuity to creating elaborate 


timepieces such as the famous clocks of ancient European 
cities, Today, the most celebrated clock-makers strive for sim- 
plicity and accuracy in their productions. 


The Phoenix-London Group, 


applying the modern technique to 


insurance underwriting in the fire, casualty and inland marine 
fulds, has created comprehensive yet simply designed coverages that 
make protection plans more economical. 





‘Phoenix- 
London 


GROUP 





55 FIFTH AVENUE: NEW YORK 


PHEENIX ASSURANCE CO., Ltd. 
IMPERIAL ASSURANCE COMPANY 
COLUMBIA INSURANCE COMPANY 
UNITED FIREMEN’S INSURANCE CO. 
THE UNION MARINE & GENERAL INSURANCE CO., Ltd. 
LONDON GUARANTEE & ACCIDENT CO., Ltd. 
PHENIX INDEMNITY COMPANY, 
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CHICAGO 


LAUNCH 25-YEAR CLUB 





Employes of National Fire’s western 
department that have completed 25 or 
more years of continuous service at a 
dinner in Chicago organized a club to 
foster fraternalism and good fellowship. 

Clarence B. Hayes was elected presi- 
dent; William F. Martin, vice-president; 
Myrtle R. Blaney, secretary. 

Fifty-three charter members were en- 
rolled. 





BUREAU REDUCES RATES 


The Cook County Inspection Bureau 
has reduced rates for riot and civil 
commotion physical damage to .4 cent 
per $100; rates for riot and civil com- 
motion physical damage including ma- 
licious mischief to 1.6 cents, effective 
Jan. 1. While policies are not eligible 
to rebate under the reduction, existing 
policies may be canceled pro-rata and 
rewritten in the same company. 

The bureau announces that all sprin- 
klered risks now written under forms 
affected by the present change will be 
rerated in the near future. 





CHICAGO TELEPHONE DIRECTORY 


A bigger and better Insurance Tele- 
phone Directory of Chicago, published 
by Tue NATIONAL UNDERWRITER Com- 
pany, has just come from the press and 
is being distributed this week. There 
are more names and more pages in the 
new directory. A feature of importance 
is the inclusion of the postal zone num- 
ber. The new directory is bound in 
serviceable paper cover. It includes all 
company, agency and insurance organi- 
zation offices, and also the leading in- 
dividuals such as managers, assistant 
managers, state and special agents, ad- 
justers, and so forth. There are two 
sections, one giving Insurance Ex- 
change tenants, and the other being de- 
voted to insurance outside of the Ex- 
change. At the back there is a service 
guide of several pages showing firms 
having to do with the insurance busi- 
ness, listed alphabetically by occupa- 
tion, which are recommended by THE 
NATIONAL UNDERWRITER. 

The price of the new directory is $1 
per copy. The edition is strictly lim- 
ited due to government paper restric- 
tions and persons desiring to secure 
copies should apply at once. 





SPENCER BACK FROM ARMY 


S/Set. Edwin. R. Spencer, formerly 
junior partner in the insurance broker- 
age firm of Spencer & Spencer, Chi- 
cago, after serving 33 months in the 
army air corps, has been given an hon- 
orable discharge and will return to his 
pre-war activities with that firm, of 
which his father, E. J. Spencer, is ex- 
ecutive senior partner. 

Sgt. Spencer at the time of his release 
was an aircraft flexible gunnery in- 
structor at the army air base school at 
Walla Walla, Wash. Prior to that he 
taught aircraft identification and flexible 
gunnery at the army air bases at Den- 
ver, Spokane and Blythe, Cal. 





Paul Clement, secretary of Minnesota 
Commercial Men’s, has been reelected 
president of the Minnesota Conservation 
Federation, affiliate of the National 
Wildlife Federation. 





Umberger Slated at 
Chicago Meeting Feb. 26 


Robert B. Umberger of the Industrial 
National Bank, Chicago, who has made 
such an outstanding record in promoting 
bank financing of automobiles in co- 
operation with agents and brokers, will 
address the annual dinner meeting of 
the Insurance Club of Chicago Feb. 26. 
Mr. Umberger last week addressed the 
annual meeting of the Insurance Ad- 
vertising Conference, and last fall was 
a speaker at the annual meeting of 
the National Association of Insurance 
Agents. 





Mutual Groups Support 
Industry Bill; Outline 
Qualification Law Ideas 


WASHINGTON — The mid-year 
meeting of directors of the National As- 
sociation of Mutual Insurance Agents 
held last Sunday in New York, endorsed 
the course taken by the association's 
legislative committee and executive sec- 
retary in cooperating with other indus- 
try insurance industry groups on behalf 
of the compromise federal bill offered by 
Senators McCarran and Ferguson, Sec- 
retary Philip Baldwin announced here. 

The board, over which George E., 
Phelan, national president, presided, de- 
cided to postpone indefinitely the na- 
tional association meeting and recom- 
mended similar action to state associa- 





er eee 


tions with relation to gatherings of 50 } 


or more. 

The board meeting was preceded by 
two sessions Jan. 20 of company repre- 
sentatives and agents to discuss prob- 
lems of common interest. 

At the first session, presided over by 
A. V. Gruhn, manager of American Mu- 
tual Alliance, agency qualification laws 
and proposals were discussed. Several 
state legislatures, it is understood, will 
consider enactment of such laws this 
year. The following principles were 
agreed upon, Mr. Baldwin said: 

Belief in and support of agency quali- 
fication laws. Wherever such laws are 
introduced and passed, agents’ qualifica- 
tions should be determined by insurance 
commissioners, not by boards. There 
should be reciprocal acknowledgment of 
qualification determinations among the 
several states, so that an agent deemed 
qualified in New York, for example, 
would be recognized to do business in 
Illinois. Where states adopt new quali- 
fication laws requiring examination of 
agents such examination should be taken 
within two years by agents already en- 
gaged in the business, as well as those 
applying the first time for license. Old 
agents as well as new would be exam- 
ined, it is pointed out, but the require- 
ment would not be retroactive in states 
already having qualification laws. 

At the afternoon session company men 
and agents identified with the Improved 
Risk Mutuals met. A committee of the 
national association headed by Bryson 
F. Thompson was set up for the purpose 
of discussing possibility of making Im- 
proved Risk Mutuals’ facilities available 
to agents on a more extended basis than 
at present. 





Capt. Mortimer D. Pier, who was 
secretary of Excess Underwriters before 
entering the army, has been awarded 
the Silver Star for gallantry in evacu- 
ating a tank battalion which was under 
German artillery anti-tank and small 
arms fire. Though wounded in both 
legs he gave first thought to the safety 
of his men. 





“Planned Salesmanship,” by Cousins, 
the book for accident and health men. 
$3.00 from National Underwriter. 





INSURANCE AGENCY 


I have a man who is interested 
in buying for cash a local agency 
with a premium income of 
$75,000 to $100,000 a year. This 
man prefers an agency in Wis- 
Tell us 


consin or Minnesota. 


what you have to offer. 


FERGASON PERSONNEL 


Insurance Personnel Exclusively 


166 W. Jackson Bivd., Chicago 4, III. Har. 9040 
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National Board 
Advances Stevens 


Jay W. Stevens,.since 1921 chief of 
the National Board’s fire protection bu- 
reau on the Pacific Coast, has been se- 
lected as assistant manager of the San 











STEVENS 


JAY W. 


Francisco office and he is being placed 
in charge temporarily pending the selec- 
tion of a successor to Charles H. Lum, 
assistant general manager of the board 
in charge of the Pacific Coast, who is 
now on a year’s leave of absence. 


Senate Committee Reports 
on REA Insurance Row 
WASHINGTO—“One of the most 


disrupting episodes causing further dis- 
sension and disorganization was the in- 
corporation of certain private corpora- 
tions for the operation of insurance com- 
panies and agencies to sell supplies and 
insurance to the REA cooperatives, their 
families, and others,” says the Senate 
subcommittee which investigated admin- 
istration of the rural electrification act, 
in a report recently submitted by Sena- 
tor Shipstead, Minnesota, and printed in 
the Congressional Record. ‘ 

“The incorporators seem to have in- 
cluded some superintendents of local co- 
operatives,” the report continues. Mr. 
Stoneman, now president of National 
Rural Electric Cooperative Association, 
testified he was one of them. An inten- 
sive campaign was started by the offic- 
ers of this organization and various 
employes of REA to induce the more 
than 800 local cooperatives to become 
members of this organization. In fact, 
the testimony indicates that before these 
corporations were formed, this scheme 
Was organized by the Deputy Adminis- 
trator, Robert B. Craig, who, under 
oath, testified that he was willing to ac- 
cept the responsibility of parentage of 
this scheme.” 

The report says that NRECA “in or- 
der to start in the insurance business, 
had to have certain funds of the local 
cooperatives required by state law in 
various states where they intended to 
operate and conduct on insurance busi- 
ness. They proposed to obtain these 
funds by giving their notes to the coop- 
eratives and so use the surplus funds of 
the cooperatives to start the insurance 
business.” 

Harry Slattery, then REA administra- 
tor, objected and obtained an opinion 
from the solicitor, Department of Agri- 
culture, on the question of legality of 
permitting such use of funds that were 
under lien to the federal government for 
loans. 

“That opinion of the solicitor seems 
to have ended the scheme of this group, 
so far as selling insurance was con- 
cerned.“ 

The report refers to attacks by 
NRECA and department officials on 
Slattery, in the effort to oust him 
through pressure on the White House, 
without a hearing. 

“We have a right to assume,” says the 
committee, “that the rumors and charges 
of incompetence and mismanagement on 


the part of Mr. Slattery, as administra- 
tor, that were suddenly discovered, 
after he opposed the insurance activities 
of the NRECA to use the mortgage 
funds of the cooperatives to start their 
insurance companies, were carried to the 
President and made the basis for the re- 
quest for his discharge ar removal. Such 
action has our unqualified disapproval.” 
The committee recommended legisla- 
tion to restore REA to its former status 
of an independent government agency. 





“Planned Salesmanship,” by 
the book for accident and health men. 
$3.00 from National Underwriter. 





Cousins, 


Study Self Saiieimnen on 
Fire Proof Units at Omaha 


OMAHA—Members of 
board here will decide next week 
whether to establish a reserve fund to 
cut down on the amount of insurance 
carried on fireproof county buildings. 
The possibility was discussed at this 
week’s meeting when it was called to 
the board’s attention that it was time 
to renew the fire-wind insurance on the 


the county 


county hospital, now covered by $550,- 
000 insurance. 
Commissioner Bergquist suggested 





the possibility of setting up an insur- 
ance reserve fund and paying the money 
from that fund if losses are sustained. 

He pointed out the schools once had 
such a fund, but that it reached almost 
the $1 million mark and it was too 
much temptation and was spent for 
other buildings. 

Another commissioner suggested hav- 
ing only $50,000 insurance because the 
building was fireproof. 


E. W. Helm, Jr., New Amsterdam: 
has been elected president of the In- 
surance Society of Philadelphia succeed- 
ing P. G. Buck, Franklin Fire. 


ROCKET TAKE-OFF 


Starting from scratch at maximum cruising speed with a jet- 


assis 


sted take-off...one of the Navy’s latest answers to getting 


heavy bombers off carriers and short runways in a hurry. 


To new answers in fire protection Norwich Union agents have 


always been alert. In solving the tough insurance problems of 


our industrial home front, they help provide the security so 


vital to the achievement of a nation at war. 
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Thoelecke, Lt. J. T. Waidner 
Become Partners in Chicago 
Agency of Waidner, Zweig 


Benjamin Zweig of the Waidner- 
Zweig class 1 agency of Chicago an- 
nounces that Louis C. Thoelecke and 
Lt. John T. Waidner have become 
partners in the firm. 

Mr. Thoelecke is resigning as man- 
ager of the metropolitan department of 
Norwich Union with supervision of 
Chicago and St. Louis, to enter the 
agency. Lt. Waidner is returning for 
service overseas after being home on 
leave. He is a son of W. N. Waidner, 
who was cashier of the agency and a 


nephew of L. H. Waidner, partner, 
both of whom died last year. Lt. 
Waidner had been with the agency 


eight years prior to entering the army 


in 1942. He attended Lake Forest 
College. 

Mr. Thoelecke has had a varied and 
successful insurance experience com- 


mencing in 1924. He enrolled in the 
fire protection engineering course at 
Armour Institute of Technology, Chi- 
cago, in 1920 as a Western Actuarial 
Bureau scholarship student. That was 
the first year of the W.A.B. scholar- 
ship plan. Mr. Thoelecke was planning 
to attend Armour Institute and one of 


his high school instructors at Omaha 
called his attention to the scholarship 
opportunity. 

While attending Armour he worked 
part time for the Nebraska Inspection 
Bureau and upon his graduation in 1924 
he entered the local agency business in 
North Platte, Neb., with his uncle, O. 
H. Thoelecke. After two years he 
went into the Nebraska field for Na- 
tional Security of the North America 
group and later became superintendent 
of agents at the Omaha head office of 
that company. In 1929 he became Ne- 
braska state agent for North America 
and in 1933 was transferred to Chi- 
cago as associate manager of the city 
and suburban department. In 1936 he 
went with Norwich Union in the posi- 
tion that he is now leaving. 

Mr. Thoelecke is past most loyal gan- 
der of the Nebraska Blue Goose. He 
was active in aviation affairs and served 
for several years as secretary of the 
Nebraska Chapter National Aeronautic 
Association. He has served as chair- 
man of the Western Conference of Spe- 
cial Risk Underwriters and also as 
chairman of the Western Sprinkler 
Leakage Conference. 





You get sales ideas from the top- 
notchers, in the A. & H. Bulletins. Write 
The A. & H. Bulletins, 420 E. 4th St, 
Cincinnati 2, Ohio. 








The first insurance stock companies, 1720, grew out 


of the English people’s resentment against dishonest underwriters. 
There were so many private Houses of Insurance they were con- 
sidered public nuisances, and lambasted in newspapers, pamphlets 
and broadsides, for their deceitful practices. Their failure to 
make good the losses of ships and cargoes sunk or captured by 
the French during the great sea disaster of 1693 spurred the 
organization of the stock companies. The Bubble Act of 1720 gave 
the death blow to the dishonest “Bubble Companies,” while the 
stock companies weathered this upheaval. Insurance Companies 
of today realize that Trustworthiness is their most valuable asset. 
For 45 years the NATIONAL UNION and BIRMINGHAM FIRE INSURANCE 


COMPANIES have been building up confidence and satisfaction among policy- 
holders, through intelligent and honest consummationof contracts and claims. 


National Union 


and Birmingham 
- FIRE INSURANCE COMPANIES 


PITTSBURGH 





PENNSYLVANIA 


Ask Tenn. Premium 
Tax Revision 


A bill has been introducted in the 
Tennessee legislature at the instance of 
Commissioner McCormack to revise the 
premium tax statutes in an endeavor to 
remove the taxes from successful chal- 
lenge as an unequal burden on inter- 
state commerce. Presently the taxes are 
assessed against Tennessee premiums of 
foreign insurers only. The bill provides 
for taxing domestic as well as foreign 
insurers. 

The new tax rates would be 2%, in- 
stead of the present 2%4% on all lines 
except workmen’s compensation, includ- 
ing self insurers, and on considerations 
for annuities. The old rate of 4% would 
be retained for workmen’s compensation 
including self assured and would be ap- 
plicable to domestic companies. The 
latter change would be a matter of form 
only, since there are presently no Ken- 
tucky insurers writing workmen’s com- 
pensation insurance. 

The tax on annuity considerations 
would continue to be 14% but would 
be applicable to domestic as well as 
foreign companies. The present addi- 
tional tax of % of 1% on fire premiums 
for executing the fire marshal law would 
be continued and would be applicable 
to domestic as well as foreign compa- 
nies. Offset would be allowed against 
any franchise or excise taxes paid. 
There is a provision that the taxes shall 
not be increased on account of any re- 
taliatory law now in effect but shall 
apply to all companies alike. 


N. C. SITUATION SERIOUS 


RALEIGH—Declaring that “the state 
is facing a most serious situation on the 
question of its premium tax,” Commis- 
sioner Hodges has urged the joint 
finance committee of the North Caro- 
lina legislature to recommend that the 
tax laws be revised. 

Mr. Hodges asserted that the Su- 
preme Court ruling places North Caro- 
lina’s insurance premium tax in the 
“doubtful” classification, and that if the 
present law is declared unconstitutional 
the state would lose more than $2 mil- 
lion a year in revenue. 

The present premium tax law includes 
a provision which reduces the tax from 
2%4% to as low as .75% if 15% of total 
assets are invested in North Carolina 


*securities. 


The joint appropriations committee is 
to appoint a subcommittee to study the 
matter. 

A bill has been introduced in the 
North Carolina legislature to relieve of- 
ficers and directors of insurance com- 
panies of personal liability by reason of 
payment of taxes subsequently held to 
be invalid. 





Ill. C. of C. Insurance Group 


The insurance committee of the Illi- 
nois State Chamber of Commerce of 
which Chase M. Smith, Lumbermen’s 
Mutual Casualty, is chairman, has now 
been named, the members are: 

W. N. Achenbach, Aetna Fire; Ray 
S. Bass, A. E. Staley ‘Manufacturing cz. 
Decatur; Charles E. Becker, Franklin 
Life, Springfield; S. Alexander Bell, Chi- 


cago Motor Club; Rollin M. Clark, Con- ~ 


tinental Casualty; H. H. Cleaveland, Jr., 
Bituminous Casualty, Rock Island; "Roy 
L. Davis, Association of Casualty & 
Surety Executives; Calvin Fentress, Jr., 
Allstate; Wade Fetzer, Jr., W. A. Alex- 
ander & Co., Chicago; E. M. Griggs, 
National Board; A. V. Gruhn, American 
Mutual Alliance; J. C. Harding, Spring- 
field Fire & Marine, Chicago; E. : 
Henning, Illinois Bankers Life, Mon- 
mouth; Arthur A. Krueger, Millers Na- 
tional, Chicago; Alfred MacArthur, Cen- 
tral Life of Chicago; George F. Man- 
zelmann, North American Accident; 
E. A. McCord, Illinois Mutual Casualty, 
Peoria; G. A. McKinney, Millers Mu- 
tual, Alton; George J. Mecherle, State 
Farm Mutual Auto; Shirley E. Moisant, 
Kankakee; A. A. Morey, Marsh & Mc- 
Lennan, Chicago; Raymond Olson, Mu- 





Insurance Interest in 
Henry Wallace Appointment 


The appointment of Henry Wallace 
as Secretary of Commerce replacing 
Jesse Jones is of particular interest _to 
insurance on a number of scores. For 
one thing War Damage Corporation is 
one of the agencies that the Secretary 
of Commerce looks after. The insur- 
ance people that worked with Mr. Jones 
in setting up WDC knew where he 
stood on various features of the plan and 
there will be interest in Mr. Wallace’s 
attitude. The RFC and other govern- 
ment lending agencies under the wings 
of the Department of Commerce affect 
insurance or have insurance significance 


because the lending agency may either { 


require fire and other insurance to be 
carried or it may dispense with insur- 
ance. If it does require insurance it sets 
up various specifications. 


tual Trust Life; C. O. Pauley, Great 


Northern Life; Charles,B. Stumes, Penn 
Mutual, Chicago; Donald A. Tripp, Illi- 








nois Mutual Fire, Belvidere; R. J. 
Wetterlund, Washington National, 
Evanston; John L. Wilds, Protection 


Mutual Fire, Chicago; Ira W. Wolfner, 
National Cooperate & Woodenware Co. 
Peoria. 





General Manager W. E. Mallalieu of 
the National Board attended the mid- 
year graduation excercises of Wilbra- 
ham, Mass., Academy, one of the coun- 
try’s oldest schools for boys. He is 
president of the board of trustees. 


mpartial Valuations 
of Industrial and 
Commercial Property . 
35 years of factual appraisal 
service to America’s more 
conservative business + 
institutions. 
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, Great is suffered or permitted to work whether 
s, Penn or not he is required to do so. Further- 
pp, IIli- more, as the U. S. Supreme Court re- 
R. J. cently pointed out in the case of United 
tional, States v. Rosenwasser, a worker is as 
otection much an employe within the meaning 
Volfner, of the act “when paid by the piece as 
are Co., he is when paid by the hour. The time 
or mode of compensation . . . does not 
control the determination of whether 
alieu of one is an employe within the meaning 
1e mid- of the act, . .” 
Wilbra- , 
e coun- Choice of Two Methods q 
e 38 Where an employe subject to the act, nt 
es. and not otherwise exempt, is paid for 


different types of work at two or more 
different rates of pay in a single work- 
week, the employer has a choice of two 
methods of paying overtime. He may 
compute the overtime compensation 

(1) on the basis of the rate applicable 
for the work performed during the over- 
j time hours, or 

(2) on the basis of the employe’s 
average hourly rate during the week. 

If the employer used the second 
method, the employe’s regular rate of 
pay, on which time and one-half must 
be paid, is computed by dividing his 
total weekly earnings at both rates by 
the total number of hours worked in 
the week. For his overtime work the 
employe is entitled, in addition to such 
earnings, to a sum equivalent to ene- 
half his regular hourly rate of pay, ar- 
rived at as indicated, multiplied by the 
number of hours worked in excess of 
40 in the week. 


, Oreat American ©roup 


b New York 7 







practically every form 
of insurance except life 


Example Is Given 


Thus if, during a particular week, an 
employe whose weekly salary is $48 en- 
gages in the sale of insurance and works 
48 hours, including the time spent in 
selling insurance, and receives from his 
employer commissions totaling $48, his 
average hourly rate for that week would 
be $2 ($96 + 48 hours); the employe 
would then be entitled to receive, for his 
overtime hours worked, an additional 
$8 (% x $2 x 8 hours). 

In arriving at the employe’s regular 
rate of pay, it would not be necessary 
to include commissions paid the em- 
ploye by other insurance agencies, nor 
time spent in work for them, assuming, 
of course, that such agencies are acting 
entirely independently of each other 
with respect to the employment of the 
particular employe. 

The above does not constitute a new 
requirement but represents the position 
which the divisions have consistently 
maintained. Information on the regu- 
lations is included in interpretive bul- 
letins 4 and 13. This data may be se- 
cured from the National Office of the 
Divisions, 165 W. 46th street, New York 
19, N. Y., or from any regional, branch 
or field office. 


MEMBER COMPANIES 
* 
GREAT AMERICAN INSURANCE COMPANY 
GREAT AMERICAN INDEMNITY COMPANY 


AMERICAN ALLIANCE 
AMERICAN NATIONAL 
COUNTY FIRE 
DETROIT FIRE AND MARINE 
MASSACHUSETTS FIRE AND MARINE 
NORTH CAROLINA HOME 
ROCHESTER AMERICAN 








Prison for Tenemert Owner 


L. J. Alexander, co-owner of a New 
i York tenement, was committed to Sing 
i Sing prison to serve a three to six year 
| sentence for manslaughter as the result 
of a fire that caused the deaths of seven 
Chinese in the building in 1939. Alex- 
ander was convicted and sentenced in 
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ATLANTIC FIRE INSURANCE CO. 
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NEWS OF FIELD MEN 





Fred G. Adams President 
of N. J. Field Club 


At the annual meeting in Newark of 


the New Jersey Field Club, these offi- 
cers were elected: President, Fred G. 
Adams, Travelers Fire; vice-president, 
H. W. Kohler, America Fore; secretary, 
H. W. Wittich, Providence Washing- 
ton; treasurer, C. P. Carlson, Automo- 
bile and Standard; executive commit- 
tee, J. D. Sullivan, Crum & Forster; 
E. M. Hackney, North America; R. G. 
Shepard, Fire Association, and Fred 
Bross, Yorkshire. 


Carolinas Pond Meeting 
Sets Record Attendance 


The winter meeting of the Carolinas 
Blue Goose at Charlotte, N. C., was the 
best attended meeting the pond has ever 
held 

With two grand nest officers present, 
Phil Winchester, New York, grand su- 
pervisor and George Edmondson, 
Tampa, grand custodian, the model ini- 
tiation team went through the paces of 
the ritual in fine style. 

Most Loyal Gander M. H. McCown 
presided over the business meeting and 
acted as toastmaster at the banquet 
which followed a cocktail hour. After 
the banquet there was a dance. 

The ladies were entertained Thurs- 
day afternoon at the home of P. D. 
Burks, Jr., with a bridge party and re- 
freshments. 

A new wielder was elected to succeed 
John F. Satterlee, who has been trans- 
ferred to New York as loss manager 
for Atlas. The new wielder is R. H. 
Lewis, National Union, Greensboro. 

A silent moment.was observed for 
Lt. Ben J. Smith of the army, who was 
killed in action in Germany Dec. 6. He 
was the first casualty of the pond. 
Thirty other members are in the service. 


Western Reserve Stag Party 


The Western Reserve puddle of the 
Ohio Blue Goose will hold its annual 
stag part at Cleveland Feb. 5, beginning 
with an initiation and pusinens meet- 
ing at 4 p. m. There will be a cock- 
tail hour, dinner and entertainment. J. 
W. Weddell of Factory Insurance As- 
sociation; C. R. Tobin, Aetna Fire; P. 

Holm, Fireman’s Fund, and R. T. 
Wagner, American Eagle and Niagara, 
comprise the committee in charge. 


Va. F. & M. Field Men Meet 


Field men of Virginia Fire & Ma- 
rine from New Jersey, North Carolina, 
Kentucky, West Virginia, Pennsyl- 
vania, Ohio, Indiana and Virginia met 
at the home office to lay plans for de- 
velopment of business in 1945. Offi- 
cials of the company also attended the 
meetings which lasted three days. A 
comprehensive agenda was considered, 
with President Claude D. Minor pre- 
siding. 


Downs Heads New Field Group 


William F. Downs, Hartford Fire, 
has been elected president of the newly 
organized Western Massachusetts Field 
Club. W. Greer, Continental, is 
vice-president and John L. Powers, 
Home, secretary. 





N. B. & M. Opens Office at 


Houston; Presley in Charge 


North British is opening an office in 
Houston to facilitate the servicing of 
agents in southeastern Texas, and has 
appointed Parker S. Presley as —— 
agent in charge. He succeeds Sid- 
ney Briggs, Jr., in that Senethaey and 
will be associated with C. J. Williams, 


Dallas, manager of the Texas depart- 
ment. 

Mr. Presley’s office will be in the 
Southern Standard building. He is 


well qualified. by 16 years’ experience in 
local agency, general agency and field 
work. He started as a solicitor in the 
Rice & Belk agency at Houston. Then 
for seven years he was manager of the 
J. C. Leonard Co., Houston. From 
there he went to Cravens, Dargan & Co., 
where he was a special agent until he 
went into the army air forces in 1942. 
He recently received his honorable dis- 
charge. 


Alamo Pond Hears Knowlan 


Col. Joseph R. Knowlan, marine 
corps, past most loyal grand gander of 
the Blue Goose, now stationed at Cor- 
pus Christi, Tex., addressed the Alamo 
pond in San Antonio. He spoke of 
the fighting in the south and west Pa- 
cific. He declared the fight ahead will 
be long and hard and emphasized the 
importance of the proper attitude on 
the part of the people at home in aid- 
ing to win the war. 

Eleven candidates were initiated. H. 
K. Huie and Irwin Bailey were received 
by certificate of flight, from the Okla- 
homa and Texas ponds respectively. 


Linnell on Eastern Trip 


Thomas G. Linnell, most loyal grand 
gander of the Blue Goose is on an east- 
ern trip addressing the New York City 
pond Jan. 25 and the Penn pond at 
Philadelphia Jan. 29. He reports a fine 
response from both companies and 
fieldmen to the recent letter sent out 
by the war veterans service committee 
of the grand nest. 


The Sioux Falls Blue Goose Lunch- 
eon Club at its first meeting of the new 
year had about 25 members in attend- 
ance. The guest speaker was Miss AIl- 
ice Murphy, a returned missionary from 
China. 

Harry T. Minister of Columbus, presi- 
dent of the Ohio Association of Insur- 
ance Agents, will speak before the Ohio 
Stock Fire Insurance Speakers Associa- 
tion in Columbus next Monday. 


i NEW YORK 


VAIL HEADS LOSS MEN 


George D. Vail, Jr., Corroon & Reyn- 
olds, was elected president of the East- 
ern Loss Executives Conference at the 
annual meeting. E. Chapman, 
Agricultural, is vice-president; F. J. 
Collins, Firemen’s, secretary, and E. H. 
Ely, Home, treasurer. 


N. ¥. BOARD LOSSES UP 19% 


Assigned incurred losses of the New 
York Board last year totaled $6,041,104 

















or an increase of 19% over the 1943 fig. 


ure, Niver, secretary of the com- | 
mittee on losses and adjustments, re- 
ports. 

H. J. Keifer of Aetna Fire has been 


elected assistant treasurer of the board. 
FRED W. LAWRENCE ADVANCED 


Fred W. Lawrence, New York re- 
gional manager of United Mutual Fire 
of Boston was elected regional vice- 
president. Mr. Lawrence is a member 
of the evaluation committee of the 
state war inspection service of New 


~-COMPANIES 


Am. Fore Companies 
Make Many Gains; 
Show Profit 


Handsome increases in assets and 
surplus are reported in the annual 
statements of Continental and Fidelity- 
Phenix. Both companies enjoyed a 
substantial increase in net premiums 
written, the premium reserves were 
higher and both companies made an un- 
derwriting profit. 

Assets of Continental on the commis- 
sioners basis, totaled $131,722,090 com- 
pared with $116,972,142 at Dec. 31, 1943, 
At market, the assets would be $137,- 
710,553. 

Premium reserve i8 $26,493,698, in- 
crease $2,553,161. Capital is $5 million 
and net surplus $86,357,098 compared 
with $74,899,106. At market policy- 
holders surplus would be $97,345,561. 

Premiums written were $29,489,719 as 
compared with $27,074,776. Premiums 
earned were $26,936,557 as compared 
with $26,800,761. Losses were $15,463,- 











237, expenses $10,819,450, underwriting ' 


profit $653,869. 

Net investment income was $4,842,728. 
Federal income tax was $886,306. 

Fidelity-Phenix assets, commissioners 
basis, were* $107,076,891 compared with 
$93,698,606, premium reserve $20,275,- 
589, increase $2,325,783; capital $3,750,- 
000, net surplus $71,177,271 as com- 
pared with $60,298,776. At market 
policyholders surplus would be $79,131,- 
283. 

Premiums written were $23,087,763, 
as compared with $21,599,207; premiums 
earned $20,761,979 as compared with 
$21,918,972; losses $12;140,063, expenses 
$8,392,888, underwriting profit $229,026. 

Net investment income was $4,048,- 
740, federal income tax was $525,783. 


Many Plus Signs 
for St. Paul F. & M. 


St. Paul F. & M. has issued its an- 
nual statement showing increases in 
assets, surplus, premium reserve and 
net premiums written. With stocks and 
bonds valued at market the assets to- 
taled $64,980,447, an increase of $5,109,- 
883 for the year. The premium reserve 
is $13,502,278, an increase of $1,386,403. 
Capital is $10 million, special reserve $1 
million and net surplus $30,111,476, the 
increase in surplus to policyholders 
being $1,579,849. 

Net premiums written totaled $20,- 














FAMOUS SYMBOLS OF SERVICE 
















NOTING THE FIVE GREAT HUMAN BLESSINGS 


THE CHINESE HAVE ALWAYS BEEN FAMED FOR THEIR UNIQUE AND MEANINGFUL SYMBOLS. AND 
HERE IS ONE FOR LONGEVITY. AROUND THE CENTRAL MESSAGE THERE ARE FIVE DECORATIVE BATS DE- 
HAPPINESS, WEALTH, PEACE, VIRTUE AND LONG LIFE. 


THE NORTHERN ASSURANCE SEAL IS A SYMBOL OF A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS. 
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349,498, an increase of $2,261,357. There 
was a net underwriting profit of $985,- 
428. The affliated Mercury made cor- 
responding gains, its assets being $8,- 
951,872, premium reserve $3,229,800, 
capital $2 million and net surplus $2,- 
641,395. Net premiums written amounted 
to $3,699,339, increase $397,716. There 
was an underwriting profit of $71,335. 

Premiums from fire and allied lines 
of St. Paul totaled $8,606,000, an in- 
crease Of 8.44%; automobile premiums 
were $2,497,848 and were up 16.03%; 
marine premiums of $7,038,542 were an 
increase of 6.33% and hail premiums of 
$2,207,105 represented an increase of 
53.72%. 

The dividend declaration of St. Paul 
F. & M. of 50 cents compares with 40 
cents dividend that was paid at the 
same time last year. President Codere 
expressed the hope that this rate of 
dividend could be continued throughout 
the year in which event the amount re- 
ceived will be equal to last year’s total, 
including the special dividend. 





WVU, S. WAR SERVICE 


Maj. Waldo Hardell, formerly with 
the Charles W. Sexton Co., Minneapo- 
lis, is now stationed at the American le- 
gation at Stockholm, Sweden. Previ- 
ously he had served 20 months in Eng- 
land as combat intelligence officer. 


In reporting last week the promotion 
in navy rank of John Pabst, manager on 
leave for the midwestern department of 
Fireman’s Fund Indemnity, it was er- 
roneously stated that his new title is 
that of lieutenant commander. As a 
matter of fact, Mr. Pabst has been a 
lieutenant commander for some time and 
his promotion is to the rank of full com- 
mander. He entered the navy as a lieu- 
tenant. 


Capt. Don J. O’Malley, who before 
entering army service was a_ broker 
associated with the Stewart-Keator- 
Kessberger & Lederer agency of Chi- 
cago, has been given a citation and 
awarded the silver star by the com- 
manding general of the 95th infantry 
division for gallantry in action Dec. 
4 near Saarlautern, Germany. His ci- 
tation was given for reconnoitering in 
Saarlautern for suitable gun positions 
while the town still was in fierce dis- 
pute. His life was greatly endangered 
by German artillery shelling and small 
arms fire during this trip. Later that 
day a German shell struck near an 
American truck loaded with 40-milli- 
meter ammunition and. set it on fire. 
Capt. O’Malley disregarded his own 
safety and helped to put out the fire. 


Col. Vernon §S. Morehouse, one of 
Travelers’ chief engineers before the 
war, has been named state procure- 
ment officer of the selective service 
system in Connecticut. He has been 
with the selective service system since 
its inception. 


Maj. H. P. Ausherman, formerly with 
the Kansas City office of the Kansas 
Inspection Bureau, is engaged in secur- 
ity work in the San Francisco area and 
probably will be retained for some time, 
due to the increased activity in the Pa- 
cific. He was an officer in the former 
war, 


Lt. George B. Woldt, who was special 
agent in Queens and Richmond counties 
for Royal-Liverpool prior to entering 
the army in 1942, was the subject of a 
feature story in the Staten Island “Ad- 
vance,” due to the part he played in 
bringing air support to the Americans 
during the siege of Bastogne in Belgium. 
He helpéd to operate a switchboard and 
by various types of radio-to-radio sys- 
tems contacted the Thunderbolts and 
sent them on successful missions against 
Nazi tanks. 


Perry M. Fenton, who was assistant 
manager of Marine Office of America 
at Chicago until entering the navy in 
November, 1942, has been advanced to 
the rank of commander. He has been 
lieutenant commander. He is executive 
officer of the naval amphibious training 
base, Ft. Pierce, Fla. 








covered by the insurance policy. The 
husband replies that it is not. She asks 
what is covered and he is vague about 
that and Mr. Billopp remarks that it is 
strange that the husband is positive 
about what is not covered but is vague 
about what coverage he does have. 


Husband Seeks Confirmation 


At the insistence of the wife, who 
charges him with not wanting to take 
money from the insurance company, the 
husband will finally call the company, 
describe his loss and point out that his 


Finds Wife Is Claim 
Minded Member of Family 


Christopher Billopp, who does a fea- 
ture column for the “Evening Sun” of 
Baltimore, the other day discussed what 
he terms the “insurance mystery,” it 
being the difference between husband 
and wife in their attitude toward making 
claims under insurance policies. 

Mr. Billopp states that when property 
is lost, stolen or damaged the wife in- 
quires of her husband whether it isn’t 


wife thinks it is covered but he is sure 
it isn’t and asks if he is right. Accord- 
ing to Mr. Billopp the insurance com- 
pany confirms the husband’s judgment 
and he apologizes for having bothered 
them about it. He then reports to his 
wife that the loss, of course, was not 
covered and she will ask him why it is 
that he is always paying out money on 
insurance which could be used to good 
advantage in other ways if, every time 
their property is lost, stolen or damaged 
he exults in the fact that his policy 
doesn’t cover it. 





















‘ATED wot FO 


Industrial 
Testing and Inspection 


Our services incorporate product efhi- 
ciency and operating tests; physical, 
chemical and production line tests of 
raw and processed material; labora- 


tory analysis, recordings and reports. 


FACTORY STANDARDS : 
LABORATORY, INC. 


NOT FOR PROFIT 


416 North State Street - Chicago 10, Illinois, U S.A. 
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S.E.U.A. Case Behind Dineen Proposals 


(CONTINUED FROM PAGE 2) 





perintendent to review any action which 
rejected any form of coverage, or rule, 
or rating plan or other proposal and 
permit him to direct the filing or modi- 
fication thereof. The anti-trust law was 
not the only factor in this bill, for this 
type of situation came up at the hear- 
ing held by the department last year 
on the proposed four option retrospec- 


tive workmen’s compensation rating 
plan, which the New York Compensa- 
tion Rating Board rejected after the 
stock companies proposed it. The mu- 


tuals and state fund voted it down and 
Mr. Dineen doubted that he had the 
power under the law as it stood to do 
anything about it. 

A number of the other bills would 
broaden the department's power but 
have no apparent connection with giv- 
ing companies the protection of the 
Parker vs. Brown doctrine. Perhaps 
the most important is the proposed new 
section 189 authorizing the superintend- 
ent to prescribe uniform methods of 
keeping accounts and records for in- 
surers and insurance organizations. This 
is the bill that has caused the most con- 
cern among the insurance executives, 


some of whom fear a great duplication 
of work if other states put through 
similar programs on a different basis 
from that required by New York. How 
onerous the department’s requirements 
will be is problematical, though it has 
been indicated that there is no wish to 
set up a detailed basis for keeping 
accounts but merely to insure that all 
carriers will keep their records in such 
shape that statistics based on them can 
be relied on for rate making or other 
purposes for which the department may 
wish to use them. At public hearings 
Mr. Dineen has frequently complained 
that data presented in support of this 
or that contention were based on rec- 
ords kept in such different ways that 
the department could not justifiably base 
any decision on them. 


Uniform Accounting 
In his memorandum accompanying 
the bill, Mr. Dineen traced the state’s 


rate regulation, pointing out the law 
requires the department to consider past 
and expected loss experience in approv- 
ing fire insurance rates and that devia- 
tions shall be on the basis of “available 
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statistics.’ He emphasized that there 
is an annual premium volume in this 
state of $340 million written by 520 fire, 
marine, casualty and title companies, all 
subject to rate regulation. He men- 
tioned the constructive steps toward uni- 
form accounting procedures that had 
been taken by fire and casualty organ- 
izations, notably the Insurance Execu- 
tives Association and. Association of 
Casualty & Surety Executives but said 
that the voluntary efforts of many years 
had not accomplished very much and 
that “certain factors,” which he did not 
specify had militated against progress 
and that hence it was necessary to have 
a law to accomplish the desired end. 

Tied up with the closer supervision of 
rates is the bill adding a new section 
75-A requiring insurers other than life, 
fraternal or title, to accumulate and 
maintain catastrophe loss reserves, these 
being defined as 10% of net premium 
income during the preceding year. The 
reasoning behind this bill is that if the 
companies are to be permitted a factor 
in their rates for catastrophes they 
should be required to build up specific 
reserves against these disasters. The 
bill, which incidentally defines a catas- 
trophe fer the first time, requires that 
the reserve shall be built up by accu- 
mulating 1% of net earned premium 
income until the reserve, including capi- 
tal equals 40% of the average annual 
net-income of the preceding five years. 
The superintendent would be permitted 
to allow special factors where insurers 
collect premiums at a higher rate than 
usual, thus taking care of the factory 
mutual type of premium setup. Recipro- 
cals are exempted until they reach the 
minimum contingent surplus, after 
which the provision applies. 

Though proposed to take care of a 
situation that would rarely arise any- 
way, the bill amending section 77 is 
interesting in that it brings to light an 
ingenious method whereby a _ ceding 
company and a reinsurer caused a siz- 
able chunk of their liabilities to disap- 
pear into the air for statement pur- 
poses. The ceding company reinsured 
its portfolio as of midnight Dec. 31, 
taking credit for the substantial reinsur- 
ance commission . The assuming com- 
pany, a member of the same group, as- 
sumed the liability as of 12:01 a.m. Jan. 
1. Thus the ceding company had trans- 
ferred its liability and showed the com- 
mission as a credit in its annual state- 
ment while the assuming company 
showed no liability, since it had not as- 
sumed the business until after the close 
of the year. The bill would prohibit 
the allowing of credit as an admitted 
asset or as a deduction from liability 
of the ceding insurers for reinsurance 
unless and until liability is assumed by 
the assuming company and recorder on 
its books. 

The bill adding a new section 131 
would have the effect of keeping ware- 
house men from making money out of 
the insurance which they provide for 
the customers and charge them for. 

The bilf would prohibit charges in ex- 
cess of the premium rates for licensed 
insurers and require that the charge be 
specified in the contractor’s receipt. 
This would apply to cleaners, dyers, re- 
pairers and the like. Frequently bills 
are rendered which do not segregate in- 
surance and the owner often does not 
know what he is getting. Also many 
such customers are insured under per- 
sonal property floaters or extended cov- 
erage, under the off premises feature of 
fire policies. 





Okla. Tax Case to High Court 


WASHINGTON — Lincoln National 
Life has filed appeal in the U. S. 
Supreme Court from the Oklahoma su- 
preme court decision in the suit of that 
company against Commissioner Read, 
which involves alleged discriminatory 
taxation by that state of foreign insur- 
ance corporations. The case, docketed 


as No. 833, will be heard by the Su- 
preme Court in due course, as a matter 
of right, it is said, no petition for writ 
of certiorari for the Supreme Court to 
review the lower court’s decision being 
necessary in cases in this category. 


WDC Discloses Some of 
the Claims It Has Paid 


War Damage Corporation has dis- 
closed examples of claims it has paid. 

More than $4,500 was paid for damage 
to a building in Hempstead, L. L, 
caused by the falling of an army air- 
plane. The crash occurred during an 
alert while the plane was on a patrol 
flight “against the enemy.” 

A number of claims were paid result- 
ing from the explosion of the U. S. de- 
stroyer Turner in New York harbor 
Jan. 3, 1944. Most of these were for 
small amounts, and involved damage to 
foundations, walls, plaster, and the like, 
due to vibration from the explosion. The 
destroyer was in active service engaged 
in war operations and was returning to 
her base 

Several claims in the Los Angeles- 
Long Beach area for damage resulting 
from falling shells from anti-aircraft 
guns. WDC decided that this occurred 
in resisting enemy attack because at the 
time of a reported enemy attack, uniden- 
tified aircraft, believed to be that of the 
enemy, was fired at by anti-aircraft guns. 

More than $1,000 for damage to an 
oil company’s property on the California 
coast which was shelled by a submarine, 
“probably Japanese.” 

A claim of $10 for damage to a house 
in the San Francisco bay area struck by 
a Navy blimp. 

Since July 1, 1942, WDC has paid 
$38,500 for losses in the Aleutian Islands 
—chiefly of livestock. Employes of the 
insured persons were evacuated in antici- 
pation of enemy attack. The animals 
were released from their corrals and left 
without a caretaker. 

WDC paid more than $12,800 for a 
building in ‘Honolulu destroyed by the 
falling of an airplane shot down by U. S. 
forces. The plane was unidentified at 
the time because of lack of signals, but 
after the crash turned out to be a U. S. 
plane. This occurred before July 1, 1942. 





Manufacturing Inventories Down 


Inventories of manufacturers reduced 
in value by almost $700 million between 
November, 1943, when 
their war time peak, and the end of 
July, 1944, according to the U. S. de- 
partment of commerce. Three-fifths of 
the liquidation occurred in war manu- 
facturing industry. The value of all 
manufacturers’ inventories held at the 
end of July, 1944, is estimated at $17.2 
billion. Stocks of raw materials and 
goods in process declined by almost 
$850 million between November and 
July, while value of finished goods in- 
ventories increased by $180 million in 
the same period. 








WANTED 


General Insurance Agency by discharged vet- 
eran, with cash. Size: $10,000 to $20,000 in com- 
missions. Address A-34, The National Under- 
writer, 175 W. Jackson Blvd., Chicago 4, Illinois. 











SPLENDID OPPORTUNITY FOR 
FLORIDA 
FIRE AND CASUALTY SPECIAL AGENT 
In reply, state age and past experience. 
AMERICAN INDEMNITY COMPANY 


Galveston. Texas 

















WANTED 


ieagocter and Fire Rater for Cook County by 
high class agency and brokerage office. Per- 
manent position, excellent opportunity. State 


age and qualifications. Address B2, care The 
National Underwriter, 175 W. Jackson Bilvd., 
Chicago, Ill. 








AVAILABLE 


175 Ww. ae vod Blvd., Chicago 4, Ill. 
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Asks Release of 
10% of Employes 
by March 15 


Employers in unclassified businesses, 
those not listed as critical or essential, 
in Illinois, Indiana and Wisconsin have 
been asked by the War Manpower 
Commission to reduce the total number 
of employes 10%, as compared with the 
last pay period in March, 1944. The 
order, a directive of the War Man- 
power Commission and not a law, is 
being applied in critical labor shortage 
areas over the country. Employers of 
10 or more persons are affected. They 
must reduce the number of employes 
5% by Feb. 15 and 5% by March 15, 
making a total of 10%. The order is not 
to be confused with a national service 
act, which has not been passed. 


Males, if Possible 


Workers released are all to be male 
a if, in the judgment of the 

WMC area director, this is possible. 
The employer is to supply each worker 
released and furnish WMC a written 
statement guaranteeing seniority and re- 
employment rights. 

Statements of availability will be 
tightened and hereafter U. S. Employ- 
ment Service will be the sole issuing 
agent for statements of availability and 
referral cards whereas _ previously 
agencies had referral authority. 


No Individual Orders 


Apparently individual orders are not 
to be issued, but employers are asked 
to wait until the area WMC director 
issues instructions. 

Guy Fergason of Fergason Personnel, 
Chicago, points out that no machinery 
has been provided for an appeal, in case 
an employer feels that he is unable to 
comply. 

Apparently much is hoped from vol- 
untary compliance with the directive, 
and this may achieve the purposes with- 
out the necessity of rigid enforcement. 

Many insurance offices had already 
had their staffs reduced drastically by 
selective service, war work, etc., by 
March, 1944, and consequently the num- 
ber of employes of many of them is not 
much less, if any, than at that time. 
Some do not believe that a 10% cut can 
successfully be made. 


Prisoner of War Rider 


A number of the companies in South- 
eastern Underwriters Association terri- 
tory have been attaching a so-called 
prisoner of war endorsement to policies 
of assured that employ war prisoners 
in their plants. Apparently such an en- 
dorsement has not been called for in 





THE OLDEST INSURANCE 
COMPANY IN THE WORLD 





55 FIFTH AVE., NEW YORK 








CHASE CONOVER & CO. 


Auditors & Accountants 
135 So. La Salle Street 
Chicago 
Telephone Franklin 3868 











other jurisdictions. The usual endorse- 
ment requires that the prisoner shall be 
searched upon arrival at the premises, 
and that no prisoner shall be allowed to 
carry matches or other dangerous arti- 
cles. It is provided that the prisoners 
shall be subject to constant observation 
by civilian employes as well as by guards 
supplied by the army. The endorsement 
requires periodical inspections of the 
premises by civilian employes to ascer- 
tain that fire protection devices are in 
proper operating condition and that such 
an inspection shall be made immediately 
after the prisoners leave each day. 
Those requiring the endorsement feel 
that the use of prisoner of war labor 
might be construed to be an increase of 
hazard such as would suspend the insur- 
ance and that an endorsement giving 
permission for use of war prisoners 
would prevent any such question being 
raised. However, underwriters in other 
parts of the country apparently feel that 
such an endorsement is not necessary. 


Canners Exchange, 
Warner Reciprocal 
Are Examined 


A convention examination has been 
completed of Canners Exchange and 
Warner Reciprocal, Chicago, by Illinois, 
Oklahoma, Pennsylvania and Idaho in- 
surance departments. Canners Ex- 
change, the older and larger of the two 
reciprocals, had assets of $3,915,940 and 
liabilities $1,376,667 as of Dec. 31, 1943; 
while Warner Reciprocal had assets of 
$1,252,320 and liabilities $816,657. The 
examination covers Jan. 1, 1940, to 
Dec. 31, 1943. 

The Canners Exchange has a good 
cash position, examiners pointed out. 
Underwriting practices are termed con- 
servative. Loss ratios increased in 
1942-43 due chiefly to unusually large 
individual losses. Subscribers at the 
exchange are afforded fair treatment 
and obligations are promptly discharged 
in accordance with policy provisions, 
the examination stated. 


Method of Operation 


It writes lines, largely in the canning 
field, up to $1 miliion but through ex- 
cess reinsurance contracts limits its net 
liability on any risk to $120,000. The 
reinsurer covers 90% of the loss in ex- 
cess of $120,000 up to a limit of $342,000 
in each loss. Catastrophe reinsurance 
also reinsures on an excess basis 100% 
of the loss in excess of $500,000 up to a 
limit of $500,000. Under an excess tor- 
nado treaty the exchange’s net retention 
is $50,000 with eo assuming 90% 
of the loss over $50,000 up to a limit of 
$405,000 plus 100% of $500,000, which 
590000 an aggregate available limit of 

For each subscriber the exchange 
maintains individual accounts on surplus 
(savings), reserve fund and surplus re- 
serve. The net balance of each subscrib- 
er’s account represents his proportionate 
share of the total surplus of the ex- 
change. 


Reserve Fund 


When a subscriber receives the con- 
tract he establishes a reserve fund equal 
to $2 for each $1, 000 of insurance he has 
in force, and this ratio is maintained 
with fluctuations in amount of coverage. 
Also surplus is distributed on the basis 
of the reserve fund. The subscriber 
must make expense and guarantee fund 
deposits in addition to his reserve fund, 
and regulne published rates are used in 
determining the guarantee fund deposits 
except when “bureau” rates are below 
75% per $100 of insurance, in which case 
a minimum rate is set. 

The liability of each subscriber under 
any contract issued is the proportionate 
share of the insurance granted by such 
policy as the total of the reserve fund 
deposit of the subscriber bears to the 
combined reserve fund deposits of all 
subscribers. Each subscriber assumes a 
ag ey of each policy in force dur- 
ng the time his insurance is in force, 
and this liability is separate, several and 
not joint with any other subscriber. The 
amount of earned expense and guarantee 
fund deposits is computed monthly based 
on the number of days each policy has 
been in force. The amount so computed 
minus such items as may be due for 
losses and expenses is credited monthly 
to the subscribers’ surplus accounts. At 
the end of each calendar year 80% of the 
surplus thus accumulated is returned to 
the subscriber in cash and 20% is trans- 
ferred to the subscriber’s credit in a 
separate individual account designated 





“surplus reserve.” The latter remain the 
property of subscriber until there is 
built up to a sum equal to five times the 
reserve fund of each subscriber, when 
the excess is returned to the subscriber 
in cash. The liability of the subscriber 
on any one risk is limited to five times 
the amount of its reserve fund deposit 
except where a risk is so divided that in 
ordinary underwriting it would not be 
understood as subject to loss from one 
cause. 

The attorney-in-fact, Lansing B. 
Warner, Inc., gets 20% of the total ex- 
pense and guarantee fund deposits of 
each subscriber for administration ex- 
pense. An advisory committee of five 
subscribers elected annually by the sub- 
scribers functions in conjunction with 
the attorney-in-fact. The officers of 
Lansing B. Warner, Inc., are: President, 
John Eliot Warner; vice-presidents, New 
ton H. Tobey and Milton R. Feeney; vice- 
president, treasurer and secretary, Clar- 
ence R. Leland, and assistant secretary, 
David L. Carton. The exchange is 
licensed in the District of Columbia, 29 
states, and three Canadian provinces. 

The report on Warner Reciprocal was 
substantially the same as to character of 
operations, financial position, treatment 
of subscribers, etc. Ratios of incurred 
losses to earned deposits in 1940 were 


26.3, 1941, 54.6, 1942, 65.5 and 1943, 60.7. 
The maximum line usually is $200,000 
reinsured down to $45,000 plus 10% o 
any loss in excess of $45,000, making a 
maximum ee of seo 500 in any one 
loss. On fireproofed, sprinklered, divided 
risks a $750,000 line can be written with- 
out increasing the $45,000 retention. On 
other risks the net retention may be re- 
duced to $10,000. The limitation at 
$10,000 is accomplished by means of a 
pro-rata reinsurance agreement with 
other carriers, an agreement that applies 
on other lines and the higher limits. The 
exchange’s windstorm, tornado reinsur- 


ance setup permits net retention of 
$25,000. Aggregate excess reinsurance 
up to $1 million protects subscribers if 


losses exceed guarantee deposits in any 
consecutive 12 months. 


Await N.A.LA. Announcement 


An announcement is expected next 
week on the plans for an abbreviated 
meeting of executive committee and di- 
rectors to take the place of the canceled 
mid-year Cincinnati meeting of the Na- 
tional Association of Insurance Agents, 

It will probably be held in New York. 








GOOSE-NECK 
OR“OLD NEW YORK STYLE” 


A great fire fighter in the old 
volunteer days, the goose-neck 
was for many years the most 
popular and efficient engine 
My at the scene of New York fires. 






THE 


Executive Offices 


EFFECTIVE 
PROTECTION 


HE old goose-neck would be 
be a sad loss today. Imagine 
her confronted by the modern 
skyscraper! Fire protection has 
risen to the demands of the 
time. 139 years of adapting fire 
insurance to current require- 
ments have prepared us for to- 
day... and tomorrow. 

That’s why alert agents stick 
to the Caledonian . . . depend- 
able for more than a century. 
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Founded 1805 


- Hartford, Conn. 
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An Unpleasant Dilemma 


With the deadline for paying state 
premium taxes close at hand for some 
states and getting inexorably nearer for 
the others, the prospect is not an en- 
viable one for companies faced with 
paying taxes which discriminate against 
them as out-of-state Paying 
under protest is an unhappy answer at 
best and in some states it is necessary 
to follow up such a move by starting 
suit within a short time—as little as 30 
days in at least one state—or the pro- 
test becomes ineffective. 

In one state a company men- 
tioned paying under told 
very frankly by the authorities, “If you 
do we'll throw the book at you.” Taxes 
are the lifeblood of state insurance de- 
partments and in most states contribute 
substantially to the general revenues. 
Hampering their collection is hardly 
likely to be regarded in a broad-minded 
way but rather as a most unfriendly act. 
There are many ways in which an in- 
surance department can harass a com- 
pany without overstepping its authority, 
just as there are many concessions that 
it can make without any real laxity in 
supervision. 

Added to whatever trouble the au- 
thorities could cause would very likely 
be an adverse reaction from the public. 
Its attitude would probably be, “The 
insurance companies have paid these 
taxes right along, haven’t they? They’re 
just using this Supreme Court decision 
as an excuse to get out of paying what 
they owe.” 


insurers. 


that 
protest was 


On the other side of the picture is the 
possible liability of directors and execu- 
tives if a vociferous minority of the 
ownership—stockholders or policyhold- 
ers, depending on type of company— 
should decide that the company had 
squandered money in paying discrimi- 
natory premium taxes. There are even 
some authorities who feel that until and 
Congress specifically validates 
the power of the states to tax interstate 
insurance transactions the company ex- 
ecutives and directors are getting their 
necks way out if they pay any premium 
taxes at all, even though nondiscrimi- 
natory, on such business. 

Even though discriminatory and even 
nondiscriminatory premium taxes are 
later held to be beyond the states’ pow- 
ers, it might well be that those in charge 
of the companies could successfully 
plead immunity for liability to stock- 
holders or policyholders, first, on the 
ground that they relied on advice of 
counsel, which they have certainly been 
getting, and second, because they felt 
that the damage to the company from 
the ill will of the public and the state 
supervisory authorities would cost the 
company more in dollars and cents than 
the amount of the tax that would be in- 
volved. 

It’s the old situation of being damned 
if you do and damned if you don’t— 
some of the “chaos” that we were 
warned of if the Supreme Court sided 
with the government in the Southeast- 
ern Underwriters Association case. 


unless 


Wisconsin Agents Take Action 


The Wisconsin Association of Insur- 
ance Agents is to be commended for its 
step in consulting with officials of the 
Wisconsin Bankers Association in re- 
gard to formulating a plan to carry out 
the following slogan which was adopted: 
“Borrow Money from Your Banker; 
Carry Your Insurance with Your In- 
surance Agent”. Reports published in 


Tue NATIONAL UwDERWRITER indicate 
bankers are definitely interested in auto- 
mobile and commodity loans. Other 
reports show that bank-agent cooper- 
ation has been feasible when a definite 
program has been worked out. The 
main thing now is to turn talk into 
action and put a definite working ar- 
rangement in operation. 


Agents as Interpreters 


Earl M. Schwemm, Chicago manager 
of Great-West Life, in a talk before the 
Pittsburgh Life Underwriters Associa- 
tion gave a new name to insurance 
agents. He referred to them as “inter- 
preters.” That is a brand new title and 
yet as Mr. Schwemm sees it, it seems to 
us that it is a very appropriate one. He 
said that in many cases the agent must 
interpret conditions existing and in the 
offing to show how the prospect will be 


affected. They are meaningless perhaps 
to the buyer. This affords the agent the 
opportunity to use what might be called 
the x-ray so that the prospect can see 
for himself what is inside. There are 
factors and currents that do have a 
vital effect on an assured and the agent 
should be in a position to tell the as- 
sured or prospect just what they mean 
and how they will enter into his life 
and business. 


Walter Boehmer, prominent local 
agent of St. Louis, has been appointed 
chairman of the Red Cross war fund 
drive of St. Louis and St. Louis county. 
He was selected as. insurance adviser 
during the construction of the St. Louis 
ordnance plant. He has continuously 
represented U. S. F. & G. and American 
Automobile and has a non-resident brok- 
er’s license for 16 states. 


Miss A. V. Bowyer, who for a number 
of years has been the news correspon- 
dent of Tur NATIONAL UNDERWRITER 
at San Francisco, on doctor’s orders is 
giving up that work as well as some 
of her other activities. She intends to 
take a_rest for six months or a year. 
She will continue to serve as executive 
secretary of the San Francisco Life 
Underwriters Association and recording 
secretary of the California Insurance 
Federation. 

L, E. Ellis, Des Moines local agent, 
will observe his 50th anniversary in 
the insurance business Feb. 13. An in- 
formal open house will be held in the 
agency office that afternoon. A testi- 
monial dinner will be given in _ his 
honor the evening of Feb. 12 by ex- 
ecutives of the companies represented 
by the agency. 


William H. LaBoyteaux, 
Johnson & Higgins, New 
Miss Anne C. O’Donnell, New York, 
were married at Holmdel, N. J. 


Alex Blumenthal, secretary of the Chi- 
cago Board, was compelled to undergo 
amputation of his left leg at Passavant 
Hospital, Monday, due to the formation 
of a blood clot. He came through the 
ordeal satisfactorily. Mr. Blumenthal, 
who is 68, in February will have com- 
pleted 45 years in the service of the 
Chicago Board. 

R. C. Hosmer, president of Excelsior 
of Syracuse, was taken the other day to 
Memorial Hospital suffering from stran- 
gulated hernia. He was operated upon 
and is now making a good recovery. 

Lester J. Carpenter, office manager 
and member of the firm of the Conk- 
ling, Price & Webb agency, Chicago, 
and his son Robert, ‘who was in Chi- 
cago on furlough from service with the 
air forces, attended the father and son 
banquet held at the Union League 
Club. 

Pfc. James K. Mathews was wounded 
in action in Leyte Island. His father is 
Glenn D. Mathews, publisher of the 
“Insurance Magazine,” Kansas City. 


president of 
York, and 





DEATHS 


Douglas D. MacGregor, 75, of Crozet, 
Va., formerly in the insurance business 
in Charlottesville, died at the University 
Hospital there. For a number of years 
he was connected with the insurance 
firm of Covington & Peyton. 

Ovington Ross, office broker associ- 
ated with the H. E. Cotter & Co. agency 
of Chicago for 12 years, died at his 
home in Evanston, IIl., at the age of 
77. He had been an insurance broker 
for about 20 years, starting with Moore, 
Case, Lyman & Hubbard at Chicago. 
Previously he was president of the Hall 
& Ross Glove Co. of Sheboygan, Wis., 
which his father organized. Mr. Ross’ 
son Donald O., now a captain in the 
army air forces, before entering service 








was a broker with Cotter & Co. Mr. 
Ross was born in Rockford, where the 
service was held this week. 

R. R. Chapman, secretary of the 
western department of the Corroon & 
Reynolds group’ in the head office at 
New York since 1938 and connected 
with the group for more than 26 years, 
died at Forest Hills, his home, near New 
York, from a heart attack. He was born 
in Plattsmouth, Neb., and was 71. 

He had long experience in field work 
and home office. First he was a local 
agent at Lincoln, Neb., then was state 
agent for Glens Falls in the .Rocky 
Mountain field out of Denver and later 





R. R. CHAPMAN 


in Minnesota and Wisconsin. Then he 
went with North British & Mercantile, 
as state agent in Minnesota and Wiscon- 
sin and later was transferred to the home 
office as assistant general agent of the 
western department. 

Mr. Chapman left North British in 
1928 to become resident general agent 
for Corroon & Réynolds in Chicago 
with jurisdiction over a number of mid- 
dle western states and later he was ap- 
pointed Cook county manager. He was 
transferred to San Francisco in 1933 as 
coast manager and in 1938 was assigned 
to the head office at New York as sec- 
retary in charge of nine middle western 
and mountain states. 

Mr. Chapman suffered the amputation 
of a leg some years ago. 

Services this week were attended by 
many friends and associates. 

Arch McM. Creed, veteran Detroit 
agent who died recently, was widely 
known as a marine insurance specialist 
in the Great Lakes area. His death, 
due to a heart attack, was sudden and 
unexpected. His associates had not 
known of his heart condition. He spent 
the day before the attack at work at 
the agency as usual. 

In 1915 he founded A. M. Creed & 
Co., the first agency in Michigan spe- 
cializing in marine and transportation 
insurance.. Aviation cover was later 
added. R. P. Joy, Jr., was vice-presi- 
dent and treasurer and G. S. Laurence 
secretary. In the middle 1930s the 
agency name was changed to Creed 
& Joy, with the same officers. Capt. 
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G. S. Laurence of the Michigan state 
troops now supervises the agency’s 
operations. 

Active for some years in the Detroit 
Association of Insurance Agents, Mr. 
Creed was elected a director in 1940. 


Convers Goddard, who conducted the 
Chicago insurance brokerage firm of 
Goddard & Co. 
and who was a 
partner in Goddard 
& Heinselman of 
Minneapolis, su f- 
fered a stroke in 
his office while he 
was telephoning 
and was removed 
to Michael Reese 
Hospital where he 
died a few hours 
later. 

Mr. Goddard 
was born at Zanes- 
ville, O., in 1881 
and had been in 
the insurance business since 1900. 

Mr. Goddard started in the insurance 
business at New York with Frank & 
DuBois. Then in 1902 he went with 
North British & Mercanti#e in Chicago 
and in 1910 went with New York 
Underwriters there as special risk under- 
writer. Then in 1912 and 1913 he was 
with Johnson & Higgins and for the 
next year was with H. j. Straight. He 
started Goddard & Co. in 1914 and in 
1920 became a partner in James H. 
Parker Co., of Duluth, the title of which 
was then changed to Harper & God- 
dard. Later the firm become Goddard 
& Heinselman when Everett Heinselman 
moved to Minneapolis. That firm has 
specialized in insuring coal barges on 
the Great Lakes and conducting acci- 
dent prevention work in connection 
therewith. 

Mr. Goddard combined a fine tech- 
nical insurance and engineering knowl- 





Convers Goddard 


_edge with a captivating personality. He 


was thorough and exact in his work 
without sacrificing human qualities. He 
was always considerate of others. 

Mr. Goddard was a vestryman at St. 
Chrysostom’s Episcopal church, Chi- 
cago. For several years he was secre- 
tary of the board of trustees of Francis 
W. Parker School in Chicago. He at- 
tended regularly meetings of the insur- 
ance division ~f the American Manage- 
ment Association. He attended Kenyon 
College in Ohio with the class of 1902. 
His brother, T. J. Goddard, is a part- 
ner of Chubb & Son in New York. 
Besides Mrs. Goddard there is a daugh- 
ter, Mrs. d’Alte A. Welch of Cleveland, 
and a son, Ensign George B. S. God- 
dard, on active duty in the Pacific. 

Funeral services were at St. Chrysos- 
tom’s church Monday afternoon and in- 
terment was at Zanesville. 

Mr. Heinselman arrived in Chicago 
the day after Mr. Goddard’s death and 
will remain there so long as he is 
needed. 

Paul Zoelzer, 67, retired Minnesota 
state agent of Agricultural, died at 
Northwestern hospital, Minneapolis, 
where he had been a patient only a few 
days. He had been in poor health for 
some time, however. Mr. Zoelzer had 
spent nearly 50 years in the insurance 
business. In his early years he was 
with the Indiana and Illinois Inspection 
Bureaus. Later he traveled Wisconsin 
for Netherlands and Atlas, going to 
Minnesota almost 20 years ago for 
Agricultural and retiring two years ago. 
Many insurance men attended the 
funeral Monday. 

Quincy C. Black, manager of Home 
in Memphis for the past three years, 
died there. Burial was at Dayton, O., 
his former home. 

Herman Zander, 78, founder and head 
until his death of the Zander Agency, 
Nashville, died following an 18 months 
illness. Born in Germany, he came to 
the United States at 14. As chairman 
of the insurance committee of the Dav- 
idson county court, Mr. Zander com- 
pletely revised the policy of the court 
in insuring its school and other prop- 
erty and was rated as one of the court’s 
most, valuable members. A son, Julian, 
was associated. with him in the agency. 

Robert L. Pierrepont, 68, who had 


been a director of Hanover Fire and 
Fulton, died of a heart attack in down- 
town New York. He had been a director 
of Hanover since 1907. 

Adam E. Lauber, 52, executive special 
agent of Central of Baltimore, died in 
that city after being ill for several 
months. He had been with Central 
since 1923. 

Mrs. Belle M. Weaver, 85, widow of 
the late Harry T. Weaver, one of the 
founders of the old fire insurance firm 
of Pirtl, Weaver & Menifee, and 
brother of former Mayor Charles Weav- 
er of Louisville, died at Louisville. 

Alfred T. Schauer, 50, operator of the 
Schauer-Reed Insurance Agency, Can- 
ton, O., died. With Leo Reed, who 
died last March, Mr. Schauer opened 
the agency 25 years ago. 





Western Adjustment Report 
on 1944 Loss Operations 
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proximately the same percentage ifcrease 
in the number of inland marine losses 
as in previous years, due to a larger 
volume of business written by the com- 
panies and to somewhat broader inter- 
pretation of certain types of coverage. 
A substantial number of large motor 
truck cargo losses occurred, the high 
values involved being due to the fact 
that shipment consisted wholly or in 
large part of valuable government 
ordnance destined for the armed forces. 
There were numerous large bailee’s and 
furrier’s customers’ losses. Because 
there is lacking an agreement on the 
assumption or division of liability as be- 
tween bailee’s insurers and companies 
writing household goods policies on cus- 
tomers of the bailee, confusion and diffi- 
culty is experienced in handling such 
adjustments, the report states. Joint 
committees now are engaged in studying 
the problem and perhaps a mutually 
agreeable solution can be worked out. 

Aviation hull losses declined due to 
the drastic curtailment in private flying. 

The organization in 1945 enters its 
60th year. 





Farewell for H. R. Scherne 


Supervisors of Aetna Fire gathered at 
a luncheon in honor of H. Richard 
Scherne, supervisor of the brokerage de- 
partment, who is leaving Hartford to 
assume new duties in New York. 

Mr. Scherne started with Liverpool & 
London & Globe. When Standard of 
New York was formed in 1922, he 
joined that company and subsequently 
became assistant secretary in charge of 
agency fire underwriting for all terri- 
tories supervised from New York. 
When that company was purchased by 
Aetna Fire in 1941, he was transferred 
to Hartford. He was supervisor of the 
war damage insurance department for a 
time and then was made supervisor in 
charge of brokerage. 

E. Wallace Champion, chairman of 
the supervisors’ conference, presided. 

Mr. Scherne is joining Northern of 


.New York in an official capacity in the 


western department. 


Minneapolis Testimonial Dinner 

MINNEAPOLIS — One hundred 
sixty-six field men and local agents 
turned out for the testimonial dinner 
Monday for Charles Lund, general man- 
ager, and M. B. Ryon, manager of the 
Fire Underwriters Inspection Bureau. 
The dinner was principally to honor Mr. 
Lund for half a century service and to 
welcome Mr. Ryon as manager of the 
bureau. 

Charles F. Liscomb, Duluth, past 
president National Association of In- 
surance Agents, was master of cere- 
monies. Commissioner Johnson and 
Senator Julkowski, chairman of the sen- 
ate insurance committee, were guests. 
The menu was cleverly worked out in 
insurance terms used by the inspection 
bureau. 

A layman’s notion of how fire insur- 
ance rates are ~°de was given by Frank 
L. Madden, secretary to the mayor of 
St. Paul. Gifts were presented to both 
Mr. Lund and Mr. Ryon, presentation 





speeches being made by John Jackson 
of Weeks & Jackson, representing the 
field men, and by Richard A. Thomp- 
son, Wirt Wilson & Co., for the local 
agents. 


$98,000 Michigan School Fire 


Fire destroyed the high school build- 
ing at Lowell, Mich. There was $98,000 
insurance, and the loss is estimated 
total. 


W. H. Miller Resigns Ill. Post 


W. H. Miller has resigned as Illinois 
state agent of National Union, a posi- 
tion he has held 6% years. He was 
with the Illinois Inspection Bureau 12 
years, then with Home, then he traveled 
in Oklahoma for Firemen’s. He re- 
turned to Illinois with F. & G. Fire 
and later went with National Union. 


Hobbs Bill Back Again 


WASHINGTON—Rep. Hobbs, Ala- 
bama, has reintroduced his bill as H.R. 
38 to strike at illegitimate insurance 
companies by denying use of the mails to 
concerns not complying with state laws. 

The bill would not bar use of the 
mails in collection of renewal premiums 
on life, accident and health contracts, or 
in making claims, adjusting and paying 
same. It would also not apply to rein- 








surance contracts, fraternals, church or 
denominational corporations or benefi- 
ciary associations, marine insurance, 
group insurance, commercial traveling- 
men’s associations or corporations; edu- 
cational groups, associations or corpo- 
rations, and newspapers, magazines and 
periodicals. The groups are specifically 
defined in the bill. 


W: Ray Thomas Talks 


W. Ray Thomas, president of the Na- 
tional Association of Insurance Agents, 
spoke at a meeting of the Philadelphia 
association. 

Other speakers were Frank D. Moses, 
secretary; V. V. White, president; Her- 
man D. Wolff, state national director 
Pennsylvania Association of Insurance 
Agents, and President Howard Coe of 
the Philadelphia association. 





Barnett Back from Army 

Henry C. Barnett has rejoined Han- 
over as agent in Alabama, following his 
honorable discharge from the army. 





Am. States Chicago Branch | 


American Statex has opened a Chi- 
cago branch in the Insurance Exchange 
building with Vice-president J. G. Ma- 
loney in charge. 
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Social Security 
Expansion Plans 
Reviewed by Board 


Soft-pedals Socialized 
Medicine in Plea 
for Health Cover 


WASHINGTON—Extension of ‘so- 
cial security old-age and survivors’ cov- 
erage to some 20 to 25 million addi- 
tional employes and self-employed per- 
sons is among outstanding changes in 
the social security law recommended by 
the Social Security Board in its annual 
report. The board also takes the posi- 
tion that “inadequate coverage consti- 
tutes the major defect” of social secur- 
ity and that the benefit should be re- 
vised to assure higher benefits for low 
paid workers. f 

Stressing the recommendation that a 
system of disability and sickness insur- 
ance be set up, the board points out 
that an average of 7 million persons in 
this comtry are sick or disabled on an 
average day, that the annual wage loss 
from these causes is from $3 to $4 bil- 
lions and the annual loss in working 
powr runs between 1% and 3% mil- 
lion man years. 


Los of Earnings Cited 


{n its effect on family security, per- 
ment disability is like old age, except 
tht it involves additional medical costs 
al often comes unexpectedly, at a 
tue when a worker’s family responsi- 
bities are greatest and when he has 
id little opportunity to accumulate 
wings. Loss of earnings during tem- 
wary disability is likely to cause 
feater hardship than losses during un- 
nployment,” the board states. 

“Our country stands almost alone 
mong the great nations of the world in 
ailing to protect the great majority of 
yage earners against incapacity of non- 
bccupational origin. Thirty-one coun- 

gs have compulsory social insurance 
Or wage earners against permanent dis- 
bility; and 32 countries have insurance 
beains wage loss in temporary dis- 
bility.” 
The board renews its recommenda- 
jtion for a system of insurance to pre- 
|pay the costs of medical and hospital 
Disavowing “socialized medicine” 
and “regimentation” of physicians, hos- 
Pitals or patients in this connection, the 
board says any system of health insur- 
ance should be designed to get away 
from these “fears,” and that such sys- 
tem should protect the patient’s free- 
dom to choose his doctor and should 
improve medical care quality. The re- 
port says that administration of health 
insurance benefits, “should be so de- 
centralized that all necessary arrange- 
ments with doctors, hospitals and others 
could be worked out on a local basis.” 


Would Soften Individual Blow 


The board said that “medical care 
and hospital costs could be provided by 
Prepayment under a national insurance 
system, at no greater cost than is paid 
by families on the average today, but 
no one family would suffer the finan- 
cial blow that comes now to many in 
each year, while others may have no 





medical expense in that particular 
year.” 

The report points to comparative fig- 
ures showing death rates by states and 
Ountries, partly to demonstrate the 
meed for health insurance, pointing out 
hat the United States “is far from 
being the healthiest country in the 
world.” Decline in death rate is attrib- 


Embezzles $214,563 
Over 23 Years 


Before Discovery 


MINNEAPOLIS—How a $190 a 
month  bookkeeper-cashier for the 
Northern Finance Co. of Minneapolis 
got away with $214,563 of the com- 
pany’s funds over a period of 23 years 
and, according to his own story,¢ has 
none of it left, is revealed in one of 
the most amazing embezzlement cases 
ever uncovered here. Massachusetts 
Bonding is on the immediate bond but 
Continental Casualty and the old North- 
western Casualty of Milwaukee had pre- 
viously bonded the company. 

Over the 23-year period Rodier’s pec- 
ulations, according to his own figures, 
averaged $9,300 a year. More than half 
of the $214,000 was taken in the last 
eight years. 

By a clever manipulation of an adding 
machine, Leo Rodier, 49, had fooled 
auditors year after year. They had ac- 
cepted the adding machine figures as 
shown on the tape until their most re- 
cent audit when they decided to take 
the balances off themselves. Immedi- 
ately they discovered a shortage and 
Rodier made a statement, under ques- 
tioning by I. E. Meagher, attorney and 
adjuster, admitting the shortage. Not 
only that but he pulled from his desk 
a carefully kept record showing the 
shortage down to a penny. All through 
the 23 years Rodier had meticulously 
kept this record. “I thought I would 
replace it,” he said. 


Can’t Account for Funds 


Rodier has not furnished a satisfac- 
tory account of what became of the 
$214,000 he took. He claims in his 
statement he never gambled, drank only 
a little, did not live extravagantly, yet 
insists that his assets consist of a mod- 
est home on which there is still a small 
mortgage, an automobile and a trifling 
bank balance. He says that on Dec. 28 
last he allowed a $10,000 life insurance 
policy in Prudential to lapse. 

Representatives of the finance com- 
pany and of Massachusetts Bonding are 
not quite convinced that Rodier has no 
assets other than those he mentioned in 
his statement and they are pursuing 
their investigation. Rodier was ar- 
raigned in court on first degree grand 
larceny charges. He has a wife and 
four children ranging in age from 12 
to 20. 





New Man Tops Company 


COLUMBUS, O.—In his first month 
as a member of the home office agency 
of Ohio State Life, LeRoy S. Hood led 
the company in health and accident pre- 
miums. He also was one of the life 
leaders. 








uted largely to reduction in infectious 
diseases controlled through public sani- 
tation measures and other public health 
department activities. 

While making recommendations indi- 
cated above, the Social Security Board 
reiterates its belief that “the most ef- 
fective and economical method of or- 
ganizing social insurance is through a 
single comprehensive national system, 
establishing a basic minimum protec- 
tion, with which special or additional 
programs could be coordinated.” 

This proposed system, the board says, 
“should be decentralized in administra- 
tion and should render individualized 
service through local offices.” 

Rep. Dingell has introduced a bill for 
a national unified social insurance sys- 
tem, but it has not been put in at the 
other end of the capitol. From official 
sources comes word that Senator Wag- 
ner, New York, who sponsored the ad- 
ministration bill with Senator Murray 
last Congress, wants to make some 
changes in it. 


Sholl Deprecates 
Defeatist Attitude 
National Association of 


Accident & Health Under- 
writers Meeting in Omaha 


By FRANK A. POST 


OMAHA—In spite of the many and 
varied problems now confronting it, 
there is no reason 
for accident and 
health insurance to 
take a defeatist at- 
titude, Clarence A. 
Sholl, Globe Cas- 
ualty, Columbus, 
president National 
Association of Ac- 
cident & Health 
Underwriters, de- 
clared in opening 
its winter meeting 
here, probably the 
last convention of 
a national insur- 
ance group for the 
duration, 

There is much talk today of trends 
and changes in the accident and health 
business, “but after all,” Mr. Sholl 
asked, “doesn’t most business undergo 
changes in order to progress?” Aside 
from the war, topics most often dis- 
cussed by insurance men are national 
legislation, the Supreme Court decision 
that insurance is commerce and the ex- 
tension of social security. The situ- 
ation is admittedly serious, but he de- 
clared that “we have done a fine job— 
we are doing a still better job—we can 
and will do a better job tomorrow.” 
There are some 400 companies with ap- 
proximately 520,000 associates extending 
their services to an estimated 40 mil- 
lion people, with resulting premiums of 
more than $525 million in 1944. 

Mr. Sholl emphasized that all-out 
duty to the nation must be the first 
consideration and pointed out the need 
for cooperation and unity in business as 
well as national affairs. He, praised 
highly the work of the Omaha group 
which had charge of the arrangements 
for the convention and particularly the 
theme chosen for the conference: “A 
Better Sales Job Will Keep Accident 
and Health Insurance a Private Enter- 
prise.” 

In taking up the work of the Na- 
tional association, he reviewed very 
briefly its 16 major activities, repre- 
sented by the principal committees, and 
showed how they are converting objec- 
tives into services. 


Educational Work Reviewed 


Speaking on “Progress Through Edu- 
cation,” Mansur B. Oakes, chairman of 
the committee on education, announced 
that the committees on public relations 
and education have worked out a hand- 
book of programs for local associations. 
An endeavor has been made to provide 
six programs of education in accident 
and health sales techniques for the man 
in the field, six programs for local as- 
sociation meetings and another set of 
programs which will enable local asso- 
ciations to take advantage of the ex- 
periences of other associations in edu- 
cating the public in accident and health 
protection. 

He also reviewed the plans for the 
accident and health course to be given 
at Purdue University starting Feb. 12, 
which was announced last month. 

He said the life men in this country 
have gone far in their educational 
work, which has a broad base in the 
C.L.U. program. He characterized it as 
a mind-stretching program. He declared 
that the influence of education also is 
seen in the qualification laws of the 
states and that the working of these 
laws demonstrates the need for better 
educational preparation. 

(CONTINUED ON PAGE 25) 
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R.F.C., Maryland 
Casualty Vindicated 
by Federal Court 


Judge Igoe Dismisses Suit 
of Stockholder Complain- 
ing of 1942 Transactions 


Maryland Casualty and Reconstruc- 
tion Finance Corporation were vindi- 
cated in a decision that was handed 
down by Federal Judge Igoe at Chi- 
cago in connection with the transactions 
of 1942 whereunder the government 
agency increased its stake in Maryland 
by $12% million. The trial took place 
nearly a year ago. 

The principal complainant was Mil- 
ton L. Williams of Cruttenden & Co., 
Chicago investment house, who has 
been very active in the sale of Mary- 
land stock on the theory that a deci- 
sion for him in this suit would sharply 
increase the interest of the common 
stockholders other than RFC in Mary- 
land. 

“The transaction of 1942,” Judge Igoe 
concluded, “represents a business deci- 
sion which RFC had the right to make 
under the terms of the contract for the 
loans of public money. It was its duty 
to protect those loans. There was not 
any illegality in the steps taken to pro- 
cure the approval of the refinancing 
plan or in the terms of the plan it- 
self.” 

The decision recalls that in 1934 RFC 
made available $17% million to Mary- 
land. Part of the arrangement was that 
the charter of Maryland should be 
amended so as to provide for issue of 
preferred stock with voting power and 
conversion rights. which gave to RFC 
complete control of Maryland if and 
when it saw fit to exercise such control. 


Obligation of RFC 


RFC was loaning government money 
and was charged with the obligation of 
making sure that the public interest 
would not be jeopardized by officers and 
directors over whose acts RFC had no 
control, the decision declared. The 
voting power given to the preferred 
stock placed RFC in control of Mary- 
land’s ordinary business while the right 
to convert preferred into common stock 
enabled RFC to control any matters 
which required approval of both classes 
of stockholders. The common stock- 
holders approved the amendment and it 
does not annear from the record that 
from 1934 to 1942 any stockholder ob- 
jected to or even questioned the pro- 
priety of protection which RFC exacted 
as a condition of making the loan. 

It is obvious that RFC was the di- 
recting hand in the management of 
Maryland and that the policy pursued 
was one which was controlled by RFC, 
For three years interest was paid on 
the loans through a declaration of divi- 
dends of RFC’s preferred stock. How- 
ever, the management decided to discon- 
tinue paying dividends after June 30, 
1937, and to use available funds to carry 
out the plan for retiring mortgage guar- 
antee liability. This was necessary in 
order to restore the standing and credit 
of Maryland in the insurance field. 
RFC granted extensions of principal. 


Deferred Dividends Pile Up 


Between 1937 and 1942 outstanding 
obligations and debentures of Maryland 
amounting to more than $33 million 
were retired at a net cost of about $7%4 
million. During the same period de- 
ferred dividends on the preferred stock 

(CONTINUED ON PAGE 26) 
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Moreton Tells 
Value of Bond to 
Equipment Dealer 


Speaking before the annual meeting 
of the Associated Equipment Distribu- 
tors at Chicago, Fred A. Moreton of 
Salt Lake City, immediate past presi- 
dent of the National Association of In- 
surance Agents, discussed the protec- 
tion provided by contract bonds and 
the responsibility of a surety to equip- 
ment distributors. 

Mr. Moreton said the equipment dis- 
tributor is interested in what protection 
he has under a bond and how it bene- 





FRED A. MORETON 


fits. Some of the dealers have the no- 
tion that surety companies bonded 
every contractor whether they were en- 
titled to the bond or not and that the 
equipment distributor is not informed 
that the contractor is in financial dif- 
ficulties sometimes until as long as a 
year after he has become solvent. 

Mr. Moreton remarked that the 
surety companies have the same com- 
plaint with respect to lack of knowledge 
concerning financial difficulties of the 
contractor. 

The interests of the owner, he said, 
are best served when the contract-bond 
underwriter has furnished a bond upon 
which there is no loss and when the 
contractor completes the contract in 
the agreed time in accordance with the 
plans and specifications and promptly 
discharges all claims. 

“The requiring of a bond prequalifies 
the contractor and minimizes chances 
of loss to sub-contractors, material 
houses and equipment distributors, be- 
cause many unqualified contractors are 
thereby eliminated. The bond is a very 
powerful ally in case of the death or 
disability of the owner, partner or key- 
man in the contractor’s organization, 
and sometimes is called upon to fill a 
gap caused by fire or other casualties 
resultine in losses not adequately cov- 
ered by insurance. It acts as a safe- 
guard in case of over extension or a 
sharp rise in the cost of labor or mate- 
rial or other unforeseen conditions such 
as unexpected hard rock or floods. 


Defaults Are Avoided 


“Numerous defaults have been avoided 
zs a result of claim prevention activities 
of surety companies. Numerous con- 
tractors are tided over financial and 
other difficulties with the assistance of 
the surety, usually without the knowl- 
edge of the owner or inconvenience to 
the owner. 

The equipment distributor is in a pre- 
ferred position, he said. He has ad- 
vantages in reducing or eliminating 
credit losses because he sells his equip- 
ment as a rule under a title-retaining 
note and if the monthly payments are 
missed he can repossess, and because if 
the monthly payment is missed he can 


Proper A. & H. Selling Will Lead to 
Public Satisfaction, Fraizer Declares 





Although compared with other busi- 
nesses insurance is sound and decent, 
there is room for improvement in a 
small minority of insurance activities, 
Ci Fraizer, insurance director of 
Nebraska, said in a talk at the mid-year 
conference of the National Association 
of Accident and Health Underwriters at 
Omaha Wednesday. 

Health and accident insurance, if not 
already a basic coverage, is rapidly be- 
coming so, he said. 


Don’t Understand Contract 


It is evident, he commented, that 
many people who communicate with the 
Nebraska department regarding health 
and accident insurance find it necessary 
to do so because they do not under- 
stand their contract. If the agent who 
sold the insurance had so explained it 
as to make the contract clear to the 
policyholder, dissatisfaction would not 
arise. An agent may fail properly to 
explain the contract because he wants 
to withhold information regarding the 
unattractive provisions in order to bet- 
ter his chances of making a sale. Yet, 
he said, it is the primary duty of an 
agent to explain properly in detail not 
only the benefits: but also the policy 
provisions, especially those limiting the 
benefits payable during the early part 
of the disability period. 

It is naturally a surprise and fre- 
quently a shock to the policyholder to 
find that in order to collect indemnity 
and disability he must have regular 








tell the surety he is going to remove 
the equipment from the job. That is 
a potent weapon. Equipment dealers 
say that as a rule if they have credit 
losses it is due to the fact that through 
stress of competition they have vio- 
lated their own rule in the extension 
of credit. 

“The surety bond never was intended 
to take the place of your credit de- 
partment and to say you are better off 
without a bond is just as unsound as 
to say that you would be better off if 
the contractor was prohibited from 
borrowing money from a bank to fi- 
nance the job,” Mr. Moreton declared. 

“A  contractor’s financial statement 
disclosing adequate working capital 
with a margin of safety is indispensable. 
Inadequate capital has caused more 
trouble than any other source, but un- 
less the contractor has the proper price 
the work cannot be completed without 
loss to the contractor and may involve 
the surety. 


Helping Equipment Dealer’ 


“A bondman can help the equipment 
dealer. The qualified bondman as a 
rule is very close to the contractors, 
knows their financial responsibility and 
their equipment requirements. 

“The experienced surety underwriter 
endeavors to make the business safe for 
himself and in doing so is making it 
safe for everyone—the contractor, the 
equipment dealer and the material man. 

“One of the great difficulties in 
promptly handling claims is the failure 
of the creditors to establish conclusively 
the job or project to which the material 
or parts were furnished. In many cases 
your claims have been delayed and 
sometimes questioned because of your 
failure to keep accurate records of the 
job to which the items or work should 
be charged.” 

Mr. Moreton suggested that each 
equipment dealer see that set up bills 
can be properly identified as to the 
particular contract or job. He will 
then be able to present his claim more 
promptly and will not be asked to take 
a discount which is sometimes asked 
when the dealer is unable to allocate 
his bill to a particular job. If a con- 
tractor has three or four jobs going at 
the same time there will be different 
companies guaranteeing the payment of 
the bills. 


treatment by a physician, must be house 
confined, is entitled to only half bene- 
fits for the first 15 days, or must wait 
30 days before health coverage becomes 
effective. 

Explanation of these requirements 
might not aid in the selling of a policy 
but would certainly improve its persist- 
ency and satisfactory claim settlements, 
Mr. Fraizer declared. They can be ex- 
plained at the time the sale is made 
without adverse effect, he said, or when 
questions regarding the restrictions are 
asked the necessity for them could 
readily be explained and it could be 
pointed out that they are requirements 
generally of all companies. This done, 
there would be far fewer terminations 
due to subsequent dissatisfaction when 
the restrictions are discovered and the 
policyholder becomes convinced the pol- 
icy was misrepresented. Business sold 
properly will renew much better, Mr. 
Fraizer said. Policyholders will be 
satisfied and will suggest names of 
friends as prospects. 


Will Try for SS Extension 


Increased agitation for an extension 
of the present social security program 
can be expected, Mr. Fraizer declared. 
Such an extension will find favor only 
if there is dissatisfaction with the pres- 
ent means of providing disability insur- 
ance, and those in insurance owe it to 
the business and themselves to so con- 
duct themselves and explain the business 
to policyholders that the latter will feel 
no necessity of turning to other sources 
for adequate protection, he added. 

He paid tribute to companies special- 
izing in writing accident and health 
business for their share in the growth 
of those lines in the past few years. 
Their energy in developing policy forms 
to meet the demand of various classes 
of buyers, conducting educational pro- 
grams for agents to better equip them 
to sell the policies, their broadening of 
coverage to include group, hospitaliza- 
tion and surgical benefits and their con- 
duct of the business so that satisfied 
holders of this kind of insurance have 
recommended it, all have contributed to 
this growth, he said. 

He added, however, that while the 
health and accident committee of the 
National Association of Insurance Com- 
missioners at its meeting last December 
in New York generally approved the of- 
ficial guide for the filing for approval of 
accident and health contracts, it dis- 
cussed somewhat critically the loss ad- 
justment records of some accident and 
health companies with low loss ratios. 
He said that no company can justify its 
existence which does not pay back to 
policyholders a reasonable proportion of 
the premium dollar collected. The com- 
mittee also considered uniform group 
accident and health insurance losses. 

He wondered if at the war’s end the 
present increases in accident and health 
volume would disappear and be _ suc- 
ceeded by downward sale trends. What 
effect, he asked, will there be on insur- 
ance when agents now in service return 
to civil life and less insurance is written 
by more persons? He suggested that 
companies should keep their organiza- 
tions sufficiently elastic to adjust them- 
selves to any foreseeable trend. He 
said he was apprehensive regarding the 
return to the business of many marginal 
agents temporarily in other lines. Per- 
haps the insurance departments can keep 
some of these marginal agents perma- 
nently out of the business, he said. 





Kemper Agents Parley at Atlanta 
A meeting for agents of the south- 


eastern states was held Monday by 
Lumbermen’s Mutual Casualty and 
American Motorists at Atlanta. The 


home office was represented by Execu- 
tive Vice-president H. G. Kemper and 
10 other officials, and the southeastern 
department by Manager E. G. Hitt, and 
nine other officials. 





Submit Model 
Rating Bill to 
Cal. and 'N. C. 


NEW YORK—Committees of the 
Association of Casualty & Surety 
Executives and National Associa- 
tion of Mutual Casualts companies 
have completed a model casualty 
and surety rating bill, except for 
possible revisions which may be made 
at another meeting Jan. 30-31. How- 
ever, the bill in its present tentative 
form is being submitted to the Cali- 
fornia and North Carolina departments 
because of the need to have something 
there for immediate consideration. 


Ask N. C. to Take 
Industry Rate 
Regulation Bill 


A hearing is being held this week at 
Raleigh, N. before the governor’s 
commission that drafted three bills pro- 
viding for rate regulation of every line 
of insurance. The stock and mutual 
companies’ representatives went to Ra- 
leigh with the intention of urging very 
strongly that in place of the casualty 
rating bill recommended by the gover- 
nor’s commission, the bill that was 
agreed upon last week by the Associa- 
tion of Casualty & Surety Executives 
and National Association of Mutual 
Casualty Companies be submitt:d. Final 
agreement on the industry bill was 
reached last Thursday except ior some 
slight refinements. The casualty people 
have no quarrel with the North Cro- 
lina proposals but they are very anx>us 
to have the greatest degree of unifom- 
ity that is possible in the various stats. 

The North Carolina commission r-- 
ommends that the present workmeis 
compensation rating set up and that fr 
automobile third party coverages be r 
tained and also in the interest of un 
formity the casualty representatives i1 
tend to urge that these lines be subjec 
to the rate control that is contained i 
the agreed bill. 

The casualty group that will appea 
at the hearing includes Dewey Dorsett 
Association of Casualty & Surety Ex- 
ecutives; E. W. Sawyer, National Bu- 
reau of Casualty & Surety Underwrit- 
ers; John Hamilton and J. M. Eaton, 
National Association of Mutual Cas- 
ualtvy Companies. 

The stock-mutual agreed bill has been 
sent to California where the legislature 
is tackling rate regulation proposals. 


Hartford Accident Special 
Agents in West Meet 


The annual special agents conference 
of Hartford Accident in the western de- 
partment was held at the Edgewater 
Beach hotel, Chicago, two days last 
week. J. W. Reitze, assistant manager, 
presided at the round table sessions. 
George H. Moloney, vice-president, was 
in charge of the meeting; John L. Bar- 
ter, secretary, attended from the home 
office, and Joseph Garneau of the home 
office spoke on accident and health 
coverage. James R. Graham, produc- 
tion head and western department man- 
ager of U. S. Aviation Underwriters, 
discussed aviation insurance. John C. 
Hyde, manager, Charles Dubach, pro- 
duction manager, and department heads 
were on hand. Approximately 50 at- 
tended the banquet. 











K. A. Jones, resident engineer of Trav- 
elers in Chattanooga, Tenn., addressed 


the women’s division of the Chattanooga f 


Safety Council on “The Safety Triangle 
—in Industry, Home and School.’ 





Bond protection will be the topic dis- 
cussed at the February meeting of the 
Insurance Buyers Association of Minne- 


sota in Minneapolis. 
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F. & D. Has Plan 
for Retirement of 


Employes, Officers 


Non-Contributory Program 
Is Written in Travelers; 
Past Service Credits 


A retirement plan is being estab- 
lished for officers and employes by Fi- 
delity & Deposit. It has been adopted 
by directors subject to approval by the 
Treasury department, and has been sub- 
mitted to stockholders for ratification. 

Designed to supplement social secur- 
ity benefits, the plan includes all home 
office and branch employes between the 
ages of 30 and 65 as of Dec. 15, 1944, 
who had completed at least a full year 
of service with the company. Othe 
employes will be included under the plan 
when they meet these requirements. 


To Have $1,250,000 Trust Fund 


The full cost of the plan, written in 
Travelers will be borne by the company, 
without requiring any contributions from 
employes. An unusual feature is the 
establishment of a fund of $1,250,000 to 
be held in trust and applied exclusively 
toward the payment of premiums for an- 
nuities covering past services. 

The amount of annuity will be based 


upon the length of service and the 
amount of salary. For that part of an 
employe’s service antedating Dec. 15, 


1944, the basic annual salary he received 
as of that date will be used, and for his 
service subsequent to that date, his ac- 
tual basic annual salary after that date 
will be used. Benefits will approximate 
1% of basic annual salary up to $3,000 
for each full year of past and future 
service, and 1%4% on the excess. The 
maximum annuity payable to any em- 
ploye is $1,000 monthly. 


Flexible Retirement Provision 


Under normal circumstances retire- 
ment will be compulsory on the first 
day of the month following the em- 
ploye’s 65th birthday. However, to give 
present employes near the normal retire- 
ment age opportunity to adjust personal 
affairs, any employe within three years 
of retirement age Dec. 15, 1944, may, at 
the discretion of the management, con- 
tinue in active service for not more than 
three years beyond normal retirement 
date. There also are some circum- 
stances under which, with the consent 
of the management, an employe may re- 
tire after reaching age 55, on a reduced 
annuity. 

Arrangements also have been made to 
cover employes 65 or over on Dec. 15, 
1944. They may, at the discretion of 
management, remain in active service up 
to three years after Dec. 15, 1944, and 
upon retirement will be granted an al- 
lowance to be paid by the company on 
the same basis as is provided for em- 
ployes included in the retirement annu- 
ity contract. 


Census Estimates 
4% Drop in 
Accidental Deaths 


WASHINGTON—The census bureau 
estimates that deaths from accidents in 
the United States in 1944 numbered 
95,000. The estimate indicates a decline 
of about 4,000 such deaths from the 1943 
total of 99,038 accidental deaths re- 
corded. 

The bureau stated its estimate for 
1944 was based on the result of a 10% 
sample of death certificates collected 
during the calendar year 1944. 





Plan Second Injury Fund 


The Tennessee insurance and labor de- 
Partments pe sponsoring a second in- 


jury fund bill. 








$150,000 Safe Deposit 
Box Loss—No Insurance 


Approximately $150,000 in cash, 
securities and valuables was stolen 
from 177 safety deposit boxes in 
the E. H. Rumbold Real Estate 
office at 624 West 119th Street, 
Chicago. Five men seized the 
watchman and while he was 
guarded by one, the other four 
used crowbars to open the boxes. 

E. H. Rumbold told police there 
were no burglar alarms in the 
office and that he had no insurance 
on the 280 boxes in the vault. 
Robert C. Rumbold, 73, a brother, 
was the watchman at the office. 
Many of the boxes contained war 
bonds. 








Insurance Problems 
in Ward‘s Seizure 


The seizure of Montgomery Ward & 
Co. by the army has caused some nice 
insurance questions to arise. It has 
been necessary for the army to pur- 
chase casualty insurance on its own ac- 
count including workmen’s compensa- 
tion, general liability and automobile. 
The same company that has the regu- 
lar Montgomery Ward insurance on an 
excess baeis h-- written primary insur- 
ance for the army. 

The army has agreed to waive the 
defense of governmental agency in con- 
nection with its operation of Ward’s 
and to consider its liabilities as those of 
a private corporation. The relationship 
between Montgomery Ward and the 
army is strained and there are some 
tangled situations. The insurance that 
the army has taken is on account of 
employes that the army has put on act- 
ing independently of Montgomery Ward 
management, automobiles operated by 
the army, etc. The insurance was ar- 
ranged by Marsh & McLennan. 





New Provisions of N. J. Blue 
Cross Plan Are Analyzed 


The new and broader provisions and 
rules of Hospital Service Plan of New 
Jersey were outlined by its executive 
director, J. A. Durgom, at the annual 
meeting of the New Jersey Health & 
Sanitary Association of Newark. 

Under the new group enrollment 
scheme benefits are allowed for existing 
ailments and certain conditions formerly 
excluded are now allowed benefits in- 
cluding arthritis, tuberculosis, mental 
and nervous disorders, venereal dis- 
eases, alcoholism or drug addictions 
and intentionally self inflicted injuries. 

Maternity waiting period is reduced 
from 11 to nine months following ef- 
fective date of a new group enrollment 
family contract in which husband and 
wife are jointly enrolled. 

Maternity benefits are limited to 10 
days. For other conditions, benefits are 
allowed for the first 21 days on a basis 
of maximum benefits, then there is a 
partial allowance up to $3.63 per day up 
to 90 additional days for a contract year. 
That is in the nature of a restriction, 
since the former contract gave unlim- 
ited partial allowance after the first 21 
days. 

The new contract does not provide 
for an automatic termination of persons 
at the end of a contract year in which 
age 70 is attained. This assures possi- 
bility of continued enrollment subject 
to the experience of the plan. 

There are now only two rates, one 
for unmarried and one for married sub- 
scribers. The price is the same for 
families no matter how many there are 
in the household. The individual en- 
rollment contract is the same as for 
group except that it does not provide 
for maternity service and for existing 
physical impairments. 

There are more than 650,000 persons 
enrolled in the New Jersey plan, he 
said. The plan’s experience has beén 
that about one out of four hospital cases 


Many Legislative Problems 


Facing A. & H. 


OMAHA—tThe prospects for the in- 
troduction in state legislatures this year 
of many bills dealing with sickness, hos- 
pitalization and medical care plans, aside 
from the situation in Congress, and the 
rapidly increasing social security trend. 
as brought out by the U. S. Chamber 
of Commerce, were reviewed by W. B. 
Cornett, vice-president Loyal Protective 
Life and chairman of the legislative 
committee of the National Association 
of Accident & Health Underwriters, at 
its meeting here. 

While the Wagner - Murray - Dingell 
bill died with the end of the 78th Con- 
gress, he said that unquestionably fur- 
ther efforts along that line will be made 
at the present session of Congress. Fol- 
lowing the Des Moines meeting last 
January, copies of a resolution opposing 
the bill were sent to all members of 
Congress. Mr. Cornett quoted from re- 
plies received from many congressmen 
and senators, all of whom are serving in 
the 79th Congress, approving the asso- 
ciation’s stand. He said, however, that 
of course there is no way to forecast the 
new Congress’ attitude toward compul- 
sory health insurance, adding: “I only 
wish there were.” 


Expensive in Rhode Island 


In connection with state legislation, he 
gave especial attention to the program 
now in operation in Rhode Island, point- 
ing out that between April 1 and Sept. 
30, 1944, the fund paid out $724,519 more 
than it received. As of Oct. 31, 1944, its 
balance stood at $2,758,684, so that 
should such a drain continue the entire 
fund would be exhausted in less than 
two years. The governor, in his inaug- 
ural message, pointed out the serious- 
ness of this trend and measures are to 
be introduced in the legislature to avoid 
insolvency by strengthening the fund. 

An interesting observation he made in 
connection with the experience there is 
that while accident and health compa- 
nies usually find that claims are heavy im 
winter and light in summer, under the 
Rhode Island plan they were heavy in 
the winter months and still heavier in 
the summer, proving the presence of a 
distinct moral and malingering hazard. 


Experience in Rhode Island 


It is reported that a plan will be in- 
troduced in the Minnesota legislature 
providing up to $35 per week for either 
sickness or accident for 16 weeks, begin- 
ning with the 15th day. To finance this 
venture 1% of employes’ wages or sal- 
ary would be deducted.monthly and de- 
posited in a benefit fund to be set up by 
the state. This will not include hospital- 
ization, medical care or other expense 
caused by sickness or accident. 

He took up the recent proposal of 
Governor Warren of California for a 
medical care and hospital plan there, 
commenting that the governor, who is 
known to act in the best interest of the 
people, could not possibly know the 
weaknesses of the proposed project. He 
said that this is brought out very force- 
fully in Rhode Island, where many com- 
panies have stopped writing group acci- 
dent and health, because of the state 
plan. 

On the other side, he reviewed the re- 
cent report of the Massachusetts Advis- 
ory Council, which held there was no 








consist exclusively of medical treatment, 
two are for surgical care and one is for 
obstetrical service. About two out of 
three hospitalized are family depend- 
ents. A married woman is the most 
likely to be hospitalized, the child is 
less likely to require such care and the 
father is the least likely to enter a hos- 
pital. 

The plan is paying out about 80 cents 
of each dollar of premium for benefits. 
About 7 cents is reserved for contin- 
gencies for future benefits while the 
expense ratio was 13. 


Insurance 


need for a state compulsory plan in that 
state, and the overwhelming defeat in 
the state of Washington of an initiative 
proposal calling for full support of the 
Wagner - Murray - Dingell bill, which 
would have meant an elaborate compul- 
sory state health plan. 

As to the general trend, -he quoted 
the statement of Eric Johnston, presi- 
dent of the U. S. Chamber of Com- 
merce, that “social security is here to 
Stay. Business men had better realize 
this and take the lead in providing a 
sound and workable program.” He also 
referred to two of the declarations in 
the 21-point security program approved 
by the chamber. One of them says: “If, 
after a reasonable period of time, the 
private effort of employers to provide 
protection against non-industrial and 
non-occupational disabilities and sick- 
ness still leaves substantial gaps in cov- 
erage, only then should public action be 
taken,” and the other states that if such 
public action is taken, it should be at 
the state and local levels of government 
rather than at federal level. 


Industry Can Meet Challenge 


He expressed the belief that the pri- 
vate insurance industry can meet this 
challenge, citing particularly the pro- 
gram of the Health & Accident Urtder- 
writers Conference, which now has com- 
mittees working on medical care plans, 
low-cost accident and health insurance 
and substandard health insurance. 
“There is every reason to believe that 
our companies can supply the protection 
needed by the public, excepting a com- 
paratively small percentage of indigents 
—so-called—who do not have the money 
to secure protection and who therefore 
must look to the state or federal govern- 
ment for help,” he said. “If our federal 
government can guarantee every able- 
bodied person a job, I feel our compa- 
nies can furnish the needed protection.” 

He declared that this is definitely not 
the time to consider the enactment of 
governmental plans, with some 12 mil- 
lion men away on battlefields all over 
the globe. 

In connection with the G. I. bill of 
rights, which guarantees educational aid 
to service men and women, he referred 
to the accident and health course at Pur- 
due University and proposed a second 
step—selling colleges and universities 
generally on the idea of establishing 
courses for career men and women, 
preference being given to those return- 
ing from service. If in this way the 
business could absorb about 50,000 ca- 
reer men and women, it would be of im- 
mense advantage to the public, as well 
as to the individuals directly concerned. 


Minn. Auto Verdict for $75,450 


MINNEAPOLIS—A $79,450 verdict 
here in favor of three plaintiffs is be- 
lieved to be the largest award of dam- 
ages ever assessed in Minnesota in a 
motor vehicle accident. The plaintiffs 
had sued for $89,500. Mrs. Stella C. 
Loken was awarded $10,000 for the 
death of her husband, driver of a truck; 
Frank Jacobs, relief driver, was given 
$65,000 for permanent injuries. He had 
asked $75,000. Harry Jaffa, owner of 
the truck, was allowed $4,500 for dam- 
ages to the vehicle. Defendant was the 
George T. Ryan Co., Minneapolis truck 
sales and service firm. 


N. Y. “Comp” Board Bills 


Governor Dewey of New York has 
asked the legislature to reorganize and 
rename the state industrial board in his 
proposed program of recodification and 
streamlining administration of the com- 








pensation law. The title would be 
changed to the workmen’s compensation 
board and all functions concerning 


workmen’s compensation, some of which 
are now under control of the labor 
department would be transferred to it 
under his recommendations. 
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Expanded A. & H. Service Answer to 
Social Security Challenge 





BOSTON—Extension of government 
social security will be unnecessary if ac- 
cident and health agents and companies 
acquaint the public with the value of 
providing social security through pri- 
vate sources, Commissioner Harrington 
of Massachusetts declared at the first 
New England sales congress sponsored 
by the Boston Accident & Health Asso- 
ciation here. More than 250 producers 
attended. 

People can secure that protection 
which best serves their needs according 
to their station in life and earning abil- 
ity through private insurance, Mr. Har- 
rington pointed out. Since it is easy to 
sell insurance in times of prosperity, Mr. 
Harrington cautioned against over-sell- 
ing at the present time. “Well sold in- 
surance is that which is geared to the 
normal earning capacity of the individ- 
ual and his dependents,” he observed. In 
carrying out this objective, the agent 
should keep in close contact with his 
policyholders so his insurance program 
can be adjusted to meet their changing 
economic status. 

Clear Up Misunderstandings 


In stressing the importance of ex- 
plaining the contract clearly to prospec- 
tive buyers, Mr. Harrington said the 
time so spent will be more than repaid 
when a claim arises. Most of the com- 
plaints received by the insurance de- 
partment could have been avoided if 
the salesman had explained the provi- 
sions of the coverage. Furthermore, the 
policyholder is more receptive to an ex- 
planation when he is seeking insurance 
than at the time he is making a claim. 

Recognizing that limited, low pre- 
mium policies have a place in the insur- 
ance sales kit, Mr. Harrington pointed 
out that it is even more essential that 
the provisions of such a contract be ex- 
plained clearly than in selling broader 
coverage. Unusually low loss ratios on 
limited contracts has created a feeling 
that either premiums are too high or 
the adjustment of claims is too techni- 
cal, The National Association of Insur- 
ance Commissioners is studying the sit- 
uation. “It is indeed a matter which 
should occupy the attention of those 
companies dealing in limited contracts. 
Reasonable profits should never be de- 
nied any business organization but ex- 
cessive profits under the present day 
view of economy lead to increased de- 
mand for government operation of busi- 
ness,” he observed. 


Opinion Must Be True 


In considering public relations, Peter 
E. Tumblety, vice-president Empire 
State Mutual Life, said that it is not 
only important to create a favorable 
public opinion but that the opinion must 
be true. Thus, the first step is honest 
self-examination and correction of evils 
that exist. “These will not be cured and 
public opinion will not be changed 
merely by our painting tender pictures 
in the newspapers and. playing sweet 
music on the radio,” he observed. 

In applying this philosophy to the 
U. S. Supreme Court insurance is com- 
merce decision, Mr. Tumblety said it is 
not enough to say that the charges 
brought by the government are permit- 
ted by law as the question is whether 
the practices measure up to the moral 
standards set by the public conscience. 
“The business of public relations, as it 
has been practiced, has been concerned 
too much with the adjustment of public 
opinion without considering by what 
conduct that opinion has been formed.” 


Agents Should Sell More 


Under the competitive system every 
man tries to do a little better than every 
other man, Lester L. Burdick, Commer- 
cial Casualty, explained, emphasizing that 
the government cannot create competi- 
tion. The public cares little for private 
enterprise unless it is apparent that it is 
the easier and cheaper way. “If we wish 


to enjoy private enterprise, agents must 
do their part to make it operate more ef- 
fectively than in the past,” he declared. 
Agents have not done enough selling. 
They should double their efforts if they 
are to convince congressmen that they 
can furnish enough protection to cover 
loss of wages, hospital and medical ex- 
penses, 

In a panel discussion, Boyd L. Cook, 
Columbian National Life, urged more 
cold canvassing, holding that is more 
interesting and productive than planned 
programs. Edward J. Hanrahan, Conti- 
nental Casualty, took an opposite view, 
favoring preparation before presenta- 
tion. He believes in knowing all about 
his prospect before talking to him. Gor- 
don B. Winslow, John C. Paige & Co., 
Boston, outlined principles of salesman- 
ship including methods of overcoming 


objections. Dwight H. Magovern, 
Monarch Life, told how he handles 
prospects. 
Basic, Vital Business 

The accident and sickness business 


was born of human instinct and social: 


necessity, David W. Donley, supervisor 
of agencies of the accident and health 
department of Union Mutual Life, de- 
clared. “It is a ‘natural’ business. It 
is a basic, vital business. Privately man- 
aged, it has a glorious history. Its fu- 
ture will be as great as we who are in 
it make it.” 

Basically disability insurance is the 
most essential insurance written, be- 
cause it protects the source of all ma- 
terial possessions. Its primary purpose 
is to conserve what one now has and to 
help him secure what he hopes to ac- 
quire in the future. 

People buy what they want more 
often than what they need, Mr. Donley 
said. “Our business is to uncover need. 
The art of constructive selling is to get 
people to want the thing that we have 
discovered that they need. People buy 
things that insurance will do for them. 
They do not buy a policy because it’s a 
policy. 

“To insure the customer’s satisfaction, 
the policy must be honestly sold. Price 
is not the controlling factor. If you 


talk cost, you have only one argument. 
but if you talk needs, you have a dozen.” 

Rudolph €. Larson, field supervisor 
of Aetna Casualty, gave a very convinc- 
ing demonstration of a sales presentation 
on accident insurance, preceded by a 
brief outline of what he regards as the 
necessary ingredients of such a presen- 
tation. He said that to be successful 
the agent must have in mind a clear 
outline of the sales presentation he is 
going to make—not a canned sales talk, 
but a planned sales talk. 

An effective sales presentation, he 
said, must embody these fundamentals: 
(1) It must get the prospect’s immedi- 
ate and complete attention; (2) it must 
hold the attention of the buyer, hence it 
must have the element of suspense; (3) 
it must convincingly show the prospect 
the “why” of the proposition and not 
delay too long getting around to the 
“how.” 

“The conclusion must be the climax 
that summarizes all the advantages of 
your proposition and should convince 
Mr. Prospect that right now is the time 
to buy. An effective and tactful close 
helps the buyer to make the right de- 
cision.” P 





D. C. Meeting on Legislation 
for Various Groups 


WASHINGTON —A joint luncheon 
meeting has been arranged for Feb. 1 at 
the Statler hotel here of the Insurance 
Managers Association, Insurance Club 
of Washington, Insurors Association of 
the District of Columbia, and the D. C. 
Life Underwriters Association. 

Ray Murphy, general counsel, Associa- 
tion of Casualty & Surety Executives, 
will report to the industry on the status 
of insurance legislation with relation to 
the anti-trust laws. 

Howard M. Starling, Washington rep- 
resentative of the Association of Cas- 
ualty & Surety Executives, arranged the 
affair, the first of its kind in which all 
local insurance organizations will par- 
ticipate. 





Vermont Accident has increased its 
capital from $20,000 to $35,000 through 
issuance of $15,000 of additional stock 
at $100 per share. 





Want direct-mail sales aids in acci- 
dent and health? Write The A. & H. 
Bulletins, 420 E. 4th St., Cincinnati 2, Ohio. 
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HIM NEAR My TROUSERS. 


Cal. Wins Suit 
Springing from 
S.E.U.A. Case 


LOS ANGELES — Federal Judge 
O’Conner has handed down an order of 
dismissal in the case of First National 
Benefit Society of Phoenix, Arizj, vs. 
Maynard Garrison, California insurance 
commissioner, and grants the defend- 
ant costs. 

The opinion, which is an exceedingly 
lengthy one, says that the California 
statutes are not in any way vitiated by 
the decision of the U. S. Supreme Court 
in the Southeastern Underwriters case 
and are still in full force and effect for 
the purposes of this suit. It also says 
that this is in fact a suit against the 
state of California without its consent 
and is in violation of the 11th amend- 
ment to the constitution, no consent 
having been given thereto. 

“Laws passed by the states and in 
exertion of their police powers, not in 
conflict with the laws of the national 
congress upon the same subject, and in- 
directly and reaffecting interstate com- 
merce are nevertheless valid laws,’ the 
decision states. 

“There can be no question but that 
the state has the right under its police 
power to interfere with interstate com- 
merce.” 

In reference to the 14th amendment, 
the court says: 

“It is well settled that the police 
power may be exercised by the state, 
under certain limitation, of course, not- 
withstanding the 14th amendment.” 

“State laws regulating insurance com- 
panies, both foreign and domestic, have 
uniformly been upheld as a proper exer- 
cise of the police power of the state.” 

The court then says that defendant 
commissioner asks dismissal under the 
provisions of the 11th amendment, and 
in discussing this holds that a “suit 
against a state officer executing an un- 
constitutional statute is not a_ suit 
against the state.” He then points out 
that the present action does not attack 
the constitutionality of any statute. 

First National Benefit asked for an 
injunction to restrain the commissioner 
from interfering with its business, and 
asking for $1,200,000 damages from the 
commissioner and seven other defend- 
ants. It is not licensed in California, 
but the petition states representatives 
have entered that state to interview per- 
sons that responded to solicitation by 
mail. 


ANSWER MADE IN N. Y. CASE 


Superintendent Dineen of New York 
has now filed an answer in the case 
brought by American Farmers of 
Phoenix, Ariz., to permit it to operate 
unlicensed in New York. American 
Farmers and one of its membership rep- 
resentatives in New York contend that 
the laws requiring licensing of agents 
and companies are unconstitutional as 


an undue burden on interstate commerce. | 


Mr. Dineen in his reply declares that 
the licensing provisions are not uncon- 
stitutional but come under valid exercise 
of the police power. 

With permission of American Farm- 
ers, the New York department is mak- 
ing an examination of the company with- 
out charge to the company, and it may 
make an amendment to its answer on the 
basis of information developed in the ex- 
amination. 


DINEEN DEPUTY ON COAST 


LOS ANGELES—J. Sackman, of the 
New York department, is in Los An- 
geles gathering data on the case and on 


— 


— 











the activities of American Farmers. 

Mr. Sackman goes from here to 
Phoenix to check up the records of 
the Arizona department on. American ' 
Farmers. 





“Planned Salesmanship,” by Cousins, 
the book for accident and health mtn 
$3.00 from National Underwriter. 
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Wichita Sales Congress 
Presents Notable Speakers 


WICHITA—tThe one-day sales con- 
gress in Wichita, sponsored jointly by 
the Wichita Association of Accident & 
Health Underwriters and Wichita Asso- 
ciation of Insurance Agents, was a big 
boost to Wichita’s bid for the 1946 mid- 
year meeting of the National Association 
of Accident & Health Underwriters. 

Speakers included five nationally 
known accident and health men, who 
stopped off in Wichita en route to the 
Omaha meeting of the National asso- 
ciation. The attendance included many 
accident and health producers from over 
the state and local non-members, as 
well as the two Wichita groups, as the 
sessions were open to all those in the 
business. 


Gregory Leads Off 


President Levi B. Rymph, Aetna Life, 
opened the session. E. F. Gregory, Bus- 
iness Men’s Assurance, Denver, spoke 
on “The Place of Accident and Health 
Insurance in the Protective Picture.” 
Mr. Gregory also participated in a round 
table, with Emerson Davis. 

Luncheon speaker was R. B. Smith, 
Great Northern Life, Oklahoma 
City, on “This Business of Ours.” 

Afternoon speakers included John Phil- 
lips, assistant group supervisor Equit- 
able Society, Kansas City, Mo., on “The 
When and How of Group Insurance”; 
Emerson Davis, Inter-Ocean Casualty, 
Dallas, “The Close,” and Travis T. Wal- 
lace, president Great American Re- 
serve, Dallas, “The Common Denomina- 
tor of Success.” 

Robert F. Coffman, Columbian Na- 
tional, and Bert A. Hedges, Business 
Men’s, both past presidents of the 
Wichita association, served as the pro- 
gram committee. The congress is prac- 
tically certain to become an annual affair 
due to its initial outstanding success. 





Aviation Accident Third 
Big Development: Smith 


Darrell O. Smith, assistant vice-presi- 
dent of American Casualty, character- 
ized aviation accident insurance as the 
third big development in the tremen- 
dously accelerated growth of disability 
insurance since 1939, in addressing the 
Philadelphia Association of Accident & 
Health Underwriters. First was hos- 
pitalization, which he described as “cer- 
tainly the great bell ringer of all times 
in the insurance business,” and the sec- 
ond, group disability insurance, which 
has produced many millions of pre- 
miums in the past few years and has 
become a recognized part of employe 
relations plans. 

Aviation accident insurance, the third 
phase, is just getting started but offers 
great present and future possibilities, he 
said. He cited a number of predictions 
as to the development of aviation after 
the war but stressed the fact that avi- 
ation accident insurance is a thing of 
the present and not only of the future. 
He stressed its simplicity from the pro- 
ducer’s viewpoint, noting that it re- 
quired no rate book, no classification 
manual and no book of rules and regu- 
lations. Moreover, he added, the cost 
is surprisingly low. 





West Virginia District 
Men of Inter-Ocean Meet 


_ CHARLESTON, W. VA.—Prospect- 
ing and all phases of selling and servic- 
ing accident and health were treated at 
a one-day district sales meeting of In- 
ter-Ocean+Casualty here. The six dis- 
trict superintendents of the state were 
speakers. Following the day-long busi- 
ness session and round table discussions, 
a dinner was given at which the George 

. Green, man-of-the-year trophy was 
awarded to Harry Walker of Welch, 
W. Va. The trophy is awarded on a point 


basis to the agent who has made the 
best record in increase, collections, 
claims, renewals, etc., in the district. 

The George M. Green plaque is 
awarded in honor of Mr. Green, who 
is state manager for Inter-Ocean in 
West Virginia, on leave of absence in 
the navy and now at the Honolulu 
naval hospital base, working in the in- 
surance office. 

The meeting was attended by 30 
agents and company officers. J. W. 
Scherr, president of Inter-Ocean, spoke 


at the dinner in the evening as did J. 
W. Scherr, Jr., assistant secretary. 

Lt. Pell Miller, Charleston, home on 
leave from the navy after months of 
service in the South Pacific, talked at 
the dinner. Lt. Miller was aboard the 
aircraft carrier Lexington when it sank. 

Earlier in January the Inter-Ocean 
agents of Pittsburgh gathered at a din- 
ner there where the man-of-the-year 
plaque for the Pittsburgh district was 
awarded to Sam Marcus. The plaque in 
that district is awarded in honor of 
A. C. Feagan, supervisor of the three 
districts in Pittsburgh, comprising 18 
debits. The staffs of these debits in- 
cluding managers, superintendents and 





office employes, a total of 24 persons, 
have a record of 284 years of service 
with the company. J. W. Scherr, Jr., 
and H. L. Bice, Cleveland, leading pro- 
ducer for Inter-Ocean, spoke. 





Tax Deduction Record 
Provides Good Approach 


An effective method of selling dis- 
ability coverage is to hand a prospect a 
copy of the new “1945 Income Tax De- 
duction Record” and to explain the pos- 
sibilities for deducting excess medical 
expenses. Although such expenses must 
exceed 5% of net income to be deduc- 
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tible, the agent explains that it 
good idea to keep a record of the 
tine medical bills all during the 
so that if the prospect does have a seri- 
ous illness later in the year, which puts 
him over the 5% mark, he will have a 
complete record on hand. Such an ap- 
proach gets the prospect thinking about 
the possibilities of a serious disability 
so that there is an obvious opening for 
selling him an insurance policy to cover 
such a contingency. Samples and prices 
on the income tax deduction record can 
be secured from The National Under- 
writer, 175 West Jackson boulevard, 
Chicago 4, IIl. 


Globe Casualty Buys Home Office , 


Globe Casualty of Columbus, O., has 
purchased a new home office building 
at 659 East Broad street, Columbus, 
which after some remodeling will be 





occupied by the company about 
March 20. 
Globe Casualty reports a 23% in- 


crease in premium income in 1944. C. A. 
Sholl, head of the company, is presi- 
dent of the National Association of Ac- 
cident & Health Underwriters. 





Adopt New Utah Constitution 


At the January meeting of the Utah 
Accident & Health Club in Salt Lake 
City, a new constitution and by-laws, 
approved by the National association 
was adopted. All past presidents were 
made members of the executive com- 
mittee. 

R. K. Grantier, Paul Revere Life, was 
named the club’s representative on the 
safety and health committee of the Na- 
tional association and Max Rasmussen, 
Occidental Life of California, on the 
committee on coaperation with the Na- 
tional Association of Life Underwriters. 

Plans for a radio program dramatiz- 
ing the needs and benefits of accident 
and health insurance for all classes of 
people were outlined by Olive Milner, 
National Casualty, and it is expected 
that such a program will be on the air 
very shortly. 


Conference Meeting Canceled 


Complying with the request of the Of- 
fice of War Mobilization that conven- 
tions be canceled after Feb. 1, the 
Health & Accident Underwriters Con- 
ference has canceled its mid-winter 
meeting announced to be held at the 
Drake Hotel, Chicago, Feb. 5-6. 

An executive committee meeting will 
be held Feb. 5, at which certain com- 
mittee chairmen will present reports 
originally intended to be given at the 
mid-winter meeting. 


Hear Banker in San Antonio 


The San Antonio Accident & Health 
Underwriters Association heard J. O. 
McAskill, executive vice-president of 
the Alamo National Bank, speak on the 
problems of insurance companies and 
the mental alertness and agility re- 
quired for success in selling insurance. 
He declared that bankers and insur- 
ance men are in kindred lines which in- 
volve the economic welfare of their 
clients. 








Evans Agency Supervisor 

Joe R. Evans, who has been with 
Peoples Accident of Lincoln for the past 
four years, was appointed agency-super- 
visor at the annual meeting. 





Walter St. John, formerly with Equit- 
able of Iowa in Des Moines, has been 
elected president of Iowa State Travel- 
ing Men’s. Currie C. Chase continues 
as secretary-tréasurer. 
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Consider Requiring Insurance 


OMAHA—The Douglas county board 
of commissioners is studying a proposal 
which would make automobile liability 
insurance mandatory before a motorist 
could. obtain an automobile license in the 
county. The board did not go on record 
as ‘favoring introduction of such a meas- 
ure in the legislature, but has it under 
consideration. 


WORKMEN'S COMPENSATION 


CHANGES 





Texas Manufacturers Leave 
Central Committee in 
Protest Over Charges 


DALLAS —The Texas Manufactur- 
ers Association, with headquarters in 
San Antonio, has advised the central 
committee of employers associations in 
regard to workmen’s compensation that 
the manufacturers group is no longer 
connected or associated with the central 
committee’s program or activities. This 
action was taken by the manufacturers’ 
executive committee after A. J. Brans- 
com of the central committee had sent 
out a letter claiming that every other 
member of the Texas legislature is in 
the pay of the insurance companies. 

The executive committee of the cen- 
tral committee, meeting here requested 
E. J. Price, Dallas, special representa- 
tive of the Texas Manufacturers Asso- 
ciation to leave the meeting. Mr. Price 
was soon followed by representatives of 
the insurance press. Mr. Branscom, who 
is executive vice-president of the cen- 
tral committee was quoted in the Dallas 

“News” as saying: “disparity in rates 
has resulted in an overcharge by insur- 
ance companies of between $4,000,000 
and $5,000,000 to purchasers of work- 
men’s compensation insurance. It was 
never supposed by the central committee 
that this disparity in rates could be 
eliminated without trouble with the in- 
surance companies. This situation has 
been approximately the same sin’ce about 
1936 and the insurance companies and 
the insurance commission knew that. Of 
course, they are not going to reduce our 
rates so as to eliminate $4,000,000 to 
$5,000,000 overcharge without a fight.” 

Until this rupture in relationship the 
manufacturers group appeared to be the 
chief backer of Branscom and his com- 
mittee in the fight against the work- 
men’s compensation insurance carriers 
and the Texas board of insurance com- 
missioners. 


Seek to Check Self-Insurer 
Comp. Payment Failures 


St.) AUL—To curb shortcomings of 
the self-insurance provision of the com- 
pensation insurance act, a measure has 
been introduced in the Minnesota house, 
holding an employer who does not pay 
an employe full benefits under the law 
guilty of culpable negligence and sub- 
ject to a penalty of one year in jail or a 
fine of $1,000 or both. Another bill pro- 
vides for the sale of securities posted 
with the state treasurer by a self-in- 
surer, if the latter fails to meet his com- 
pensation obligations. 

A third measure provides that widows 
and children under 18 who are drawing 
the statutory $7,500 death benefits 
would be entitled to be paid on the ba- 
sis of sums not to exceed $15 weekly 
until $10,000 maximum is paid, or until 
the children have reached the age of 18. 
An allowance of $250 burial benefits in- 
stead of the present $150 with no de- 
ductions for other burial benefits in fra- 
ternal or burial associations, is also 
sought. 








Texas Employers Granted 
Injunction in Rule Suit 


AUSTIN, TEX.—The district court 
here has granted a temporary injunction 
to Texas Employers against the enforce- 
ment of an order of the Texas board of 
insurance commissioners requiring com- 
pensation insurance .carriers to submit 
plans of operation to the board for ap- 
proval. Attorneys for the board said the 
case will be appealed. 

While some consider this a test case, 
Homer Mitchell, board chairman of 
Texas Employers, said his company is 
in a class by itself, having been set up 
by the Texas legislature in connection 
with the workmen’s compensation in- 
surance laws, and that the association’s 
functions, rights and privileges are set 


forth in the statutes and apply only to 
his company. Mr. Mitchell said his com- 
pany is not a participating carrier and 
that policyholders, as such, do not re- 
ceive any dividends or returns on the 
premiums paid, but that since the pol- 
icyholders in the Texas Employers are 
automatically members of the associa- 
tion, by statute, they do receive a share 
of the earnings of the association. 

A second suit, seeking an injunction 
against the board’s ruling scheduled to 
take effect Feb. 1, has been brought by 
Texas Indemnity and is set for a hear- 
ing this week. 





Barnes Fla. Acting Director 


The Florida industrial commission 
has named Raymond E. Barnes of 
Mariana acting director of work- 
men’s compensation to succeed Allen 
Clements. 


Favors Responsibility Bill 


ST. PAUL.—The Automobile Club 
of St. Paul at its annual meeting went 
on record in favor of a drivers’ finan- 
cial responsibility act similar to that in 
New York. 


American Casualty 
Group Opens 
Boston Office 


American Casualty and American Avi- 
ation & General have opened offices in 
the 60 Congress 
Street building, 
Boston, to serve 
agents and brokers 
in Massachusetts, 
Connecticut, Rhode 

Island, Maine, New 
Hampshire and 
Vermont. 

A. H. Quigg has 
been named resi- 
dent manager of 
both companies. 

American Casu- 
alty recently en- 
tered Massachu- 
setts. American 
Aviation & General is now licensed in 
three of the New England states and 
is in the process of entering the remain- 
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ing states. Casualty, surety, fire, in- 
land marine and aviation insurance busi- 
ness will be transacted. 

Mr. Quigg is a graduate of Syracuse 
University. He started in insurance at 
the home office of Hartford Accident 
in 1924 and after 12 years of home office 
experience served as bonding manager 
of several branch offices in the midwest, 
including Standard Accident and Massa- 
chusetts Bonding at Chicago, and more 
recently as superintendent of the bond- 
ing department of Century Indemnity’s 
Boston office. Mr. Quigg has also had 
experience in the production and under- 
writing of all forms of casualy insur- 
ance. 

The newly established department will 
provide complete underwriting, claim, 
inspection and audit facilities. 





L. G. Stewart New Chicago 
Manager for Emmco 


Emmco and Emmeco Casualty of 
South Bend have appointed Lowell G. 
Stewart as man- 

™ j.ager of their Chi- 

; cago office. He 
succeeds Fred R. 
Mueller, who joins 
Emmco’s Detroit 
organization 
to handle the un- 


derwriting of fire 
business. : 
Mr. Stewart is 


well known among 
agents and brok- 
ers in the Chicago 
area. He has been 
for the last 12 years 
with W. W. Vin- 
& Co. Aetna Casualty general 
agency in Chicago, in an executive 
capacity. He started with Ocean Acci- 
dent’s office in Chicago as an under- 
writer then in two years went with As- 
sociated Agencies, as underwriter, where 
he remained two years before going 
with Vincent. 

Emmco intends to enlarge its branch 


L. G. STEWART 


cent 





in the Insurance Exchange building, 
Chicago. 
Prange Emmco’s Burglary, 


Surety, Fidelity Head 


Emmco Casualty expanded its opera- 
tions in the general liability field to in- 
clude fidelity, surety and burglary risks. 

Frank F. Prange is manager of the 
new department. He has been branch 
manager in Indiana for National Surety 
since 1935, and has also been manager 
of National Surety Marine. 

Emmco plans to write the new lines 
first in Indiana, Michigan and Ohio. 





Anchor Casualty Opens 
Tri-State Office at K. C. 


Anchor Casualty has opened a service 
Office in the Sharp building, Kansas City, 
to handle business in Iowa, Nebraska 
and Missouri. It is under the supervision 
of State Agents R. L. Bernard and L. A. 
Bitters, both of whom aré experienced 
imsurance men. Mr. Bernard was edu- 
cated at the University of Nebraska and 
Mr. Bitters is a graduate of the Univer- 
sity of Minnesota. They have both trav- 
eled in Iowa and Nebraska for Anchor 
Casualty. 





James A. Purdy Advanced 


James A. Purdy, director of safety 
engineering of Michigan Mutual Lia- 
bility, has been advanced to vice-presi- 
dent in charge of engineering and indus- 
trial hygiene. He has been associated 
with Michigan Mutual since 1921. 





U.S.F. & G. Claim Changes at N. Y, 


John J. O’Connor has been appointed} 
Zeneral superintendent of claims for 








A “must” for every A. & H. man’s 


library — “Planned Salesmanship,”~ by 
Lousine. $3.00 from National Under- 
er. 


U. S. F. & G. at New York. He has 
been with U.S.F.&G. since 1924 and 
lately has been assistant general super- 
intendent of claims in New York. 
Oren Hedberg becomes assistant su- 
perintendent of claims. He started in 
1924 with Union Indemnity, subse- 
quently saw service with Chubb & Son, 
London Guarantee and Aetna Casualty 
and since 1935 has been with U.S.F.&G. 
at New York as superintendent of li- 
ability claims. He is a past president 
of the New York Claim Association. 
Alfred J. LePore has been appointed 
superintendent of liability claims. Ed- 





AMERICAN SURETY COMPANY 


100 BROADWAY e NEW YORK 


ward J. McLoughlin has retired from 
active service. 


Black Joyce & Co. Director 


Anton A. Black, who has been with 
Joyce & Co. of Chicago 29 years and 
for the past 15 years has been manager 
of its surety bond department, has been 
elected a director of the firm. 


Riddell to Omaha Agency 


Forrest R. Riddell, district. supervisor 
of U. S. F. & G., in Des Moines, will 
resign March 1 to join the Wheeler, 


CASUALTY 


Welpton & Alexander agency in Omaha. 

He will become a member of the firm 

and handle all lines for the agency. 
Mr. Riddell was with U. S. F. & G. 


almost 20 years, working out of the 


Des Moines office. He also was with 
Union Indemnity for several years. He 
has been serving as president of the 


Des Moines Casualty & Surety Club. 


Kalbskopf in New Venture 


MADISON—Wisconsin State Man- 
agers, Inc., of Madison, has filed articles 
of incorporation with the secretary of 
state here. Capital stock consists of 600 
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shares at $100 par value each, and the 
purpose is stated as “to manage insur- 
ance companies.” Among the incorpo- 
rators are R. J. Kalbskopf, who re- 
signed last November as treasurer of 
both Farmers Mutual Auto and State 
Farm Mutual of Madison, and E. A. 
Seehafer, former assistant secretary of 
State Farm Mutual. 


New Stock Market Fever 
Spells Dishonesty Losses 


The fact that race track money seems 
to be going into the stock market to 
a considerable extent following the 
shutdown of tracks in this country is 
looked upon with some foreboding by 
fidelity insurers. During the years af- 
ter the stock market crash of 1929, there 
was a decided falling off in the number 
of employes dipping into the till to 
speculate in the stock market. The 
general public lost interest in the mar- 
ket. The stock market fever had al- 
most completely subsided. There were 
then, however, an increase in the num- 
ber who had used employers money to 
improve the racing breed. The fact that 
an appetite for stock market speculation 
has now been aroused again means in- 
evitably that there are employes that 
are staking themselves to a whirl in 
the market with funds that don’t be- 





long to them, Stock market gambling, 
of course, is likely to get the speculator 
into deeper water than is horse race 
betting. 





Asks Bond Cancellation Provision 


SAN FRANCISCO—A provision for 
cancelling the $50,000 bond required 
of attorneys of reciprocals is being spon- 
sored by Insurance Commissioner Gar- 
rison. The surety may cancel the bond 
and be relieved of further liability on 30 
days’ written notice to the principal and 
to the commissioner. Cancellation of 
such bond shall not affect any liability 
incurred or accrued thereunder prior to 
the termination of said 30 day period. 





St. Louis Surety Men Elect 


ST. LOUIS—Howard A. Blair, man- 
ager of Aetna Casualty, was elected 
president of the Surety Underwriters 
Association of St. Louis at its annual 
meeting. The toastmaster at the ban- 
quet was Capt. Frank O. Watts, Jr., 
army air corps, who at the completion 
of his terminal leave plans to resume 
his duties as vice-president of Ploeser, 
Watts & Co 

Vice president is George R. Scheen, 
Fidelity & Deposit, and secretary-treas- 
urer, Crockett, Maryland Cas- 
ualty. 
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for post-war business 


“American's” Broad New 
AVIATION POLICIES 
Potut the Way 


Millions of people are flying today as pilots or pas- 
sengers in airliners and private airplanes. Build your 
Aviation business with the following exclusive fea- 


tures of “American's 

program. 

1. Medical payments coverage for pilot, passen- 
ger, and crew. 

2. Open pilot form. 

3. Completely selective coverages. 

4. Temporary use of substitute aircraft. 

5. Automatic insurance for newly acquired air- 
craft. 

6. Broad territorial coverage. 


Learn all about Aviation insurance by writing Fred N. Davey, Vice Pres., for complete 
details about our easy-to-understand Aviation program. 





AMERICAN CASUALTY COMPANY 
AMERICAN AVIATION & GENERAL INSURANCE COMPANY 


CAPITAL $1,500,000 » ALL FORMS OF CASUALTY, SURETY, FIRE AND AVIATION INSURANCE 








complete Aviation insurance 


9. Unusually broad coverage. 
10. Reasonable Rates. 


PENNSYLVANIA 








NEWS OF THE CASUALTY COMPANIES 





F. & D. Annual 
Statement Figures 


Fidelity & Deposit in its new annual 
statement reports assets of $33,631,020. 
Bonds are carried at par or market 
values if lower and stocks are carried 
at market values except the stock of 
American Bonding which is carried at 
substantially less than liquidating value. 

Surplus on the insurance commission- 
ers basis is $14,339,679 compared with 
$13,152,273 at Dec. 31, 1943. However, 
on the basis preferred by the company 
surplus is $11,489,506, an increase of 
$835,738 for the year. 

Net premiums written amounted to 
$10,960,366, an increase of $420,192. 

Net income was reported at $1,555,- 
738 or $12.96 a share as compared with 
$12.62 a share the previous year. 

Federal and other taxes amounted to 
$1,693,553 or $14.11 a share. The re- 
serve for fluctuation and market value 
of securities was increased by $312,827 
and stands at $1,762,827. 

Gross losses incurred were $2,806,947 
and President Frank A. Bach warned 
that higher loss ratios may soon be ex- 
pectéd since bonded employes are han- 
dling more money than ever before and 
employers lack time and facilities to su- 
pervise adequately the activities of their 
personnel. Also outside auditing facili- 
ties are not as readily available as in 
the past and many defalcations now 
being committed probably will not be 
discovered until times become more 
normal. 

The contingency reserve now amounts 
to $1,350,000 or an increase of $825,000. 





Continental Cas. 
Premiums Up 21% 


Net premium writings of Continental 
Casualty totaled $38,307,620 in 1944, 
President Roy Tuchbreiter announces. 
This was an increase of $6,631,851, or 
nearly 21% over 1943 volume. Both 
the amount of increase in business for 
the year and the total volume of pre- 
miums written were the highest in his- 
tory. Half of the increase was in ac- 
cident and health business, in which the 
company has been stressing agency and 
production development. 





St. Paul-Mercury Shows 
Asset, Surplus, 
Premium Gain 


St. Paul-Mercury Indemnity in its 
annual statement reports excellent gains 
all along the line. Assets at market 
value totaled $22,502,500, increase $2,- 
374,212; premium reserve $5,381,850, in- 
crease $626,838; loss reserve $5,750,780; 
capital $3 million, net surplus $6,421,- 
856, increase $557,236. There was an 
underwriting profit of $1,097,311. 





Assets and Surplus of 
F. & C. Are Sharply Higher 


Assets of Fidelity & Casualty at the 
year end stood at $75,465,359 com- 
pared with $68,412,594 the previous 
year. Capital is $2,250,000 and net sur- 
plus $23,650,139 compared with $19,734,- 
916. At market value assets would be 
$77,386,713 and surplus $25,571,493. 





Auto-Owners in Minnesota 


Auto-Owners of Lansing, Mich., has 
been licensed in Minnesota and will 
make an aggressive bid for business in 
that state. It now has an active or- 
ganization in Michigan, Ohio, Illinois 


and Indiana and is authorized in Mis- 
souri but has not developed that state. 

Town & Country Agency of St. Paul 
will head the Minnesota organization. 





Operating this agency are Charles T. 
Auch and Byron Olsen, formerly with 
American Farmers of Lake Elmo, Minn. 





Commercial Travelers Mut. Acci,— 
Assets, $6,654,765; inc., $669,245; unearned 
prem., $980,204; loss res., $1,313,191; sur- 
plus, $3,707,372; inc., $329,211. Experi- 
ence: 

Prems. Losses 
Accident & health. .$3,784,301 $2,136,939 





Farmers Mut. Auto., Wis.—Assets, 
$2,903,011; inc., $539,115; unearned prem., 
$675,120; loss res., $201,190; liab. res., 
$886,755; surplus, $1,080,435; inc., $69,486. 
Experience: 











Prems. Losses 
Auto liability ...... $1,099, _ $ 289,586 
Other liability ..... ae ee ee 
Burglary and theft. 31, 466 7,176 
Auto prop. damage. 423,243 169,935 
Auto collision ...... 318,074 194,367 
Other BWI... ccscsss 245,518 73,723 
| $2,117,871 $ 734,787 
Minn. Farmers Mut. Cas.—Assets, 
$459,932; inc., $51,246; unearned prem., 
$94,761; loss res., $15,546; liab. res., 
$70,250; surplus, $270,237; inc., $30,351. 
Experience: 
Prems. Losses 
Auto fire & theft....$ 42,523 $ 15,372 
BEOGNGR! OE cciesess 1,389 35 
Auto liability ...... 59,517 11,782 
Auto prop. damage. 28,349 8,913 
Auto collision ...... 50,579 30,094 
URGE in 0's0.0646040 $ 182,357 $ 66,196 





ASSOCIATIONS 


Clearman Named President 
of Des Moines Club 


DES MOINES—Ray W. Clearman, 
assistant manager of American Surety, 
has been elevated to president of the 
Des Moines Casualty & Surety Club, 
succeeding Forrest R. Riddell, U. S. 
F. & G., who resigned to enter agency 
work in Omaha, Neb. Mr. Clearman 
has been first vice-president of the club. 

Clair Ibson, Aetna Casualty, was 
moved up from second vice-president to 
first vice-president and a new second 
vice-president will be named later. 

John Adams, secretary of the Des 
Moines Chamber of Commerce, dis- 
cussed postwar planning. 








Syracuse, N. Y., Club Elects 


The Casualty & Surety Club of Syra- 
cuse, N. Y., has elected the following 
officers: President, Dwight C. Brainard, 
Employers Liability; vice-presidents, 
William A. Boysen, ag igs Surety, 
and James W. Kellogg, Jr., 

& G.: secretary, John O. Gib. Lon- 
don & Lancashire Indemnity, and treas- 
urer, Arthur Perrin, Maryland Casualty. 





Jones Heads Detroit Adjusters 


DETROIT—W. J. Jones of Doelle, 
Starkey & Jones, insurance attorneys, 
was elected president of the Detroit 
Adjusters Association at the annual 
meeting, succeeding William Smith, 
Lumbermen’s Mutual. R. B. Lacey of 
Kerr, Lacey & Scroggie is secretary- 
treasurer and G. Morrissey, Lum- 
bermen’s Mutual, vice-president. 

R. K. Holden spoke on behalf of the 
National Foundation for Infantile 
Paralysis. 





Washington Association Elects 


SEATTLE—New officers elected by 
the Casualty Insurance Association of 
Washington for 1945 are: Charles H. 
Nealey, Hansen & Rowland, Inc., presi- 





ws 





dent; K. R. Warrack, American Surety, 


vice-president, and 4 
National Bureau of Casualty & Surety 
Underwriters, reelected secretary-treas- 
urer. 





Write more A. & H. premiums with the 
“Pictograph,” only $3.00. The A. & H. Bul- 
letins, 420 E. 4th St., Cincinnati 2, Ohio. 


K. Campbell, ; 
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National A. & H. Group 
Holds Annual Convention 


(CONTINUED FROM PAGE 17) 


Miss Margaret E. Olson, North 
American Life & Casualty, Minneapolis, 
chairman of the women’s division, 
speaking on “Women in Our Business 
Today,” congratulated the women in at- 
tendance for what they have accom- 
plished and expressed the belief that 
when they return to their desks follow- 
ing the convention they will set new 
records in the production of business. 


Strong Association Needed 


Emerson Davis, Inter-Ocean Casualty, 
Dallas, chairman of the membership 
committee, stressed the legislative situ- 
ation as the chief reason why a strong 
association with a larger membership is 
needed. He reviewed the legislative 
proposals now pending or likely to be 
advanced in considerable detail and the 
disadvantages of governmental opera- 
tion for the policyholder as well as the 
men in the business. 

He said the objective of the member- 
ship committee is to increase the number 
of local associations affiliated with the 
national by 50% and to increase the 
total membership of the national by the 
same percentage. He declared that a 
strong local association is needed in the 
capital of every state and in every city 
of over 100,000. He reported that new 
locals have been or soon will be formed 
at Fargo, N. D., Duluth, Tulsa, Jackson, 
Miss., Birmingham, Memphis, Nash- 
ville, Louisville, Fort Worth and Waco, 
Tex. He expressed the belief that the 
activities of the new women’s division, 
headed by Miss Margaret Olson, will 
result in a substantial increase in mem- 
bership. 

C. Norman Green, Hoosier Casualty, 
Indianapolis, chairman of the public re- 
lations committee, reviewed the work of 
that committee and its plans for future 
activities and Dr. C. M. Wilhelmj of 
Creighton University, Omaha, spoke on 
the Wagner-Murray-Dingell bill. 

There were four group luncheons 
Wednesday and a stag dinner at the 
Elks Club that evening, followed by 
meetings of the Leading Producers 
Round Table and the women’s division. 








Army Transport Command 
Insurance Parley Thursday 


WASHINGTON — Many questions 
from insurance companies and under- 
writers were submitted through the U. S. 
Chamber of Commerce insurance depart- 
ment to the war department for consid- 
eration and reply at the joint conference 
scheduled here between insurance and 
army representatives for Thursday on 
problems of coverage and underwriting 
of army transport command air-borne 
traffic. passenger and freight, world-wide. 
Much of the discussion and the material 
developed was expected to be of a re- 
stricted or confidential character for se- 
curity reasons. 


Among the insurance companies and 


groups and their representatives listed 
to attend were: 

James E. Hoskins, Travelers, Ameri- 
can Life Convention aviation committee; 
Lester Beck, Wykoff Wilson, Travelers; 
Wesley T. Hammer, Associated Aviation 
Underwriters; Reed Chambers, U. S. 
Aviation Underwriters; H. W. Melville, 
American; W. S. Chandler, Phoenix of 








MAN WANTED 


Contig Underwriter and Producer by well- 
established general agency. Must be draft- 
exempt. Please advise age. experience and 
salary desired. Reply to B-l. e National 
erwetion. 175 W. fackoon Blvd., Chicago 4, 














U. S. F. & G.—CHICAGO BRANCH 
Call or Write Mr. Lane Wabash 6420 


Hartford; Chase Smith, Lumbermen’s 
Mutual Casualty; Ben Rush, Jr., Indem- 
nity of North America; Francis Wil- 
loughby, Utica Mutual; Lawrence D. 
Soper, Connecticut General; James L. 
Madden, Metropolitan Life; G. P. Crisp, 
American Mutual Liability; Jerome 
Lederer. Aero Insurance Underwriters; 
R. H. Dieben, Cosgrove & Co.; R. W. 
Garrett, Marsh & McLennan; Julian P. 
Mayer, Robert C. Lee, Robert W. Pope, 
Employers Liability; Gerald Smith, 
American Casualty; G. Shannon Girrer, 
Stewart. Smith, Ltd.; T. Lynch, Marine 
Office of America; F. P. Todd and Wil- 
liam E. Creery, Provident Mutual Life; 


also Acacia Mutual Life. Army represen- 
tatives are Col. Reese Hill and Lt. Col. 
Plumley, War Department insurance di- 
vision, and Col. Brownell. 





Hilton Tells W. C. Proposals 


WASHINGTON — Discussing work- 
men’s compnsation problems before the 
recent meeting here of the National As- 
sociation of Commercial Organization 
Secretaries, H. E. Hilton, U. S. Cham- 
ber of Commerce insurance department, 
urged better cooperation between the 
secretaries throughout the country and 
insurance companies in the interest of 





improved public relations. 

Mr. Hilton outlined some of the 
workmen’s compensation legislative pro- 
posals scheduled for consideration by 
state legislatures this year. 





Johnson Acting Actuary 


R. A. Johnson, assistant actuary, has 
been advanced to acting actuary by the 
New York Compensation Insurance Rat- 
ing Board, succeeding James M. Cahill, 
who is now with the National Bureau of 
Casualty & Surety Underwriters. He has 
been in the board’s actuarial department 
since 1935. 
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Insurance Companies may be measured 
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Provident’s ‘‘K W H”’ rating is based 
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tion plans to determine the 


“Why” and the “How” 
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accumulated to the extent of more than 
$3 million. 

In 1942 RFC concluded that Mary- 
land could not reestablish itself and re- 
tain its licenses in some of the states 
unless there was a material increase in 
capital and surplus. RFC decided that 
it was to its own interest as well as that 
of other creditors and stockholders to 
strengthen the position of Maryland so 
that it would be possible for that com- 


pany to earn enough money to retire 
the RFC loans. The decision was to 
make $12% million additional money 


available at 3% instead of 344% interest 
and from that sum the $3 million de- 
ferred dividends were to be paid. That 
required further amendment of charter 
which could be accomplished only by 
a| two-thirds vote of each class of stock- 


holders. Since ownership of the com- 
mon stock was widely scattered it was 
doubtful that two-thirds of the votes 
of common stockholders could be ob- 
tained and hence RFC exercised its 
right to convert some of the class A 
preferred into common stock. At the 
stockholders meeting Sept. 9, 1942, there 
were voted in favor of the amendment 
1,474,450 shares of common stock into 
which some of the preferred stock had 
been converted and 443,567 shares of 
publicly held common. There were 
47,839 votes in opposition. 

Williams asked the court to hold that 
the 1942 refinancing was unnecessary, 
that the plan was unfair, inequitable 
and illegal and amounted to a breach 
of the fiduciary duty of RFC to Mary- 
land and its common stockholders; that 








Suppose you had a policy like this 
to sell — protection for everything 
you hold dear — your family, home, 
business, your very way of life. 


Protection backed by a company 
that’s been growing and doing busi- 
ness honorably for over a century 
and a half—a company whose assets 
total not millions but billions. Pre- 
mium payments? There aren’t any. 
This all-coverage protection is yours 





120 So. La Salle St. 


UNEQUALLED, ALL-COVERAGE 


PROTECTION 


yet it doesn’t cost one penny! 





mummy . RN. CRAWFORD ¢CO., Inc. 


Chicago. Tel. 





at no cost. In fact you are paid for 
carrying it. 


Such a policy sounds like a cinch to 
sell, doesn’t it! Funny isn’t it then 
how many of them go begging every 
day at windows marked U. S. War 
Bonds! 


As men who know the meaning of 
the word protection, insurance men 
must surely be in the forefront of 
U. S. War Bond buyers and boosters. 
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the conversion by RFC of some of its 
preferred shares into common stock was 
unauthorized, illegal and void; that 
RFC was without statutory power to 
hold the common stock of Maryland as 
security for the loan; that the common 
stockholders were deprived of their 
prescriptive rights and that the conver- 
sion ratio prescribed by the charter 
amendmegt was unfair, that the voting 
power of 100 votes per share given to 
the preferred stock in 1942 is contrary 
to Maryland law and that the restriction 
on the redemption of the preferred stock 
is unfair. He asked that Maryland be 
required to repay to RFC $12% million. 

As to whether the decision of RFC 
that the protection of its loans and re- 
habilitation of Maryland required addi- 
tion capital was a fair one, Judge Igoe 
concluded that.it was clear that on the 
most favorable estimates Maryland 
would be in default on the principal of 
the loan when it fell due. Liquidation 
of the loans would have resulted in the 


loss of from $8 to $10 million. Mary- 
land’s ratio of surplus to net written 
premiums at the end of 1941 was far 


below that of its principal competitors. 
Insurance departments in some of the 
states were critical RFC could have 
liquidated its claim when it matured and 
taken its loss. In that case there would 
have been little if anv for the old com- 
mon stockholders. RFC believed that 
if it permitted Maryland to continue in 
business it was its duty as a govern- 
ment agency to increase the margin of 
safety for policyholders and to make 
possible the development of Maryland’s 
business to a point where there would 
be no loss on the government loans. 


Obligations to Government 


If the hope of increased earnings 
were not realized the position of RFC 
and of Maryland’s common stockhold- 
ers would be no worse than if RFC had 
decided upon liquidation. RFC was un- 
willing to continue the relation which 
it sustained to Maryland unless greater 
protection for Maryland policyholders 
was provided. RFC would have failed 
in the performance of its duty if it were 
to close the transaction in such a way 
that there would certainly be a loss of 
public funds. Judge Igoe remarked 
that much was said about RFC fiduci- 
ary relations to the common _  stock- 
holders. However, he said the obliga- 
tions of RFC to the government must 
not be overlooked and to the public 
whose business was being solicited by 
an insurance company over whose af- 
fairs RFC had the power of complete 
control. It was never intended by Con- 
gress that public funds should be turned 
over to the unrestricted control of those 
whose prior acts of administration had 
brought disaster to their company. 
There is no intimation that the decision 
reached by RFC was either fraudulent 
or grossly negligent. The decision was 
honestly made after painstaking exam- 
ination of all relevant facts. There was 
no real conflict between the interests of 
Maryland’s shareholders and the acts of 
RFC in the performance of its duty to 
the government and the public. 

As to the contention of Williams that 
it was illegal for RFC to hold common 
stock as security for a loan, Judge Igoe 
stated that the limitation on the power 
of RFC in this connection is with re- 
spect to the making of the loan. There 
is no limitation on the disposition of the 
preferred stock after the loan is made. 
Congress intended that RFC _ should 
have the broad powers of a private cor- 
poration in handling the business grow- 
ing out of the loans which it made. 
It would be an unwarranted limitation 
of the power of RFC to hold that if the 
preferred stock contained a provision 
which gave the right to convert it into 
stock of another kind, RFC could not 
exercise that right. 


Very Small Equity 


The circumstances which led to the 
1942 increase in the loans do not war- 
rant a finding that the continuance of 
the terms of the new preferred stock 
was inequitable or unfair. They would 
not sustain a decree by which the 1942 
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power of the preferred stock limited to 
one vote per share and the control of 
Maryland turned over to 799,923 shares 
of common stock which at most repre- 


sents a very small equity in the 
property. 

The law of Maryland does not re- 
quire that the common _§ stockholder 


shall be given prescriptive rights to sub- 
scribe for the preferred stock. The 
provisions for multiple voting power of 
the preferred stock are not forbidden by 
Maryland law. The restrictions on the 
redemption of the preferred stock are 
not unreasonable under the circum- 
stances. 

Wilson & McIlvaine of Chicago were 
attorneys for Maryland Casualty, May- 
er, Meyer, Austrian & Platt of Chicago, 
attorneys for RFC and Gottlieb & 
Schwartz, attorneys for Williams. 

Just before the decision was an- 


nounced Maryland Casualty stock had 
been selling at about 8%. On news of 
the decision it went down, according to 
H. W. Cornelius of Bacon, Whipple & 

o., Chicago, to 634 bid and 7% asked. 
The Williams’ suit has been causing 
gyrations in Maryland-Casualty stock. 
It moved up in one surge from about 
2% to 5, then it went back to about 3 
and then shot up to a high of 9%. Wil- 
liams and Cruttenden & Co. extensively 
promoted sale of Maryland Casualty 
through prospectuses and in other ways. 
It is a strange circumstance to see the 
stock of a company go up when it is 
attacked in court and go down when the 
company triumphs. 


PERSONALS 


Voyta Wrabetz, chairman of the Wis- 
consin industrial commission, was 
awarded a 25-year safety service award 
at a luncheon held in connection with 
the annual meeting of the Wisconsin 
Council of Safety in Madison. 


The * Kansas agency of Business 
Men’s Assurance held a short agency 
meeting preceding the Wichita accident 
and health sales congress. Bert A. 
Hedges, state manager, entertained 
about 30 at a buffet supper. C. A. 
Baird, Almena, led the agency in 1944 
on combined lines; Leo G. Miller, Eu- 
reka, in life and E. L. Sisk, Wichita, in 
both the number of lives insured and in 
new accident and health business. Mr. 
Hedges has been elected president of 
the newly organized.Kansas War Dads. 











Eugene W. Snyder, resident vice- 
president at Los Angeles of Royal In- 
demnity the past two years, died sud- 
denly there. Mr. Snyder entered the 
business with Hartford Accident as an 
underwriter, in the western department 
office at Chicago and subsequently went 
into the field as special agent covering 
Nebraska. About .six years ago he went 
to the home office of Royal Indemnity 
as agency supervisor traveling country- 
wide. He was a brother of Fay Snyder, 
who operated a large agency at Gales- 
burg, Ill., for several years. 





Fauser Actuary for United 


Louis Fauser, formerly assistant ac- 
tuary for Alliance Life, has become ac- 
tuary for United of Chicago. Mr. Fau- 
ser attended Bradley Tech and the Uni- 
versity of Illinois. He spent three years 
in the actuarial department of Peoria 
Life and was later retained by the re- 
ceiver for that company. 

For the past 10 years he was con- 
nected with Alliance Life and worked 
in the underwriting, group and actuarial 
department. 


H. G. Sell, Oconomowoc, Wis., led 
Old Line Life in both in the number of 
accident and health applications and 
largest premium income, with A. M. 
Olinger, Milwaukee, second in both. 


U.S. F. & G. Puts 
Glamor in Audit 


U. S. F. & G. has gotten out a per- 
sonal insurance audit book covering 57 
kinds of insurance. On each of the 
right hand pages are spaces with these 
columnar hearings: Property, valuation, 
insurance, premium, expires, company, 
policy number, agency. 

On the left hand page opposite each 
kind of insurance is a photographic il- 
lustration dramatizing the peril or the 
subject of the insurance. 

The preparation of this book was in 
charge of J. Dillard Hall, assistant di- 
rector of agencies, and he has devoted 
several months to its perfection. 

In addition to providing the record 
of insurance, a householder who under- 
takes to make the various entries will 
be making an inventory of his posses- 
sions. Thus, the foreword states that 
the assured could use this book to lead 
him on a self conducted tour of his 
possessions and the hazards that could 
upset his plans, his family and his fu- 
ture. According to the foreword, the 
audit directs a person’s attention to all 
the possible losses that can occur to 
him. It is emphasized that values have 
risen sharply in recent years and it is 
suggested that a person who jots down 
the figures will be greatly surprised at 
the value of his possessions today. 

In its advertising in several publica- 
tions for the public, U. S. F. & G. dur- 
ing the next several weeks is calling at- 
tention to this audit and the advertise- 
ment contains a form for requesting a 
copy. The pages and the illustrations 
are large and the layout  coritains 
enough glamor so that householders 
may be tempted to make the entries in 
it where they would not do so in a 
more prosaic type of record book. 


Aetna Cas. Man Gets First 


GI Home Purchase Loan 


R. E. Baker, a claim adjuster for 
Aetna Casualty has become the first 
veteran to be granted a loan for the 
purchase of a home under the provisions 
of the GI bill of rights. Announce- 
ment of this fact was made by C. C. 
Barksdale, state director for Virginia 
of Federal Housing Administration. 

Mr. Baker was a claim adjuster at 
Roanoke before entering the Army, 
where he was being trained for service 
with the allied military government. 
After seven months service, he fell and 
injured his arm, receiving a medical 
discharge. 

He was reemployed by Aetna and as- 
signed to Richmond. He decided to 
purchase a home and took a“~antage of 
an agreement signed early in January 
by the veterans administration and the 
national housing agency which is applic- 
able in all cases where a veteran ap- 
plies for both an FHA insured first 
mortgage loan and an equity loan up to 
$2,000 guaranteed by Va. The loan was 
made by a Richmond bank. 

A veteran who obtains a loan under 
section 505 of the GI bill of rights will 
pay interest at the rate of 4% on the 
amount up to $2,000 guaranteed by VA. 
He can repay this amount in monthly 
installments over a 20-year period and 
the government will pay the interest 
for the first year. 

On his FHA insured first mortgage. 
the veteran will pay such interest as 
may be agreed upon between him and 
the lender, and his monthly payments 
will include principal, interest, taxes and 
fire insurance. 








Heinrich Book on Supervision 


H. W. Heinrich, Travelers engineer 
and safety expert, has written a new 
book, “Basics of Supervision,” pub- 
lished by the Alfred M. Best Co. In 
it he deals with the problems of indus- 
trial supervision and safety, including 
promotion of efficiency, production and 
safety; how to give orders; how to 
maintain discipline; reasons and reme- 
dies for unsafe practices; how to check 
work performance; how to train fore- 
men and how to analyze people. 
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General Accident Modifies 
Rates, Rules and Coverage 
on Monthly Pay Forms 


General Accident has made changes 
in rules, coverage and premium rates 
on the new general coverage disability 
policy, non-occupational disability, sup- 
plemental coverage and women’s disease 
riders. The acceptance age limit on the 
general coverage disability policy has 
been increased from 50 to 55 years. 
Rates for hospital-nurse rider were 
increased from 60 to 75 cents. The hos- 
pital or nurse expense rider covers hos 
pital expense such as X-ray, anesthetics, 
etc. Rates for the surgical operation 
rider have been reduced in classes be- 
low C and at higher ages, and women 
now are eligible for it up to age 55 
as compared to 45 previously. The rate 
was 75 cents a month for men in 
classes C, D, or E, but now is 60 cents 
for classes C and D and 75 cents for 
E, F, G, H, and I; and for women 
it was and still is 75 cents ages 18-45, 
but now is 95 cents ages 46-55 classes 
AA, A, B, C, D; 90:cents ages 16-45 
for E, F, G, H, I, and $1.10 for 46-55 
for these classes. 

A new feature is the increased illness 
coverage rider which now is available 
in class AA threugh E, men ages 16-60; 
women ages 16-55. It previously was 
issued only to men AA to C and ages 
16-50. This rider as changed limits non- 
house confinement to one month of 
full indemnity except that for an ad- 
ditional premium the rider will pay the 
full amount for either confinement or 
non-confinement for a limit of one year. 
Previously it was not possible to in- 
crease the limits. The extra rates for 
the increase are: males 16-50, 6 cents 
per $10 monthly indemnity; 51-55, 9 
cents; 56-60, 11 cents; females, 16-45, 
8 cents; 46-50, 12 cents; 51-55, 14 cents. 

In the non- “occupational policies, the 
individual acceptance limit for women 
has been raised from age 51 to 55. The 
rates for hospital—nurse rider has been 


increased: 60 cents per $5 a day, male, 
16-50, female 16-45; and 75 cents for 
women 46-55 and men 51-60. Rates for 
hospital-nurse expense rider, which also 


includes x-ray, etc., are: Men 16-50, 
women 16-45, 80 cents; men 51-60, 
women 46-55, $1. 


Rates for the women’s disease rider 
have been reduced at higher ages where 
the supplemental coverage riders are at- 
tached to the same policy. The rider 
extends women’s disease coverage by 
eliminating the policy exclusion re- 
specting disease of or injury to female 
organs, subject to rider limitations. 





N. J. Hospitalization Figures 


Figures presented by J. A. Dwigom, 
executive director of the Hospital Serv- 
ice Plan of New Jersey, in a talk before 
the New Jersey Health & Sanitary As- 
sociation in Newark, show that hospital 
care is called on exclusively for medical 
treatment in one out of four cases, and 
for surgical care in two out of four. The 
remaining 25% are hospitalized for ob- 
stetrical service. 

Two out of three hospitalized are 
family dependents, he said. Nine out of 
10 cases are served in cooperating hos- 


pitals. The married woman is the most 
likely to be hospitalized, experience 
shows, the child less likely, and the 


father least likely to be, he said. 





George E. Dickson, 77, president of 
the Dickson Weather Proofing Nail Co., 
of Evanston, Ill., who died the other 
day, years ago was a figure in the in- 
surance business. He was with Lon- 
don Guarantee in Chicago for a time 
and then was with Fidelity & Casualty. 
He claimed to have introduced the plan 
of selling accident insurance in con- 
nection with railroad tickets and unsuc- 
cessfully sought to have the plan pat- 
ented. He engaged in some litigation 
subesquently on account of this en- 
terprise. At one time he was president 
of a company at St. Louis known as 
Royal Accident. 
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BIG DAMAGE SUIT PENDING—= 
NO DRAM SHOP LIABILITY 
INSURANCE POLICY 


The building may be sold by court order to satisfy a judgment. 


Yes—it is a big mistake for the owner ef a building in which 
there is a tavern, restaurant or club serving intoxicating bever- 
ages, to be without Dram Shop Liability Insurance. 


Courts and juries seem to favor the "have 
The “have™ must pay. 


INSURANCE IS THE ONLY PROTECTION 
For Best Terms Address 


A. F. SHAW & CO., INC. 


CHICAGO, 175 W. Jackson Bivd. 


“WHAT 
B 
MISTAKE 
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MADE!” 





Phone WALASH 1068 








Good Record for 
Disabled Workers 


WASHINGTON — Reporting that 
44,000 rehabilitated persons, “whose 
physical disabilities had kept them 
from making enough money to live on,” 
were earning $6,482,000 a month at the 
close of the fiscal year, June 30, last, 
Michael J. Shortley, director of the of- 
fice of vocational rehabilitation, tells of 
the results of a survey made by his of- 
fice of 117 major industrial establish- 
ments that have been using disabled per- 
sons, 

According to plant managers, says a 
summary of the report, “physically im- 
paired persons produce as much or pos- 
sibly a little more than able-bodied em- 
ployes. They are dependable, regular in 
attendance, and careful in observance of 
safety regulations.” 

Disabled persons are likely to be more 
careful in their movements. If their dis- 
abilities are due to prior accidents, they 
have learned the lesson of safety regula- 
tions the hard way and are constantly 
on guard to prevent further injuries to 
themselves and to protect their fellow 
workers. 

The industrial accident rate of physic- 
ally impaired workers, as reported by 
Shortley for 87 of these industrial plants 
employing from 50 to 12,000 handi- 
capped persons, shows that 56% of the 
employers found the accident rate lower 
than for the able-bodied; 42% said the 
rate was the same as for the able-bod- 
ied; only 2% found it to be higher 
among the handicapped. 

Those suffering from poliomyelitis to- 
taled 3,237; cerebral palsy, 387; ortho- 
pedic, other than poliomyelitis and cere- 
bral palsy, 15,592; blind, 1,112; defective 
vision, 2,253; one eye, 1,720; deaf, 577; 
deaf mute, 746; hard of hearing, 2,494; 
arthritis, 761; cardiac, 2,158; diabetes, 
199; hernia, 1,088; speech defect, 309; 
pulmonary tuberculosis, 2,668; mental, 
760; other, 5,129. 


Mich. Law Abolishing State 
Immunity Unconstitutional 


LANSING—Circuit Judge F. T. 
Miles, in the claims court, held uncon- 
stitutional the 1943 Michigan law re- 
pealing the old defense of governmental 
immunity in damage suits. This was 
based on the technicality that the title 
of the law failed to state its true pur- 
pose. 

Pending an appeal to the state su- 
preme court, Meredith Doyle, assistant 
attorney general, said the state would 
consider no more claims, on the prin- 
ciple that the defense has been auto- 
matically reinstated. 

Judge Miles’s opinion arose out of a 
suit by E. J. Benson and several other 
owners of cottages near the Lapeer 
home and training school, charging 
damage caused by escaped feeble-mind- 
ed inmates. 





Ohio Governor Bars 
Feting State Workers 


COLUMBUS—Insurance associations 
and companies which have delighted to 
entertain the governor of Ohio and 
members of the Ohio division of insur- 
ance will have to stage their functions 
hereafter without the gracious presence 
of anyone in the state service. Gov. 
Lausche, the new state executive, has 
issued an order that no state employe 
shall accept the hospitality of any or- 
ganization that may seek favors from 
the state government or legislation from 
the general assembly. It is reported 
that members of the insurance depart- 
ment already have been compelled to 
decline several invitations. 

The question has been raised as to 
whether any state employe would be 
permitted to deliver an address before 
any trade or civic organization, if a 
dinner were served or entertainment 


provided. 






=== PACIFIC EMPLOYERS 
SAFETY CODE 


Safety first, last and all the time 
in the industries of our insureds 
has been, and will continue to be, the goal 
of Pacific Employers’ safety engineers. 
Their efforts in this direction have been 
invaluable in getting materials and supplies 
to our fighting men—and their immediate 
and most important job is to continue to 
help keep production high and delivery 
fast. Until Victory is won, the promotion 
of safety and the buying of War Bonds 
are the major pursuits to which our entire 
organization is geared. 


















PACIFIC EMPLOYERS INSURANCE COMPANY 


VICTOR MONTGOMERY. President 
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Forbes Holds Parley on 


New Mich. Fire Policy 


LANSING—Commissioner Forbes is 
conferring this week with E. M. Griggs, 
Chicago, National Board assistant gen- 
eral counsel, relative to the form of 
proposed Michigan legislation rewriting 
the standard fire policy law. 

A bill already has been introduced, 
but it is doubtful that the measure, al- 
though department-drafted, is in its final 
form. 

Mr. Forbes had expected to meet this 
week with other insurance interests rela- 
tive to other phases of his legislative 
program but that conference now has 
been postponed, probably for a week. 

One bill certain to be sponsored, is a 
measure for control of compensation 
rates as worked out in detail by the 
companies and the department. 

Sen. Hittle is author of a bill to re- 
quire employers of two or more em- 
ployes to provide compensation. At pres- 
ent the minimum is eight. 

Mr. Forbes has suggested that the 
bill to expand scope of the state fire 
fund be amended to provide for pos- 
sible reinsurance of extra-hazardous or 
high value risks with private insurance 
facilities. 

The state fund’s capacity is $1 million, 
although numerous single state proper- 
ties are valued at several times that sum. 

The suggested amendment would 
make it possible to obtain reinsurance 
for exceptional risks, if approved by the 
commissioner and the state administra- 
tive board. 





Examination Exemption 
Bill in Minnesota 

ST. PAUL—A bill is now before the 
Minnesota senate to exempt from exam- 
inations all insurance agents who were 
licensed prior to Aug. 1, 1944. This 
would exempt practically all agents in 
the state, several hundred of whom have 
already taken the qualifying tests re- 
quired under a ruling of Commissioner 
Johnson. 

The bill was introduced by Senators 
Wahlstrand and Nelson, both closely 
identified with farm insurance organ- 
izations. The Minnesota Association of 
Insurance Agents is supporting Com- 
missioner Johnson in his examination 
program and it is understood has the 
pledges of a considerable number of 
legislators that will back the commis- 
sioner. 





Seek Approval of State 
Contracts with Mutuals 


INDIANAPOLIS—A bill has been 
introduced in the Indiana senate to per- 
mit the state and governmental sub- 
divisions to enter into insurance con- 
tracts with mutuals, reciprocals or in- 
terstate exchanges. 

A house bill provides for a fine of 
$1,000 for discrimination against 
Negroes in charging of premiums, issu- 
ing of policies and settlement of claims. 





Hardware Mutual Loses Appeal 


The United States circuit court at 
Sioux Falls, S. D., has affirmed a®ver- 
dict in the lower court awarding $32,340, 
Plus interest, to Jacob Hieb, Inc., Ma- 
tion, S. D., against Hardware Mutual. 
A store of the Hieb Co., was destroyed 
by fire Nov. 4, 1942, and. Hardware Mu- 
tual denied liability on the ground of 
legality of ownership, excessive claims 
and charged that the loss was suffered 
by a “set fire”’ There was $15,000 in- 
meena on building and $21,000 on con- 
ents. 


Detroit Agents to Hold 
Annual Meeting Jan. 31 


DETROIT—F. E. Armstrong, pro- 
fessor emeritus of economics and finance 
at the Massachusetts Institute of Tech- 
nology, will speak on “Basic Trends” 
at the annual meeting and banquet of 
the Detroit Association of Insurance 
Agents Jan. 31. 

All local agents, stock fire and casu- 
alty field men, whether affiliated with 
the association or not, have been in- 
vited to participate in the cocktail hour 
at 5:30 and the banquet at 6:30. Direc- 
tors will, be elected and they will name 
the new officers. 

Commissioner Forbes will discuss de- 
partment matters of interest to agents 
and field men and W. O. Hildebrand, 
Lansing, secretary-manager of the state 
association, will report on legislative 
developments. G. W. Carter, Detroit 


Insurance Agency, will report on the 


recent Philadelphia conference. 


New Indiana Committees Named 


New committees of the [ndiana As- 
sociation of Insurance Agents have been 
named by Herman C. Wolff, Indian- 
apolis, president. Chairmen are: Ray- 
mond C. Fox, Indianapolis, legislative; 
Edward E. McLaren, Indianapolis ma- 
rine; Ray L. Strayer of Warsaw, rural 


agents; Julius H. Meyn, Hammond, 
public relations; William L. Walls, 
Bedford, casualty; Atwood Jenkins, 


Richmond, fire insurance; George W. 
Fishering, Fort Wayne, fire prevention; 
Chris Zoercher, Tell City, grievance; 
Simpson Stoner, Greencastle, local 
boards; Roland H. Cutter, Richmond, 
publicity; Ralph G. Hastings, Wash- 
ington, insurance education; H. Hobbs 
Miller, Seymour, membership; Will R. 
McKown, New Castle, accident pre- 
vention, and Don Stoutenour, Goshen, 
finance. 


To Decide on Minn. Mid-year 


MINNEAPOLIS — The executive 
committee of the Minnesota Association 
of Insurance ag will meet Jan. 26 
to decide whether a mid-year meeting 
will be held this spring. The commit- 
tee previously had set March 22- 23 as 
the dates for the mid-year but since 
then the Byrnes “no convention” re- 
quest has been made and officials of the 
association do not wish to go contrary 
to it. 

The committee also will consider 
what course it will pursue in view of the 
opposition to Commissioner Johnson’s 
qualification examinations. A bill is now 
before the legislature to blanket in all 
agents licensed prior to August, 1944. 
The association has been backing the 
examination program. 





Graham Talks on Aviation 


James R. Graham, production head 
and western manager of U.S. Aviation 
Underwriters, will discuss aviation in- 
surance at a regional field men’s meet- 
ing of Hartford Fire in St. Louis Jan. 
24. Mr. Graham will tell how field men 
can get agents ready to handle avia- 
tion insurance business after the war 
by acquainting them with the facilities 
available and by supplying them with 
kits. 

Mr. Graham spoke on aviation in- 
surance at a meeting of the insurance 
law division of the Chicago Bar Asso- 
ciation. Sam Levin, chairman, presided. 


Ohio Bills Introduced 


COLUMBUS. O. before 
the Ohio legislature include a bill to 
require the payment of insurance pre- 
miums covering county vehicles out of 








the county road fund instead of the 
general fund. Bond and insurance pro- 
visions are included in a bill to regulate 
transportation of persons and property 
by aircraft under the supervision of the 
public utilities commission. A bill of- 
fered in the house would let subdivi- 
sions contract with state or county in- 
stitutions for fire protection. Governor 
Lausche has urged no changes in taxes 
or state tax laws. 

A_ bill has been introduced in the as- 
sembly to abolish bonds in connection 
with the retail liquor permits. 





$300,000 Loss at Fremont, O. 


More than $300,000 loss to the in- 
surers will result from the fire which 
practically destroyed the plant at Fre- 
mont, O., occupied by United Machin- 
ery Co., Fremont Rubber Co., and Steel 
Building Products Co. The plant was 
used chiefly for rubber reprocessing, and 
there was more than $100,000 insurance 
on raw stock. The latter was carried 
by Firestone Rubber Co., which owned 
the stock and insured it under a floater 
reporting form. 





Wisconsin 1752 Club Elects 


MILWAUKEE — Robert Barber, 
West Bend Mutual, has been elected 
president of the 1752 Club of Wisconsin, 
succeeding John Lau, Union Mutual 
Fire. George R. Foulds, National Re- 
tailers Mutual, is vice-president; Charles 
H. Vander Zande, Campbellsport Mu- 
tual, was reelected secretary-treasurer. 
On the executive committe are Leonard 
MacDonald, Cream City Mutual; Alvin 
E. Krug, Badger Mutual Fire, and J. 
Leonard Henderson, American Mutual 
Fire, all of Milwaukee. 





Detroit Agency's 30th Anniversary 


The 30th anniversary of the Seldon 
& Johnson agency of Detroit was cele- 
brated by a banquet at which 77 mem- 
bers of the organization were present. 
V Fairless was toastmaster and 
several officials spoke, including Presi- 
dent H. M. Seldon, who said 1944 was 
the agency’s best year and predicted a 
good year in 1945. Of the organization 
members present, 21 have been with 
Seldon & Johnson more than 10 years 
and 10 for more than 20 years. 





New Manitowoc Officers 


MANITOWOC, WIS. — Frank 
Vraney was honored by the Manitowoc 
Insurance Board in appreciation of 10 
years of service as secretary-treasurer. 
He declined reelection, and is succeeded 
by E. L. Nash of the Lindstedt-Hoff- 
man Co. agency. Mr. Vraney was pre- 
sented a desk set and a purse. E. J. 
Scholton, First National Insurance 
Agency, is now president of the board, 
and Louis J. Lensmeyer, vice-president. 





Wisconsin Insurance Committee 


MADISON, WIS.—Burger Engebret- 
son, Beloit local agent, is chairman of 
the insurance and banking committee of 
the Wisconsin house. Other members 
are Alfred Vande Zande, Campbellsport 
Mutual; Frederick S. Pfennig, Kenosha 
agent; Jesse A. Canniff, Beaver Dam; 
Raymond A. Peabody, Milltown local 
agent; John C. Chapple, Ashland; James 
C. Fritzen, Neenah; Henry W. Timmer, 
Waldo, alli Republicans, and M. 
Schneider, Oshkosh, Democrat. 





Evans Makes Many Talks 


ST. LOUIS—O. D. Evans, Standard 
Underwriters Agency, president of the 
Insurance Board of St. Louis, has re- 
cently addressed a number of organiza- 
tions, telling the history of the local 
board and why insurance agents and 
brokers should be accepted generally by 


the public as friends and counsellors on 
insurance matters. 


Bay Port, Mich., Fisheries Burn 


The insurance loss as a result of the 
fire which partially destroyed the prop- 
erties of the Bay Port Fishing Co. and 
the Gillham Fish Company at Bay 
Port, Mich., will amount to approxi- 
mately $50,000. There was $61,500 on 
the Bay Port fish firm’s property with 
loss estimated at $37,500, and around 
$10,000 carried by the Gillihan firm, 
estimated total. 


Decatur, Ill., Agents Elect 


The Decatur (Ill.) Association of In- 
surance Agents has elected new officers 
and committee chairmen: President, 
Harold Wiley; vice-president, Harold 
Irish; secretary-treasurer, Mrs. Paul 
Swarm; O. Sanks, chairman, fire 
and accident prevention committee; J. 
D. Johnson, legislation chairman, and 
Jay M. Allen, grievance chairman. 


Salina, Kan., Agencies Merged 


H. L. Glover of Richmond & Glover, 
secretary of the Salina (Kan.) Insurance 
Board, who is operating the agency while 
his partner V. M. Richmond, is in serv- 
ice, has taken over the L. C. Housel 
agency since the recent death of Mr. 
Housel, who organized the agency in 
1912. Mr. Richmond is reported in the 
Southwest Pacific. 


Nebraska Meeting Cancelled 


LINCOLN, NEB.—The Nebraska 
Association of Insurance Agents annual 
meeting scheduled for April 12-13 in 
Omaha was cancelled by the executive 
committee at a meeting here. C. H. 
Reed, Beatrice, president of the associa- 
tion, said that the committee felt it its 
duty to comply with the Byrnes request. 

















Seltsam Topeka President 


Don A. Seltsam, president of the 
Seltsam & Co. agency, has been ad- 
vanced to president of the Topeka In- 
surors, succeeding Lakin Meade of the 
Meade Insurance Service. Victor Blakely 
of C. G. Blakely & Co. was named vice- 
president. 


Schoen Heads Cat’s Meow 


ST. LOUIS—George R. Schoen, 
assistant manager Fidelity & Deposit, 
was installed as most wise and power- 
ful meow of the St. Louis court of 
Cat’s Meow Tuesday evening. He helped 
to organize the order and is the first 
man to be elected twice as its head. 


Alton, Ill., Agents New Officers 


The Alton (Ill.) Association of In- 
surance Agents has elected these new 
officers: L. H. Maxfield, president; 
Fred W. Delano, vice-president; A. E. 
Ernst, treasurer; J. A. Grossheim, sec- 
retary. 








Ia. Insurance Committee Chairmen 


DES MOINES—Rep. Jay Colburn of 
Harlan was named chairman of the in- 
surance committee in the house of the 
Iowa legislature. Sen. E. K. Bekman 
of Ottumwa heads the senate insurance 
committee. 





Beresford Pontiac President 


PONTIAC, MICH.—E. M. Beresford 
of Thatcher, Patterson, Beresford, has 
been elected president of the Pontiac 
Association of Insurance Agents. Vice- 
president is Russell H. Austin; secretary- 
treasurer (reelected), Charles M. Eaton. 





Strengthen Prevention Ordinance 


The Indianapolis city council has just 
put teeth in the so-called model fire pre- 
vention ordinance passed three years 
ago. The original ordinance was with- 
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out penal provisions and the council 
has just inserted penalties up to $300 
fine and 180 days for each violation. 





Wood County Agents Meet 


The Wood County Insurance Under- 
writers Association held its monthly 
dinner meeting at Wisconsin Rapids, 
Wis., with local agents from Marshfield 
and other cities in attendance. County 
insurance was discussed. 


Milwaukee Board Dinner 


MILWAUKEE — The Milwaukee 
Board will hold a dinner meeting Feb. 





14, instead of the usual afternoon meet- 
ing. 
NEWS BRIEFS 

George Hanna, Central Securities 


Agency, Newton, Kan., district gover- 
nor of the Lions, conducted the annual 
meeting of the state council at: Wichita. 

S. S. McDonald of the Allen-McDon- 
ald Agency, Wichita, was presented the 
oak leaf cluster by General Ray 
Harris in Wichita last week for his son 
Capt. McDonald of the army air forces 
who was lost in action over Germany 
early last fall. 

Robert Lindstrom, son-in-law of 
Howard Snyder is now with the Smith- 
Stone-Snyder Agency at Wichita. For 
some years he was with Central States 
Fire at Wichita in the automobile de- 
partment. 

The St. Paul Association of Insurance 
Women at a meeting Feb. 6 will have 
the Minneapolis association as guests at 


the annual joint meeting. Mrs. Ada V. 
Doyle, president National association, 
will be guest. The N.A.LA. 100 - hour 
course has been started, the first course 
offered being on fire and allied lines. 
Discussion leaders include Nick Dekker, 
state agent America Fore; C. H. Johnson, 
special agent Crum & Forster; P. B. 
Olinger, special agent Connecticut Fire, 
and E. I. Peters, manager Western Ad- 
justment, St. Paul. 


At the January meeting of the Sioux 
Falls Association of Insurance Women, 
Dean Leland Stark of Calvary Cathedral, 
spoke on “Anti-Semitism.” At a dinner 
party prizes were won by Debbie Cashel, 
Home; Madeline Stringham, F.U.I1.B., and 
Vivian Christensen, Western Adjustment. 


The Insurance Women of Rock Island 
(ill.) held a meeting at which Forest 
Dizotell, probate judge of Rock Island 
county, talked on “Wills.” The educa- 
tional program was discussed. The auto- 
mobile course began last week with M. 
E. Myers, state agent of American, as 
instructor. 

Forced to give up its quarters in the 
Cadillac Square building, Detroit, be- 
cause the army needed more space, the 
Peninsular Insurance Agency has re- 
moved to 500 Guaranty building. 

Campbellsport Mutual, Campbellsport, 
Wis., is observing its 50th anniversary. 

Cc. M. Lundin has become manager of 
the insurance department of the Farm- 
ers Bank & Trust Co., Knox, Ind. 

J. E. Wallace has poarehened the J. G. 
Leving agency at Packwood, 

Vv. E. Harris has purchased “the Chal- 
strom agency at Goodell, Ia. 

Mrs. H. E. Watson has taken over the 
agency of her late husband at Arnolds 
Park, Ia. 

The Brown Brothers agency, Hutchin- 
son, Kan., has taken over the Community 
Finance Agency. B. C. Dickinson, former 
manager of the latter, is now with 
Brown Brothers. 








INTHE SOUTHERN STATES 





State Fire Fund Bill Is 
Introduced in Arkansas 


LITTLE ROCK—A state fire insur- 
ance fund bill introduced by Senator 
J. E. Smith, Reyno, has been referred 
to the senate insurance committee. All 
state owned properties would be insured 
against fire and tornado. As present 
policies expire, properties would be 
covered at 75% to 100% of their value 
under the state fund, and premiums 
would be at the prevailing rate now 
charged by private carriers. Should 
losses require more than the fund con- 
tains, the state treasurer is authorized 
to transfer moneys from the state un- 
apportioned fund which, in turn, will be 
repaid from the earnings of the insur- 
ance fund. 

The state comptroller would adminis- 
ter the act with the aid of a $3,000 a 
year actuary. The comptroller may 
purchase reinsurance if necessary, and 
he is to prescribe policy forms, make 
rules, inspect losses, etc. Disputes with 
state agencies over the amount of a 
loss or over rates are appealable to the 
governor or a third person appointed 
by him. 

Company and agency men greeted the 
bill with a kind of resigned, “here-we- 
go-again” attitude, feeling that from the 
standpoint of principle, the state should 
not go into the insurance business any 
more than it should encroach upon other 
ines. 


Install Birmingham Officers 


BIRMINGHAM—Manurice M. Walsh 
was installed as president of the Bir- 





mingham Association of Insurance 
Agents at the annual meeting and ban- 
quet by Charles L. Gandy, former presi- 
dent of the National Association of In- 


surance Agents. He succeeds C. 
Crawford. James O. Hargis, Jr., is 
vice-president, and John V. Coe, Jr., 


secretary-treasurer. 

Prominent guests included Sibyl 
Pool, secretary of state; Addie Lee Far- 
ish, director of commerce; Brooks 
Glass, acting superintendent of insur- 
ance; Lewis P. Goodwin, manager of 
the Alabama Inspection & Rating Bu- 
reau and Cooper Green, president of the 
Birmingham city commission. 





Florida Public Relations Tour 


LAKELAND, FLA.—Harry Halden, 
chairman of the public relations com- 
mittee of the Florida Association of In- 
surance Agents, will make a tour of 
Florida local boards beginning Jan. 28, 
to acquaint agents with the N.A.I.A. re- 
lations program. His itinerary includes 
West Palm Beach, Miami, Tampa, St. 
Petersburg and Orlando. He will be ac- 
companied by Wallace Rodgers of the 
National association. 





Miami Agents Back on Job 


MIAMI, FLA—Maj. Marvin D. 
Adams and James F. Taintor of Stemb- 
ler, Adams, Frazier, Inc., are back in 
civilian life after service overseas. Mr. 
Adams is a past president of the Greater 
Miami Insurance Board. 


Give Hail with Wind in La. 
The Louisiana Rating & Fire Preven- 
tion Bureau announces that liability for 
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.ceiling observance survey. 


hail damage is now included without 
charge with windstorm coverage, except 
on hot houses, greenhouses and con- 
tents. It is permissible to cancel spe- 
cific hail coverage by endorsement from 
Jan. 1 to expiration of the policy. 


Agents to Aid OPA Survey 


The San Antonio Insurance Exchange 
heard an appeal from representatives of 
the San Antonio district office of OPA 
for volunteer workers to aid in a price 
Cards were 
passed out to be signed by those who 
could either assist or supply workers. 
The number signed and returned to 
Secretary Ludolph indicated that the in- 
surance business will be represented. 


New Winston-Salem Officers 


WINSTON-SALEM, N. C.—H. C. 
Horton has been elected president of the 
Winston-Salem Insurance Exchange to 
succeed Marcus A. Wilkinson, W. N. 
Brown was elected vice-president and 
Ray Johnson secretary-treasurer. 


Seek Insurance Funds 


OKLAHOMA CITY — House Bill 
135 in the Oklahoma legislature seeks 
to transfer fees and taxes collected by 
the insurance commissioner to the gen- 
eral school fund of the state. 


NEWS BRIEFS 


O. Earl Freeman, new manager of 
the American Oil Company at Ocala, 
Fla., who was president of the Florida 
Association of Insurance Agents in 
1928-29, will speak at the Ocala local 
board’s next meeting. 

Roosevelt C. Houser, local agent, Mi- 
ami Insurance Board, has been elected 
president of the Miami Kiwanis club. 

George Oldham, local agent, has been 
elected president of the Johnson City 
(Tenn.) Community Chest. 

At the January meeting of the Nash- 
ville Association of Insurance Women, 
John F. Lee, manager of the Tennessee 
Audit Bureau, discussed the “New Stand- 
ard Policy.” 

T. S. Lowry, Jr., owner of the Earnest 
Meres Agency, Inc., Tarpon Springs, Fla., 
has dissolved the corporation and will 
operate under his own name. 


BAST 


To Introduce New Fire 
Policy Law in W. Va. 


Harlan Justice, deputy insurance com- 
missioner of West Virginia, has indi- 
cated that a bill embodying the 1943 
fire policy will be introduced in the state 
legislature during the present session. 
The measure will have insurance de- 
partment and fire insurance company 
backing. 


All Officers of Hartford 
Board Are Reelected 


HARTFORD—The Hartford Board 
of Fire Underwriters at its annual meet- 
ing Tuesday evening reelected Daniel J. 
Mahoney, president; John Ashmead, 
vice-president, and Edwin S. Cowles, 
Jr., secretary-treasurer. Several promi- 
nent insurance officials were speakers, 
among them Fiske H. Ventres, execu- 
tive secretary of the Connecticut insur- 
ance department. Entertainment was 
provided by the Associated Insurance 
Clubs. 

The new executive committee includes 
Fred M. Castonguay, chairman, Ray T. 
Wetstine, H. Leon Vietts, Solomon 
Baumstein, Harold T. Messenger. Chair- 
men of the other committees are: Fire 
prevention, Thomas W. Brown; mem- 
bership, Paul Avery; public relations, 
John Ashmead. 


R. A. Foose of the W. S. Foose & Co. 
agency will address the meeting of the 
Wheeling Association of Insurance 
Women Feb. 5 on inland marine insur- 
At the January meeting the 
Taylor, manager of 




















ance. 
speaker was E, I. 
Guardian Life. 


COAST 


Auto Tags Must Be Cleared 
Within 30 Days in Wash. 


SEATTLE—An ultimatum to clear 
all fire and automobile tags within 30 
days or suffer penalties prescribed by 
the Washington insurance code, has 
been issued by Insurance Commissioner 
Sullivan to all companies with delin- 
quent tags. 

Commissioner Sullivan stated that the 
department had previously written com- 
panies with outstanding tags but that 
the response has been “disappointing”. 





The number of outstanding tags in ' 


Washington has increased sharply since 
adoption of the 1943 New York stand- 
ard fire policy and the rules issued in 
conjunction therewith. Many new rules, 
particularly with relation to mandatory 
endorsements, have been overlooked by 
some agents and brokers particularly 
where the new requirements have rep- 
resented something in the way of more 
restricted coverage. There has been 
considerable confusion, but Commis- 
sioner Sullivan’s firm stand is expected 
to clarify the situation and eventually 
bring about an orderly readjustment. 


Reynolds Is President 
of Coast Hail Conference 


Howard A. Reynolds, joint manager 
of Home, San Francisco, was elected 
president of the Pacific Coast Hail Con- 
ference at the annual meeting in San 
Francisco. Gus V. Lundmark of Great 
American at Great Falls, Mont., vice- 
president, and Laude, Rain & 
Hail Bureau, Seattle, secretary, were re- 
elected. Experience in Montana on 
wheat last year was bad, and the losses 
on fruit in the Sacramento valley of 
California were heavy. 








Burgener in New Agency 


SALT LAKE CITY—tThe Transpor- 
tation Agency is a new agency formed 
here by J. A. Ottenheimer, P. B. Sad- 
ler and A. E. Burgener, with offices in 
the Pacific National Life building. Mr. 
Burgener formerly was assistant man- 
ager of the insurance department of the 
Union Trust Company, having been 
with that company and its predecessor, 
the Halloran-Judge Company, for 16 


years. He is now secretary-treasurer of 
the Utah Association of Insurance 
Agents, editor of the “Utah Agent,” 


state national director and a member of 
the committee on education: of the Na- 
tional association. 





Paul Jones Arizona Secretary 


Paul H. Jones of Tucson has been 
chosen secretary of the Arizona Asso- 
ciation of Insurance Agents to succeed 
Robert McFarlane of Phoenix, resigned. 


Marine Railway Loss 


SEATTLE—A spectacular two-alarm 
fire did serious damage to the Ballard 
Marine Railway here, causing a loss of 
between $40,000 and $45,000, fully in- 
sured. The loss to stock is estimated 
at between $15,000 and $20,000 and loss 
to building and equipment, $25,000. The 











Mont. State Hail Fund 
Pays Only 80%, for * 


HELENA, MONT. — E. K. 
Bowman, chairman of the state 
hail insurance board, announced 

is department has sent out a 

% payment on 1944 hail losses, 
amounting to $99,009. A 50% 
payment had been made pre- 
viously. 

So heavy were the °44 losses 
that they will be prorated at 
80% and the balance will remain 
unpaid until lighter losses permit 
the board to accumulate some re- 
serve funds 
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line is handled by C. P. Sargent & Co. 
and totals $74,500, divided between the 
Alliance, Yorkshire and American Cen- 
tral. The Fire Companies Adjustment 
Bureau is handling the loss. 





Ariz. Agents Aid Safety Drive 


The traffic safety division of the Ari- 
zona highway department has put out 
a 32-page booklet, “Traffiquiz.” The 
expense was taken care of by the Arizona 
Association of Insurance Agents as a 
public relations project. The coopera- 
tion of the Arizona agents’ association 
is acknowledged in a foreword by 
Governor Osborn. Also there is a mes- 
sage of thanks from A. G. Smoot, state 
supervisor of the traffic safety division. 


NEWS BRIEFS 


Marsh & McLennan have moved 
their Los Angeles office from 714 South 
Hill street to larger quarters at 453 
South Spring street. 

George C. Newell, Seattle general 
agent, has been elected president of the 
King County Humane Society. 

The Insurance Women of Denver at 
their January meeting heard a talk by 
Karl E. Eppich on some unusual features 
of inland marine insurance. 

The complexities of filing federal in- 
come tax returns were discussed by a 
representative of the Treasury depart- 
ment at the Jan. 23 dinner meeting of 
the Seattle Insurance Women’s Associa- 


CANADIAN 


New Vancouver Company 


VANCOUVER, B. C.—British Pacific 
is being formed here by Frank Parsons 
of Parsons, Brown, Ltd:, represtatives 
of Firemen’s group. Mr. Parsons is 
president; T. S Dixon, vice-president; 
W. S. Charlton, treasurer, and 
Seed, secretary 

It is reported that the new company 
will feature the sale of fire coverage on 
monthly premium plans exclusively for 
one-family dwellings. The proposed con- 
tracts are to be issued for the life of 
the dwellings, subject to the payment of 
the monthly premium which is under- 
stood to be 25 cents per month for $500 
coverage; 40 cents for $1,000; 75 cents 
for $2,000 and $1.00 for $3,000. Orig- 
inals of the applications are to be pho- 
tostated as the policies. The company 
is to be handled by salaried salesmen, 
who in addition will be given 15% of 
the premium collections made on the 
monthly debit plan. 

British Pacific is also expected to 
write accident and health insurance. 

















Unoccupancy Clause Decision 


An occasional overnight or week-end 
visit by the owner to an otherwise un- 
occupied dwelling does not constitute 
occupancy so as to render inapplicable 
a 30-day vacancy or unoccupancy clause, 
the Ontario court of appeals has held 
in reversing the decision of a lower 
court. The assured was Percy Lambert 
and the insurer was Wawanesa Mutual 
Fire. Lambert lived most of the time 
at a hotel in Grimsby where he worked 
but made overnight and week-end stays 
at his farm dwellings and the court of 
appeal held that the home was continu- 
ously unoccupied, that it was not Lam- 
bert’s habitual place of abode. 

The Toronto “Daily Star” and To- 
ronto “Evening Telegram” ran editori- 
als condemning the law which permits 
such conditions to be contained in an 
insurance contract. 


Canada’s 1944 Fire Losses Up 


TORONTO—A preliminary report 
puts Canada’s 1944 fire losses at $48,- 
562,450, making allowance for some 
$12 million of unreported fires. This 
is an increase of more than 15% over 
the 1943 figure. 

There were substantial declines in 
British Columbia, Manitoba and Que- 
bec but these were more than offset 


by increases in Alberta, New Brunswick, 
Nova Scotia and Ontario. 





Curtis Employers Liability Chief 
Charles Curtis has been appointed 
manager for Canada of the Employers 


Liability group in Montreal, —- 
Ernest Marshall, who died Dec. 24 


MARINE 


Analyzes PPF 
Experience and 


Coverage 


NEW YORK—tThe personal prop- 
erty floater has not been written widely 
enough yet, particularly in the east, to 
plot a loss ratio curve, but informed 
opinion places the present figure be- 
tween 60 and 65%, Davis Quinn, Cen- 
tral Surety, said in a talk before the 
Surety Claim Men’s Forum here. Ob- 
servers expect losses to increase. 
Some of them believe this will be mod- 
erate, others that it will be “tremen- 
dous,” Mr. Quinn said. The earned 
loss ratio for 1943 is reported at 50.04, 
which, with claim expense, may run to 
60%. Claims on New York business 
up to now have been few, chiefly be- 
cause the policy has been written there 
only since last summer and much of 
the so-called pick-up insurance, not yet 
having expired, has paid normal losses, 
he said. 











Loss Ratio Increases 


The loss ratio countrywide has ex- 
ceeded that under separate policies cov- 
ering the same risks, Mr. Quinn added, 
and there is no reason to expect any 
difference in New York figures. It is 
significant that the countrywide loss 
ratio on the PPF has increased each 
year in the past, he commented. Dis- 
appearance claims have not appreciably 
grown in number. Practically no bad 
faith losses are reported, although there 
have been a number of small nuisance 
claims, he said. The latter have been 
paid, although it is not the intention of 
the companies to cover losses in this 
category. This statement, he said, may 
conflict with some of the advertising. 

The most remarkable thing about the 
PPF is that so many claims have been 
made and paid on losses the underwrit- 
ers never had any idea of cov ering, Mr. 
Quinn said. One assured, anticipating 
gasoline rationing, bought and stored 
legitimately 2,000 gallons in storage 
tanks at a nearby vacant service sta- 
tion. Recently he went to look at it 
and found only a couple of hundred gal- 
lons left. His personal property floater 
paid. A mouse got into the sofa and 
assured had to rip up most of the up- 
holstery to chase it out; the loss was 
covered. There have been some extra- 
ordinary minor casualties paid under the 
policy: a curtain was sucked into a fan; 
water overflow in bathroom soaking fur- 
niture in living room below; a slammed 
door jarred painting on the wall which 
dropped and broke the frame and tore 
canvas; a gun shot accidentally in the 
apartment; hose nozzle put into front 
door by playful children; ink on rug; 
cigarette burns; stones out of rings. 
Another example is assured purchased 
a small article gave the clerk a $20 
bill and forgot to wait for the change. 
There is no exclusion in the policy for 
this kind of loss. 

Following the current trend toward 
package insurance, public interest in the 
personal property floater continues to 
rise, Mr. Quinn said. Many producers 
in the east are not yet sold on the 
form, but Mr. Quinn believes that this 
is due mostly to newness of the form 
in that area and the producers’ lack of 
acquaintance with it. Larger brokers 
and those with wealthy clientele have 
sold the form as widely as they could 
in the time it has been available, and 
they are well pleased with it except for 


the $250 limitation on unscheduled 
jewelry, watches and furs and the $50 
limit on money and securities, which 
appears to embarrass and weaken con- 
siderably their assertion to assured that 
the PPF is better cover than the resi- 
dence theft policy. The high minimum 
premium has retarded interest in the 
form among prospects of average in- 
come. 

Some producers are not selling it be- 
cause of the lower commission. Others 
say they do not understand the policy 
and have not had time to study it, and 
that there are some objectionable limi- 
tations such as no cover on improve- 
ments and betterments in apartments or 
on boats for fire or theft. 





Haefner Returns to 
Fireman's Fund 


Leslie J. Haefner has returned to his 
position as marine secretary at the head 
office of Fireman’s Fund. Since 1942 
he has been in Washington with ex- 
ecutive responsibilities with the war 
shipping administration. He _ joined 
Fireman’s Fund in 1906 and was elected 
marine aoereaey in 1940. 


Wash. Co., Me., Raisin i Ceidiaieied 


MACHIAS, ME.—The Washington 
County Board of Underwriters has been 
organized by agents in the county and 
these officers elected: President, J. C. 
Milliken, Cherryfield; vice-president, C. 
W. Fenderson, Valais; treasurer, E. L. 
Goldsmith, Machias; secretary, Bertha 
Longfellow, Machias. 





Urges Investigation 
of Alleged Evils 


(CONTINUED FROM PAGE 1) 


maintaining it 
tically.” 

The belief that insurance costs too 
much is not a superficial notion held by 
a few eccentrics, but it is a deeply 
rooted and widely shared conviction 
that there is something fundamentally 
wrong with a system under which a 
dollar of premium must be collected on 
the average, to pay each 50 cents of 
losses. It does not seem logical to 
these people that it should cost 50 cents 
to spend 50 cents. 





would decline dras- 


Would Scrutinize Commission 


Specifically, he said, commission lev- 
els will have to be scrutinized, and this 
will open up certain underlying ques- 
tions, such as the effect of competi- 
tion, between companies as well as be- 
tween producers, on commission rates; 
the value of the producer’s services to 
the buyer; and the qualification of pro- 
ducers. Company and bureau adminis- 
trative and statistical activities will have 
to be studied, as will also loss adjust- 
ment operations. Taxes and other gov- 
ernment imposed fees and expenses will 
have to be reviewed. This is a difficult 
and comprehensive undertaking, yet it 
must be done if the complaint of the 
policyholders is to be answered authori- 
tatively. In the interest of preserving 
private control of insurance, particularly 
of the promulgation of rates, a satis- 
factory answer must be found, he said. 
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A satisfactory answer must await the 
result of separate studies of the items 
comprising the expense loadings in 
rates. 

The complaint of many buyers over 
the difficulties of getting the kind of 
coverage desired should be studied to 
determine whether it is just and if it 
is, what the causes are. Investigation 
should disclose if the buyers’ applica- 
tions were rejected because the insur- 
ance could not be written legally or be- 
cause the underwriters were indifferent. 
If the buyers have been asking for pro- 
tection to which they are not legally or 
morally entitled, they should be so in- 
formed. A fundamental question is, 
should the insurance system try to an- 
ticipate the changes in the coverage re- 
quirements of the business, or should 
it wait until the demand for new forms 
of protection comes from _ business? 
Each side of the question probably can 
muster formidable arguments, though 
those supporting the “anticipation” 
theory have been the most vociferous, 
which of course does not mean they are 
right. 


Rating Procedure Criticism 


_ Criticisms of insurance rating organ- 
izations and procedure are numerous 
and varied and in some instances con- 
tradictory. Mr. Schmidt said he was 
told (1) that in most cases, the bureaus 
are not independent but are directly or 
indirectly managed by carrier organiza- 
tions; (2) that there are too many rat- 
ing formulas in use, especially in fire 
* insurance, and that none of them is 
sound and equitable actuarially, princi- 
pally for the reason that too many fac- 
tors are weighted in accordance with 
the personal judgment of the rater; (3) 
that the statistics upon which many 
classes of rates are made are incom- 
plete or inaccurate; (4) that some rat- 
ing organizations are attempting to per- 
form the functions of the underwriter: 

(5) that experience and equity rating 
have been carried too far, and con- 
versely, have not been carried far 
enough; (6) that rating activity has 
been surrounded with needless secrecy 
and saturated with politics; (7). that, 
generally, the science of rating has not 
kept. pace with the expansion of under- 
writing. 

_Because the use of proper rates is 
vital to a sound insurance system, buy- 
ers view the charges with real concern. 
If existing rating machinery is out- 
moded and inefficient, that fact should 
be recognized, and steps should be 
taken to remedy the situation before the 
federal government further usurps the 
field. On the other hand, if investiga- 
tion proves that these charges are un- 
founded, the peace of mind of all con- 
cerned will be restored. 

_ Buyers are just as interested in find- 
ing out how insurance functions as they 
are in learning about exposures and con- 
tracts. They feel that an _ intimate 
knowledge of financing, underwriting, 
rating, selling and supervising processes 
is an integral part of their education, in 
that it will enable them to get a proper 
idea of what they should and should not 
expect, and why. 


Good Auguries 
for New Federal 
Compromise Bill 
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for completion of legislative action by 
or about Feb. 1, when some state insur- 
ance taxes are payable. That result, how- 
ever, does not seem practicable to some 
industry observers. 

The House is waiting on the Senate to 
act before taking up insurance at the 
other end of the capitol. 

Industry representatives are under- 
stood not to have wanted included in 
S.340 the words “agreement or,” in sec- 
tion 4B relating to boycott, coercion, in- 
timidation. Those words were taken 
from the O’Mahoney bill and inserted in 
the other at O’Mahoney’s suggestion. 

The reported bill is said to have been 








cleared by administration Senators with 
Biddle. 

Senators O’Mahoney and Hatch, ad- 
ministration stalwarts, are understood to 
have voted to report it, as did a total of 
9 or 10 senators. 

It would not surprise industry ob- 
servers if the bill passes the Senate with- 
out opposition, once consideration for it 
is obtained. 

McCarran said before leaving he did 
not think the bill would come up in his 
absence. 

O’Mahoney made some changes in the 
draft of the committee’s report on the 
bill Tuesday afternoon. He is reported 
to have said he might call the bill up for 
consideration in the Senate Thursday. 

The bill was introduced in both houses 
of Congress—by Senator McCarran, 
judiciary committee chairman, for him- 
self and Senator Ferguson, Michigan 
(S. 340) and Representative Walter, 
Pennsylvania (HR1590), who co-spon- 
sored the original insurance _ state’s 
rights bill last Congress, with Rep. 
Hancock, New York, and reintroduced 
it again this month. 

While the principal difference between 
the O’Mahoney bill and the compromise 
bill, aside from the difference in time 
lag under the moratorium provision, is 
found in section 4(b) of the former, 
analysts of the two measures say it is 
a very vital difference. The O’Mahoney 
bill provides that beginning March 1, 
1946, the Sherman act shall not apply 
to agreements on rates, rating, premi- 
ums, policy or bond forms, underwrit- 
ing rules, if such rates, rules, methods, 
forms, premiums are filed with and ex- 
pressly approved before their use by 
state authorities. 


Sets Up Federal Pattern 


Thus, it is assumed, the O’Mahoney 
bill would require every state to have, 
or set up, an agency with power and 
authority to pass on all such agree- 
ments, etc., and which would have to 
pass upon them before action could be 
taken thereunder. In other words, it is 
contended, the O’Mahoney bill sets up 
a federal pattern for the states and the 
companies to follow, in a measure, by 
requiring their acts to be approved be- 
forehand by the states. 

The McCarran-Ferguson-Walter com- 
promise substitute, however, does not 
undertake to specify how insurance 
operations shall square with the anti- 
trust laws after the moratorium periods 
run out. 

Under the O’Mahoney bill, the proviso 
that agreements, etc., shall not be ef- 
fective until after state approval, it is 
believed, would have the effect of de- 
laying action. Frequently, it is neces- 
sary to act immediately on some matter. 





Mo. Agents to Confer with 
Inspection Bureau on 
Rule and Rate Changes 


ST. LOUIS—Harry Gambrel, Kan- 
sas City, president of the Missouri As- 
sociation of Insurance Agents, recently 
appointed a committee of six agents 
to confer with officials of the Missouri 
Inspection Bureau from time to time, 
concerning proposed changes in in- 
surance forms and rules for Missouri. 
The men named by Mr. Gambrel, are 
L. E. Bright, vice-president, Lawton- 
Byrne-Bruner, St. Louis, chairman; 
Oden Prowell, Geo. D. Capen & Co., 
St. Louis; M. L. Nordgren, Thomas 
McGee & Sons, Kansas City; George 
Oppenheimer, Oppenheimer Brothers, 
Kansas City; W. E. Walker, Cape 
Girardeau, and George D. Clayton, Jr., 
Hannibal. 

The Missouri association has tenta- 
tively planned to hold its annual meet- 
ing at Hotel Jefferson in St. Louis 
Sept. 17. On the evening of Sept. 16 
there is to be an open meeting of the 
executive committee. Plans are con- 
tingent on war conditions and restric- 
tions on transportation hotel reseva- 
tions, etc. 





Want direct-mail sales aids in acci- 
dent and health? Write The A. & H. 
Bulletins, 420 E. 4th St., Cincinnati 2, Ohio. 


O'Mahoney Appears 
Before Washington 
Insurance Club 
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The speaker gave figures just obtained 
from the Library of Congress on in- 
surance assets. Those of 380 fire and 
marine companies amounted to, roughly, 
$2.4 billion in 1929, increasing to about 
$2.5 billion in 1939. By Dec. 31, 1944, 
375 companies had $2 billion 996 million 
assets, having increased nearly % billion 
within five years. 

In 1929, 49 legal reserve life compa- 
nies had $14 billion assets. Within the 
following 10 years this total increased 
to $27 billion and by the end of 1944 
to $37 billion. 

These assets flow into New York 
City, according to O’Mahoney, and then 
flow out for investment. TNEC evi- 
dence, he said, indicated the big com- 
panies “could not be concerned with 
loans of less than $100,000.” Thus the 
“little fellow” is handicapped by diffi- 
culty in borrowing money. Investments 
in government bonds have been steadily 
increasing, although interest rates have 
decreased. 

“The savings of the nation have 
flowed into huge reservoirs of savings 
institutions and we have not discovered 
how to get them out,” said O’Mahoney. 
“Of course, the insurance industry is 
not guilty of crime in this respect. And 
if a man endeavors to correct that situ- 
ation, nobody can say he is hostile to 
the insurance industry. But the industry 
can not prosper unless people have op- 
portunity to work and to engage in busi- 
ness.” 


Restraint of Trade 


The speaker summarized the Sherman 
act as saying that “every contract in 
restraint of trade is illegal, and con- 
spiracy to attempt to monopolize is a 
misdemeanor”, and he demanded: “Who 
is against that? If men go into a con- 
tract to restrain the trade of others, is 
that in the public interest? Nobody can 
say yes. If two or more great corpora- 
tions, stretching throughout the United 
States, and sometimes over the world, 
engage in contracts to restrain trade, 
you know it is against public interest.” 

O’Mahoney declared he did not “know 
anything about the facts in the South- 
eastern Underwriters Association case’’; 
he did not know “whether the evidence 
would prove the charges of violation of 
the anti-trust laws.” 

But, he asserted, “competition is 
either a good thing, or it isn’t. Some 
say the competitive system is dead and 
gone and should be forgotten”, but he 
did not agree. 

“Are we going to have management 
by a few who tell people what com- 
missions they shall pay, what prices 
they may get?” he asked. “Are we 
going to sit by and let these things be 
taken over by the government?” 

He could see no difference “between 
management power exercised by a few 
big business men or by a few bureau- 
crats. If anybody exercises arbitrary 
power the people suffer. We should 
not permit government or any other 
group to write the ticket the people 
must pay.” 

The Senator said the United States 
has an “authoritarian” government, due 
to the war, as Russia, Japan, Germany, 
Italy have, or had. 

When the S.E.U.A. case was brought, 
O’Mahoney said, and Congress was 
asked to exempt insurance from the anti- 
trust laws, the insurance people, agents 
and policyholders were asked to believe 
that those of us who opposed that bill 
wanted the government to take over the 
reserves of the industry. 

“T would not support a bill to provide 
for federal regulation of insurance,” the 
speaker declared. “Why not?” Because 


he did not believe in people exercising 
such great economic power and there 
would be “no gain in switching man- 





agement from so-called private man- 
agers to public managers. 

“If Congress should say it has no 
concern with the acts of individuals en- 
gaged in the insurance business,— 
whether they violate the anti-trust laws 
—that would be a most unfortunate pre- 
cedent for the future of America. If 
you excuse insurance from the pro- 
hibitions of this 60-year old law you 
are writing an invitation for the future. 

“I do not care if the insurance busi- 
ness has been as clean as the driven 
snow in the past, but I am concerned 
that you should come and ask Congress 
to let you do as you please. 

“We are not trying to break down 
state regulation or state taxation. We 
favor state regulation. We don’t want 
to make war on any insurance com- 
pany, big or little.” 

He indicated he would favor legisla- 
tion clarifying the situation with respect 
to states’ rights to regulate insurance, 
“so long as you agree our great anti- 
monopoly statute shall not be over- 
looked or abandoned. 

“That is all there is to this insurance 
fight. Most of it is based on misunder- 
standing,” O’Mahoney declared. 

He had gone to the luncheon pre- 
pared to “argue the case” if necessary— 
to answer questions—and was armed 
with copies of the several bills and pro- 
posals. However, no “question box” 
was conducted. 





Conn. Licensing Simplified 

Commissioner Allyn of Connecticut 
has notified the companies of a simplified 
routine that will be used in connection 
with the renewal of agents’ licenses this 
year. It is intended as a device to save 
manpower and paper. In the past the 
companies have filed with the depart- 
ment separate agent’s renewal license 
cards. This year this will not be done 
but each company will furnish in dupli- 
cate complete lists of all agents whose 
licenses are to be renewed on forms 
supplied by the department. The names 
must be arranged alphabetically. 

At the same time each company will 
furnish in duplicate separate lists of 
agents whose licenses are not to be 
renewed stating the reason for such 
action. The requisition should be filed 
by March 1. 

There is no change in the usual plan 
for requisitioning new agents. 


Minneapolis Settlement Held Up 


MINNEAPOLIS — Only one major 
point is holding up dismissal of the 
boycott and conspiracy action brought 
by Jack T. Miller, Minneapolis local 
agent, against the Western Underwrit- 


ers Association, Minneapolis Under- 
writers Association and 12 insurance 
companies. The Minneapolis Under- 


writers Association has agreed to cer- 
tain changes in its by-laws to meet 
Miller’s complaint but thus far has not 
been inclined to go the full way. Miller 
is now studying the changes which the 
local board has agreed to make. 

The Western Underwriters Associa- 
tion, which so far has not filed an an- 
swer in the case, has been given another 
postponement, to Feb. 15. By that time 
it is believed a settlement out of court 
will have been reached. 





John T. Hume, supervisor of claims for 
the Indiana Insurance Company, ad- 
dressed the Indianapolis Association of 
Insurance Women at the regular monthly 
meeting last week on “Unusual Claims.” 
R. Watson Moon, state agent of Bankers 
& Shippers, sang several solos which 
were well received. A nominating com- 
mittee was named to report at the annual 
meeting to be held the third Tuesday in 
February. There were 120 members and 
guests present. 

Alice O’Leary, Fidelity & Casualty, was 
elected treasurer of the Insurance Women 
of Los Angeles, succeeding Arleen Thomp- 
son, who was married to Robert C. 
Gatewood, Norfolk, Va. 

Blanche Courteau of the California 
Agencies has been appointed chairman 
of the war activities committee, replacing 
Mary Masterson, who has been named 
office manager of t he Rowcliffe agency, 
in San Diego. Miss Courteau was elected 
to fill Miss Masterson’s place on the 
board. 
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Take a good look at this photograph of our boys under fire on Saipan. Fight- 
ing their way to Tokio— island by island, foot by foot. All risk their lives and their 
future — Why? So that you can sit back and take it easy? 


NOT BY A LONG SHOTI They expect you to back them to the limit — To 
buy more bonds and to see that war equipment and supplies reach them in time. 


CAN YOU TELL THE MARINES THAT YOU'LL NEVER LET THEM DOWN? 


Firemen's Insurance Company of Newark,N.J. Milwaukee Mechanics’ Insurance Company 
FIRE -MARINE- i. SURETY Orgonis Orgonized 1952 
The Girard Fire & Marine Insurance Company Royal Plate Gloss & General Ins. Co. of Canada 
Organized | Orgonized 1906 
National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co. of N.Y. 
Organized 1866 Orgonized 1874 
The Concordia Fire Insurance Co. of Milwaukee Commercial Casualty Insurance Company 
Organized 1870 Organized 1909 





NS U RANCE Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE 10 PARK PLACE - NEWARK I, NEW JERSEY 
Western Department Foreign Department Canadian Departments Southwestern Dept. Pacific Department 
+ 120 So. LaSalle St. Itt John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St. 
Chicago 3, Illinois New York 7, New York 404 West Hastings St., Vancouver, B. C. Dallas |, Texas San Francisco 6, Calif. 


BUY MORE BONDS --AND KEEP THEM 








Official V. S. Marine Cores Phete 











With apologies to The Bard, that is no 
question. The owner of a business can 
have no doubts as to the advisability of 
bonding employees if he plans to conduct 
his business on a practical, efficient, 
modern basis. Bonding has become as 
much an adjunct of the present day com- 
mercial firm as has the typewriter or add- 
ing machine. 

During this war much has been said 
and written about morale. It is a vital 
factor in the performance of our armed 
forces both on sea and land. This ephe- 
meral attribute is of equal concern in a 
business. Give a man a sense of import- 
ance, of making a valuable contribution 


To Bond or Not to Bondr 
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to the success of the institutidn and his 


eeling of well-being increases immeasur- 
ably and with it his enthusiasm and 
efficiency. 

Bonding will accomplish this end as 
nothing else will. The man realizes that 
he will not be bonded unless his surety 
company trusts him, nor will he be 
bonded if he is of no importance in the 
firm. The Navy calls a ship manned by a 
high morale crew a “happy ship” and 
knows that it will successfully combat 
any mishap. With high morale employees 
bound together with businesslike ties, a 
firm will be ready, too, for any emergen- 
cies it may have to face. 


All Forms of Fidelity, Surety and Forgery Bonds 
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